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i urth Hemispheric 
I surance Conference 
Will Meet Next Week 


4 n Countries « of North and 
South America to Be Repre- 
‘sented at the Waldorf-Astoria 


DATES SEPTEMBER 7-12 


0 Objective Will Be to Oppose 
Further Encroachment of Govts. 
in Field of Private Insurance 


Sixteen countries of North and South 
America will be represented at the 
Fourth Hemispheric Insurance Confer- 
fence which will be held September 7 - 12 
#4 the Waldorf-Astoria Hotel in New 
York under the sponsorship of the 
Chamber of Commerce of the United 


States. 

John A. Diemand, president of the 
Iasurance Company of North America 
land chairman of the national chamber’s 
sponsoring committee, described the con- 
ference as the “Insurance Point Four 
Program” of the United States. 


Conference Has Great Value 


provides for an exchange of ideas and 
Mechnical information during the formal 
sessions of the conference, during infor- 
al discussion meetings, and also in 
individual meetings between United 
States company officials and those of 
‘ther countries privately.” 
| The foreign delegation numbers 120 
persons, including 89 insurance company 
Pexecutives and 26 wives. Two hundred 
United States executives have regis- 
Hered for the conference sessions. The 
Hanquet on September 11 will be attend- 
red by about 700 persons. 
' Assisting Mr. Diemand as host to the 
Qonference will be Laurence F. Lee, 
resident of the Chamber of Commerce 
of the United States and also president 
of the Occidental Life of Raleigh, N.C. 
rand of the Peninsular Life of Jackson- 
Wille, Fla.; also 58 other presidents of 
Mading insurance companies of the 
United States. 
| James S. Kemper, chairman of the 
Doard of the Lumbermens Mutual Casu- 
falty of Chicago and a past president of 
the National Chamber, will preside at 
the opening general session of the Con- 
Herence, which will be addressed by Mr. 
Lee, Mayor Vincent Impellitteri of New 
York; Alfred J. Bohlinger, New York 
state Superintendent of Insurance, and 
Manuel Senderos of Mexico City, general 
Manager of “La Commercial” Insurance 


(Continued on Page 22) 
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the sad story of the 
CAREFUL 


family 





vA (65 








Rubbers, raincoat, rain hat and 
umbrella. ''Pa'' was certainly 
careful to protect himself—from 
the elements. But, who will pro- 
tect "'Pa'' and his family when 
he is sued for a punctured eye? 


ACCIDENTS will happen, no 
matter how careful you are. 


Remind careful families of this 
when you talk about Comprehen- 
sive Personal Liability. 


tHe London & Lancashire 
GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LID. © ORIENT INSURANCE COM- 
PANY @ LAW UNION & ROCK INSURANCE COMPANY, LTD. © SAFEGUARD INSURANCE 


COMPANY OF NEW YORK ° 
(Fite Deportment) e 


STANDARD MARINE INSURANCE COMPANY, LTD, 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 








AAMED FOR WORLD-WIDE SERVICE from branches 
located in more than 20 countries, including 50 offices 
in the United States, the SUN LIFE ASSURANCE COM- 
PANY OF CANADA has won universal recognition for the 


diversity of its comprehensive life insurance and annuity 


plans. The specific needs of men, women and children 


under widely differing circumstances are taken care of, 


and a variety of optional policy privileges offers valuable 


alternatives to safeguard the interests of the beneficiary. 


More than One 
and a Half Million 
Policies in Force 








SUN LIFE ASSURANCE COMPANY 


> OF CANADA 
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Program of Institute 
Of H.O. Underwriters 
16th Annual Meeting 


Discussion Forums and Case Clinics 
to Feature Cincinnati Conven- 
tion Sept. 25 to 27 


MEMBERSHIP TOTALS 224 


Speakers Announced by President 
James Q. Taylor; Wm. H. Har- 
rison General Chairman 
Final arrangements for the 16th an- 
nual meeting of the Institute of Home 
Otfice Underwriters, to be held at the 
Netherland Plaza Hotel, Cincinnati, Sep- 
tember 25, 26 and 27, have been an- 
nounced by its president, James Q. Tay- 
lor, second vice president, Northwestern 

National Life. 

William H. Harrison, underwriting ex- 
ecutive, Security Mutual Life, will be 
general chairman of the meeting and will 
preside over the opening session. Ad- 
vance registrations indicate that over 450 
members and guests, including wives, 
will be in attendance at the meeting. 
Membership in the Institute is now 224 
companies, domiciled in 40 states of the 
United States and Canada. John. T. 
\cree, Jr. president, Lincoln Income 
Life, is chairman of the membership 
committee. 


Executive Committee 


Preceding the meeting, an executive 
committee meeting will be held on Sep- 
tember 24, at which time chairmen of 
the various committees will give their 
reports. 

Richard S. Rust, vice president, Union 
Central Life, will give the address of 
welcome. Presidential address will be 
given by James Q. Taylor. Douglas S. 
Craig, second vice president, Metropoli- 
tan Life, will address the group on 
“Financial Underwriting.” 

James D. Renn, secretary, Peninsular 
Life, will give the report of the secre- 
tary-treasurer. He will be followed by a 
report from the membership committee 
by John T. Acree, Jr. Joseph C. Kosid, 
underwriter, Mutual Service Life, will 
sive the report of the reading and ref- 
crence committee; to be followed by 
Raymond <A. Burke, vice president, 
North American Reassurance, who will 
give the report of the underwriting 
forms committee. Robert B. Caplinger, 
assistant secretary and chief under- 
writer, Southland Life, will give the re- 
port of the educational committee. Re- 
port of the publicity director will be 
given by Ray FE. Button, vice president 
of reinsurance, Republic National Life 
The morning session will be concluded 
with the appointment of convention 
committees. 

The afternoon session will be devoted 
to the open forum panel and will be 
presided over by John B. Ulrey, chief 
underwriter, American United Life. 


(Continued on Page 14) 
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“Why I 
wouldn’t 
trade jobs 
with 
anybody 
else in the 
world” 








By E. F. M. 
Equitable Society Representative 


When | joined the Equitable Society, I became a member 
of a profession as important in its way as medicine or law 
to the community we served. People go to doctors and law- 
yers when they’re in trouble. But the insurance man goes 
to them to protect them from trouble. 

All around town are friends and neighbors I’ve helped 
safeguard. A living example of what I mean is Betty Jane 
Hall.* Last year Betty Jane was stricken with polio. With- 
out modern, scientific treatment, Betty Jane might never 
have walked, or played again... but look at her now! 

Betty Jane’s care and treatment cost $3600. “That 
ain’t hay” even if you’re well off, which Jim Hall wasn’t. 
Yet all Jim had to pay was less than $200. Equitable paid 
the rest under the Equitable In-Hospital Expense Plan. 

When I see Betty Jane romping with the other kids, 
I feel pretty good about my profession. I wouldn’t change 
jobs with anybody. 

I’ve made a comfortable living...and made it comfort- 
able for other people to live. I’ve helped people own their 
own homes; I’ve helped give children education; I’ve helped 
old couples enjoy dignity and self-respect. Yes, I’m proud 
to be an insurance man. And I’m proud of the Equitable 
Society, a great institution in a great country. 

*Not her right name, because we don’t want to em- 
barrass “Betty”. 








LISTEN TO “THIS IS YOUR FBI”... official crime-preven- 
tion broadcasts from the files of the Federal Bureau of 


Investigation... another public-service contribution to his 
community by The Equitable Society Representative. 


EVERY FRIDAY NIGHT *« ABC NETWORK 


aN 


ey 


THE EQUITABLE 
LIFE ASSURANCE 


SOCIETY 


OF THE UNITED STATES 


THOMAS 1. 
393 Seventh Avenue, New York 


PARKINSON, President 
1 ON OY: 


* * * 


One of a series of advertisements illustrating how a 
representative of The Equitable Life Assurance Society 
serves his community by selling life insurance. 


ay, 


















































Wihaa 


Sep 


Tt) 
dent 
duct 
Hot 
Aug 
ton 
soci: 
in | 
quel 
imm 


on € 
cc pic 
ment 
infor 
conti 


tion 
Co.’s 
Fo 
mort 
Sale: 
A. f 
pane 
dent 
Disci 
Marl 
W. | 


scien 
throt 
gram 
for » 
insur 
Mr. 

him 
and 

nartn 
calles 
unsuc 
and 


the ( 
nique 
helpfi 
Tn 
Mr. 
to the 


The 


1952 


Ut] 


ae 














XUM 


September 5, 1952 








FAS SEE RI 








Page 3 











Provident Mutual Life’s Leading 
Producers Meet at White Sulphur 


The Provident Mutual Life’s Provi- 
dent Round Table, company’s top pro- 
duction club, met at the Greenbrier 
Hotel, White Sulphur Springs, W. Va., 
August 19-22. President M. Albert Lin- 
ton gave a penetrating analysis of the 
and economic forces now at work 
in this country and probable conse- 
quences of their interplay in the decade 


social 


immediately ahead, 

Mr. Linton’s address followed Agency 
Vice President James H. Cowles pres- 
entation of those who had qualified for 
the Round Table in both qualification 
periods, those who qualified for the 
first time and those given awards for 
persistency of business. He then intro- 
duced J. Stirling Rickards of Chicago 
who described his most interesting 1952 
This sale—a $25,000 case — high- 


case. 
lighted that continuous prestige pros- 
pecting, plus sincere, conscientious at- 


tention to the client’s needs are impor- 
tant success factors. 


Hear R. S. Albritton 


Robert S. Albritton, 
Million Dollar Round 
Table member and a life member of 
the Provident Round Table, was the 
next speaker. His topic was “Building 
Through Growth.” When Mr. Albritton 
settled in Westwood, a suburb of Los 
Angeles, he began with the goal of 
being a personal producer with a group 
of between 500 and 1,000 clients, an ob- 


Senior Agent 
CLU, Los Angeles, 


jective fast becoming a reality. 
Mr. Albritton keeps a complete file 
on each client which includes duplicate 


copies of the Chart for Living, settle- 
ment option arrangements, and a client 
information sheet. Mr. Albritton’s time 
control procedure is built around an 
appointment book in which periodic re- 


view and appointments are scheduled; 
a birth-date card file; a production 
ledger, and a loose-leaf desk diary in 


which requests for service and informa- 
tion are noted. 


Co.'s New Business Insurance Course 


Following a CLU breakfast the next 
morning, presided over by Director of 
Sales Education Alice E. Roche, Thomas 
A. Bradshaw, vice president, opened a 
panel session devoted to the new Provi- 
dent Mutual Business Insurance Course. 
Discussion leader was Clarence W. 
Markham, Ann Arbor, assisted bv John 
W. Carnahan, Sharon, Pa.; Robert H. 
Crowell and Thomas F. Irwin, Philadel- 
phia, and Jack Wardlaw, Raleigh, N. C. 
The company’s business insurance schools 
are conducted by Director of Sales 
Training Nelson A. White and his staff. 

Said Mr. Carnahan: “I now have a 
scientific approach to the businessman 
through the Chart for Tomorrow (pro- 
gram device for business insurance) and, 
for the prospect in need of personal 
insurance, I have the Chart for Living.” 
Mr. Crowell said the course has given 
him the necessary knowledge, techniques 
and confidence. Having memorized the 
nartnership insurance presentation, he 
called on a prospect he had_ solicited 
unsuccessfully for personal insurance, 
and aroused immediate interest. The 
result was a $40,000 sale. 

Mr. Wardlaw, Million Dollar Round 
Table member and author of the cur- 


rently popular book, “Top Secrets of 
Successful Selling — Thought Plus Ac- 
tion,” heartily endorsed the course. A 


substantial business insurance producer, 
Mr. Wardlaw nevertheless discovered in 
the Chart for Tomorrow a new tech- 
nique that has since proved extremely 
helpful. 

In addition to serving as moderator, 
Mr. Markham added his endorsement 
to the course by citing two cases. 


Today’s Profitable Markets 
The final session was presided over 


by Vice President F. Phelps Todd. Each 
of the two speakers, who discussed 
“Selling in Today’s Profitable Markets” 
are Provident senior agents and qualify- 
ing members of the 1952 Million Dollar 
Round Table. 

Garnett Y. Clark, Annapolis, Md., out- 
lined these four factors that have con- 
tributed to his increased production: 

1. Concentration on natural nest of 
prospects. “Essentially,” said Mr. Clark 
“neople buy from those they know and 
like. By staying close to home, the agent 
conserves his time and gains the pres- 
tige that comes from successful selling.” 
2. Time-consuming and entangling side- 
lines should be avoided. His sales have 
increased substantially since giving up 
a number of non-essential activities. 
3. The ability to tell the simple story 
of life insurance—clearlv, simply, and 
well, should be developed. 4. The con- 
cept of the complete life insurance pro- 
gram should be planted early. “Sell not 
only a_ policy—sell yourself,” he said. 
“Grow with your clients and prospects.” 





” 


Druckenmiller Led Company 


Ray W. Druckenmiller, Allentown, 
Pa., who edged out Mr. Clark to become 
Provident Mutual’s 1951 paid-for lez ader, 
reminded his listeners that today’s op- 
portunities for the sale of life insurance 
are greater than ever before. Mr. Druck- 
enmiller attributed his encouraging out- 
look to these factors: Greater public 
acceptance of life insurance; need of 
increased protection resulting from de- 
crease in value of the dollar; the com- 
parison of life insurance in force per 
person to individual income shows pub- 
lic underinsured by relative comparison 
of similar figures for previous years; 
life insurance needs of new family units; 
life insurance needs of new businesses 
higher Provident commissions. 


The major portion of Mr. Drucken- 





Left to right, seated at table—-Manager Knox Turnbull, 
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Philadelphia; Joseph S. 


Siegel, New York; Thomas McNeil, Cincinnati; Benjamin O. Tayloe, Baltimore- 
Washington; Robert S. Albritton, Los Angeles; Alice E. Roche, director of sales 
education; President M. Albert Linton; Wilfred R. Hoffman, Buffalo; W. Boyd 
Barrett, northeastern Pennsylvania; General Agent Lucien A. Hauslein, Philadel- 
phia; Henry R. Adelmann, New York; Charles T. Farrow, Jr.. New York; Edwin 


F. Pierle, Cincinnati. 


Standing—General Agent Paul Schenck, Jr., Greensboro, 


N. C.; Charles Heald, Milwaukee; General Agent Elwood T. Starbuck, San Fran- 
cisco; General Agent Samuel L. Zeigen, New York; Burton F. Vessey, Minneapolis; 
General Agent Franklin M. Nice, Reading; William A. Carrodus, agency secretary; 
Frederick H. Biederstedt, Syracuse; Emlen H. Jones, Philadelphia; Frederick J. 


Kiefner, 


manager, advertising and _ publications. 





millers talk was devoted to a discussion 


of the part life insurance can play in 
helping businessmen accumulate cash 
reserves for future use under todays 
difficult tax situation. Key-man_ insur- 


ance, profit-sharing trusts, and deferred 
compensation agreements were given as 
examples of this type of vehicle. 
Following a short talk by Vice Presi- 
dent Cowles in which he thanked all 
those who had contributed to the pro- 


President Todd set the stage 
climatic close by call- 
ing on Mr. Linton. In what was perhaps 
the most dramatic moment in Provident 
history, Mr. Linton announced that, ef- 
fective January 1, 1953, he would be 
succeeded as president by vice president 
and general counsel Thomas A. Brad- 
shaw—and that he will occupy a newly 
created office—that of chairman of the 
board. 


gram, Vice 
for the meetings 





Union Central’s Change at 


San Francisco and Oakland 





DON W. MUNRO 
Announcement of a program of agency 
expansion by Union Central Life in 


Northern California was made this week 
by Vice President and Superintendent 
of Agencies Wendell F. Hanselman. 
Robert G. Wall, of the Charles B. Knight 
Agency, New York, and the leading per- 
sonal producer in the company in 1951, 
will become manager of the San Fran- 
cisco Agency. Don W. Munro, who has 
led the San Francisco Agency since 1946, 


G. WALL 


ROBERT 


has been placed in charge of the newly- 
opened agency in Oakland, Calif. 

Having established himself during his 
20 years with Union Central’s New York 
agency as one of the leading life under- 
writers in the entire mation, Mr. Wall 
expressed an interest in agency develop- 
ment work. For that reason, and because 
it is in line with the company’s policy 
of selecting agency leaders from its own 


field organization whenever possible, Mr. 
Wall was chosen for his present position. 

The organization of a new agency ir 
Oakland is a logical step in the com- 
pany’s California expansion program. 
It permits increased Union Central rep- 
resentation in the heavily populated Bay 
area cities, and also provides a_ better 
opportunity of extending coverage 
throughout surrounding agricultural 
counties in this district. 


Careers of Wall and Munro 


A Life and Qualifying member of Mil- 
lion Dollar Round Table, Mr. Wall 
been listed on the Union Central's $500,- 
000 Club roster for the past eight years. 


has 


He is currently president of the club, 
and had that honor also in 1948 and 
1949. He was vice president in 1947 and 
1950. 

In May, 1951, Mr. Wall set what at the 
time was a Union Central record for 
the largest volume of new business on 
life plans closed by any agent in a 
single month during the company’s his- 
tory. It amounted to $875,000, all written 
on the Ordinary Life policy. In 1951, his 
first year premiums on annual premium 
policies amounted to $120,000—a new 


Union Central record in personal produc- 
tion. His total Union . ‘entral production 
last year was $2,244,5 

Educated at ne University, Mr. 
Wall signed his first li fe insurance 
contract with the company’s New York 
Agency—the same agency in which_his 
father had represented The Union Cen- 
tral before him. The new manager at 
San Francisco and his wife, Mary Louise, 
have two 

Don W. Munro, a 
of Berkeley, Oakland's next-door neigh 
bor, signed his initial life insurance con- 
tract while he was a high school senior. 
He continued to sell life insurance while 
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Home Office Appointments Announced by the Travelers 


Jesse W. Randall, president, the 
Travelers, following the recent meeting 
of the board of directors, announced the 
appointment of Russell D. Leinbach as 





RUSSELL D. LEINBACH 


secretary of the branch office admin- 
istration department, A report on Mr. 
Leinbach’s appointment appeared in last 
week’s issue of The Eastern Under- 
writer as did two other appointments 





H. WARREN RICHMOND 


which were announced simultaneously 
by Vice President Vernon T. Dow. 
Curtis R. Brabec was named as super- 


casualty accounting 


1e 
Warren Richmond has 





intendent of tl 


division and H 








been promoted to superintendent, life 
accounting division. 
Careers 

Mr. Leinbach joined the Travelers in 
the Reading, I branch office in 1925. 
He became cz of the Scranton, 
Pa. branch off 1927 and cashier 
of the Charlotte, N. C. office in 1929 
In 1936 he went to home office 
branch office as supery and in 1946 





was named superintendent, casualty ac- 
counting. A native of Reading, he grad- 
uated from Franklin) and Marshall 
Academy, Lancaster and _ attended 
Franklin and Marshall College in the 











avelers in 


Tr 







and was 

ant cashier in that city in 

1941, he moved to St. Paul as 

hier and in 1945 was appointed 

that city. In 1947 Mr. Brabec 

was transferred to the home office and 


appointed assistant superintendent casu- 


alty accounting. Born in Minneapolis, he 
is a graduate of the University of 
Minnesota. 

Mr. Richmond, who is a graduate of 





CURTIS R. BRABEC 

the Wharton School of the University of 
Pennsylvania, joined the Travelers in 
1926 in Philadelphia and was promoted 


to assistant cashier of that office in 
1928. In 1935, he transferred to the 
Wilmington, Del., branch office as 


cashier and in 1946 went to the home 
office as assistant superintendent of the 
life accounting division. 


Pacific Actuarial Club to Meet 

Actuarial Club of the Pacific States 
will meet in Pebble Beach, Cal., Octo- 
ber 20-21. Club is vears old. Its 
president is Alwin W. Lewis, Pacific 


25 


Mutual Life. Marcus Gunn, vice presi- 
dent, California-Western States Life, 
will preside. Francis Hope, actuary 


emeritus of that company, will read a 
historical paper. 


This man—and several million like 


him — will have little trouble finding 
employment in today’s economy. In- 
come is important—and income pro- 


tection holds a place of importance 


f FP 








second only to the income itself aller 
You can provide this income pro- 
tection with Provident’s Senior Accident and Sickness coverages — 


available for issue through age 74 for men, through age 70 for women. 


Full information on this and other plans in Provident’s complete line of 


ACH coverages is yours for the asking. 
Brokerage Business Invited 


PROVIDENT LIFE & ACCIDENT INSURANCE COMPANY 


CHATTANOOGA 


1887... 65th Year... 1952 








TO DISCUSS CURRENT TRENDS 


Impressive List of Speakers for Univer- 
sity of Nebraska and Insurance Fed- 
eration Institute of Insurance 

The second biennial Institute of In- 
surance to be conducted on the campus 
of University of Nebraska, October 31 
to November 1 is to be held under the 
sponsorship of College of Business Ad- 
ministration and Insurance Federation 
of Nebraska. Theme of the Institute this 
vear is “Current Trends, Problems and 
Developments in Insurance.” 

Speakers to date who have consented 
to appear on the program are these: 

H. Lewis Rietz, vice president, Lincoln Na- 
tional Life. 

Paul Wilson, executive vice president, Planet 
Insurance Co, 

Charles J. Zimmerman, managing director, 
» Insurance Agency Management Association. 
Carleton I. Fisher, Providence, R. I. 


Dr. James J. O’Leary, investment analyst, 
Life Insurance Association of America. 

Shelby Cullom Davis, New York. investment 
securities. 

Robert L. Hogg, executive vice president, 
American Life Convention. 

Ralph R. Lounsbury, president, Bankers Na- 
tional Life. 

Milton Mays, director, Insurance Executives 
Association. 

Dr. R. H. Gustavson, chancellor, University 


of Nebraska. 
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PALM BEACH 


Are you ready for “semi-retirement?" 


Established agency for top-flight company is seeking 
experienced life representative with demonstrated production 
ability for rapidly growing Palm Beach, Florida, area. Leads 
furnished. Drawing account against commission. 


Write Box 2117, The Eastern Underwriter, 93-99 Nassau 
Street, New York 38, N. Y., giving age, experience, address 
and telephone number. 








“Visiting Professor” at 


K. C. Life Home Office 


Herman Baehr, an assistant professor 
of business at the Kansas State Teach- 
ers’ College, Emporia, Kans., is spend- 
ing four weeks as a “visiting professor” 
at the Kansas City Life Insurance Co. 

He will sit in on business conferences, 
board meetings and staff assemblies, and 
will be free to ask and receive replies 
concerning every phase of the company’s 
operations. 

Mr. Baehr is at the company’s home 
office on a fellowship of the Foundation 
for Economic Education, Inc., New York, 
to participate in a college-business ex- 
change program which offers college 
professors an opportunity for on-the- 
spot studies of business methods and 
operations. Kansas City Life is one of 
approximately 80 business and industrial 
firms throughout the country which, in 
the last five years, have taken part in 
the program. 

On a year’s leave of absence from 
the Emporia Teachers’ College, Mr. 
Baehr will go from Kansas City to 
Iowa City, Iowa, where he will work 
this fall and winter on his doctor’s de- 
gree. He also will teach a course of 
personal money management in two 
sections, one to the regular college stu- 
dents and one by extension to adults. 


HAROLD C. NOLTING DIES 
Harold C. Nolting, associate manager 
of the Equitable Life Assurance Society, 
died recently in Syracuse, N. Y. He was 
associated with the company for 42 years 
and had been a resident of Syracuse for 
17 years. 





Union Central Change 


(Continued from Page 3) 


attending the University of California, 
and went into the business full-time 
after completing his education. 

He joined Union Central as assistant 
manager at San Francisco July 1, 1941. 
He became acting manager of the agen- 
cy February 1, 1946, and the following 
January 1 was appointed manager. 

Due to his activity in the community 
affairs at Oakland, Berkeley, and San 
Francisco, combined with his sales efforts 
throughout the years, Mr. Munro is ex- 
ceptionally well known in the Golden 
Gate area. He is a close follower and 
unofficial advisor of the famed Golden 
Bears football team of the University 
of California; a past president of the 
California Christian Endeavor Union, 
numbering almost 50,000 active members; 
past director of Oakland YMCA, and a 
member of the Oakland Squires Club, 
Commonwealth Club of California, the 
San Francisco Life Underwriters Associ- 
ation and the General Agents and ‘Man- 
agers Association. Don Munro and his 
wife, Bernis, have three children. 
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HEARD On The WAY 








At the Cathedral of the Incarnation, 


Garden City, Long Island, Richard 
Moran Mendes, son of George Mendes, 
agency director, Guardian Life, and 


Carolyn Suzanne Crowell, daughter of 
Mr. and Mrs. William Francis Crowell, 
were married on August 23. 

The bride is a graduate of Benning- 
ton College and her father is secretary- 
treasurer of Brooklyn Eagle, leading 
daily paper of Brooklyn. The groom is a 
junior at University of Virginia. The 
wedding was attended by 300 persons. 





Meyer M. Goldstein, a general agent, 
Equitable Life Assurance Society, New 
York City, and Mrs. Goldstein have re- 
turned from a trip abroad. During this 
visit they went to England, France, 
Switzerland and Italy. One purpose of 





MEYER M. GOLDSTEIN 


Mr. Goldstein’s trip was to study the 
impact of inflation on pension plans in 
various European countries. He talked 
with some leading authorities of the 
countries he visited and then kept ap- 
pointments with pension experts from 
six other countries, including Belgium, 
Holland, Sweden, Denmark, Norway and 
Germany. 

As a result of his conversations Mr. 
Goldstein became convinced that the Eu- 
ropeans are observing inflation trends in 
the United States, being especially con- 
cerned as to what direction inflation will 
take in the United States. 

Said Mr. Goldstein: “In my opinion 
the consensus of opinion is that as goes 
the United States will western 
Europe in regard to inflation.” 

Mr. Goldstein’s most enjoyable per- 
sonal experience while abroad was to 
take color movies in all of the countries 
visited. He came back with 1,500 feet 
of movie film and 10,000 shots of still 
pictures. Among his close-ups were those 
showing bomb damage in England and 
reconstruction work now going on there 
which impressed him greatly. He showed 
his color films this week at Equitable 
Society’s educational conference at Galen 
Hall, Pa., which started Wednesday. 

About September 12 the Goldstein 
agency, the Pension Planning Corpora- 
tion and Estate Analysis Corporation 
will move from 30 Broad Street, New 

ork, to new quarters at 260 Madison 
Avenue, which are air-conditioned. 


so go 


Uncle Francis. 


_. DETROIT AGENCY MOVES 
The Detroit agency of Ohio State 
Life has moved from the United Artists 
Building to 2599 Grand Boulevard. John 

McClajn is the general agent. 


Buys Los Angeles Building 


Crown Zellerbach Corporation has sold 
its new one-story converting plant and 
office building at 3416 Garfield Avenue, 
Los Angeles, to Mutual Life of New 
York. Mutual Life has leased the build- 
ing back to Crown Zellerbach for 25 
years with the option of renewing for 
another 50 years. 

The building, completed only recently, 
is the first unit of larger converting 
plant facilities planned for the paper 
company’s Los Angeles division to more 
efficiently supply and service the in- 
creased demand for its products result- 


ing from the continued growth of South- 
ern California markets. 

Containing 68,700 square feet of manu- 
facturing space and 7,600 square feet of 
office space, the structure will house the 
fruit paper converting operations of the 
paper company. 

The Garfield Avenue building is the 
third in Los Angeles that Crown Zeller- 
bach in recent years has sold to Mutual 
Life and leased back for a long term. 
Divisions and_ subsidiaries of Crown 
Zellerbach also occupy buildings in 
Sacramento, San Leandro, Seattle and 
Salt Lake City under similar arrange- 
ments with the insurance company. 


Capital Increased 


An amendment to the Articles of In- 
corporation of the Washington National, 
Evanston, Ill., has been approved by J. 
Edward Day, director of the Illinois 
Department of Insurance, whereby the 
company’s capital stock structure 
been changed and now reflects capital 
of $10,000,000 instead of $7,500,000. This 
change is accomplished by transfer of 
funds from the surplus account to the 


has 


capital stock account. 
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A Head Start on’ a Lifelong Insurance Estate 


JUVENILE PROGRESSIVE 
PROTECTION POLICY 


Here is a level premium policy built to fit the financial and emotional 
pattern of the average family.Fathers can start their sons "growing 
into a man's estate’ without carrying large amounts of life insurance 
on a child's life. Cash values mount up rapidly during the early years 
— providing educational funds, if necessary. When the child becomer 


21, the policy automatically increases five-fold, while the premiums*re- 









$5,000 Progressive Protection — Increasing 
to $25,000 at Age 21 


; 






















**$5.000 prior to age 21. 
(Issued at ages 0-15. 
0-9 with return of 





*All dividend illustrations based on present schedule — not guaranteed. 
First dividend contingent upon payment of entire second year premium 















Total Monthly Life Income \_ 
Age at Annual Total Cash Premiums Cash Profit at Age 65°° Ne is 
Issue Premium at Age 65° to Age 65 at Age 65° or Male Female 
0 $228.65 $30,801.10 $14,862.25 $15,938.85 $189.65 $168.79 
5 260.20 29,861.35 15,612.00 14,249.35 183.90 163.64 
10 300.50 28,789.10 16,527.50 12,261.60 177.30 157.76 
15 350.70 27,327.75 17,535.00 9,792.75 168.30 149.76 
* and ** Include accumulated dividends at present schedule which is not guaranteed. 
**Monthly Life Income — 120 months certain and for life thereafter. 
‘ Example: $5,000 Progressive Protection increasi 
Vv P ' g ection inc ing 
Progressive Values Through the Years io SIRMMI Uh haar 31 — dented denen 
Available for education, emergencies or business opportunities. 
At Age: u 18 21 35 
Cash or Loan Value $1,773.40 $ 3,367.10 $ 4,145.80 $ 7,684.70 
*Cash from Dividends 304.75 669.85 876.65 2,751.75 
*Total Emergency Fund $2,078.15 $ 4,036.95 $ 5,022.45 $10,436.45 
OR 
Paid-up Estate $6,361.00°° $10,463.00°* $11,998.00 $16,830.00 
*Dividend Accumulations 304.75 669.85 876.65 2,751.75 
*Total Paid-up Estate $6,665.75 $11,132.85 $12,874.65 $19,581.75 
Total Premiums Paid $2,343.00 $ 3,983.10 $ 4,686.00 $ 7,966.20 


In New York State 5-15 and at ages 
as ; f} Hs 
premiums death benefit to age-0| 
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George G. Joseph Now 
Vernon Bowes Partner 


GENERAL AGENCY IN NEWARK 
Joseph Has Been Assistant Sup’t of 
Agencies, New England Mutual 
Life; Their Careers 
The New England Mutual announces 
that C. Vernon Bowes, general agent 
in Newark for 13 years, has taken 
partnership, 
The title of new 


George G., 


Joseph into 


effective September 2. 





Leon Freres 


C. VERNON BOWES 


firm is Bowes & Joseph, general agents. 

Mr. Joseph returns to Newark from 
the company home office where he has 
been assistant superintendent of agen 
cies. Following his graduation in 1940 





from Wooster College he 


was boys’ 
y of a branch of the Cincinnati 
YMCA for a short period, then joining 


the Navy. His four-year tour of duty 
included 38 months at sea on a destroy- 
€ in the Pacific . 

He became a salesman for Proctor & 


National Field Club Officers 
Of Mutual Life of N. Y. 


Coryell, million-dollar pro- 
ducer and field representative of the 
San Francisco agency, has been named 
president of the National Field Club, an 
organization composed of the 
leading field underwriters of Mutual 
Life of New York throughout the coun- 
try. 

Mr. Coryell joined the company as a 
1927. He is a 
company’s 


Gordon 


honor 


field underwriter in 
perennial qualified for the 
honor groups and a member of the Mil- 
lion Dollar Round Table of the Na- 
tional Association of Life Underwriters. 

Regional vice presidents were named 
B. Eck, 
San Francisco agency; central division, 
Samuel Heifetz, Chicago (Bash) agency; 
Maurey, 


as follows: western division, J. 


eastern division, Raymond T. 
Erie agency; southern division, T. D. 
Harvey, Dallas agency. 

Mrs. Ruth B. Rosenberg, field repre- 
Dayton 
named vice president of the women’s 
division of the National Field Club. 


sentative of the agency, was 





Gamble in Toledo upon his separation 
from the Navy as a lieutenant in 1945. 
li 1946 he joined New England Mu- 
tual’s Toledo agency and then became 
a supervisor in the Newark agency in 
1°49. He was transferred to the home 
office as field assistant in 1951, becom- 
ing assistant superintendent of agencies 
the following year. Mr. Joseph was 
voted “Outstanding Young Man of the 
Year” by Toledo Chamber of Com- 
merce in 1947. He was instrumental in 
the reorganization of the Newark Life 
Supervisors Association in 1950, serving 
a term as president in that year. 

Mr. Bowes, a native of New York 
state, first entered life itssurance in 1923 
as an agent for Prudential in Utica. 
\fter six years as an agent he was made 
assistant manager in Rochester, being 
there five years before joining New 
England Mutual as agency supervisor 
there in 1935. Appointed general agent 
in Rochester in July, 1935, he was trans- 
ferred to Newark in 1939, since which 
time the agency has shown a rapid and 
consistent growth. Mr. Bowes is a mem- 
ber of Newark General Agents and 
Managers Association, Newark Life 
Underwriters Association, and Life In- 
surance Trust Council. He was elected 
president of the Northern New Jersey 
General Agents and Managers Associa- 
tion in 1949, 





NEED CHIEF ACTUARY 


For rapidly expanding Life Department 
Real Opportunity 


contact John P. Walker, Jr., Reserve Life Insurance Company 


Reserve Life Building, Dallas, Texas 











United States Life Appoints Two in California 





KENNETH T. SATO 


Appointment of Kenneth T. Sato as 
general agent in Los Angeles and 
Samuel Farber as branch manager in 
San Francisco have been announced by 
R. W. Staton, superintendent of agen- 
cies, United States Life. These are the 
first U. S. Life representatives in Cali- 
fornia following the recent licensing of 
the company in that state. 

A native of Seattle, Wash., Mr. Sato 
attended schools there and in California, 
and studied for several years at the 
University of Southern California. After 











EMPIRE STATE 


Morgan O. Doolittle, President 





Agents and Brokers Placing... 


Life — Accident-Health — Hospitalization . . . 


Will Have Our Aggressive Cooperation 
in the Closing of their Cases. 


INSURANCE COMPANY 


Jamestown, N. Y. 
NEW YORK OFFICE: 60 East 42nd Street 
Peter E. Tumblety, First Vice-President 


MUTUAL LIFE 























SAMUEL FARBER 


a wartime stint teaching at a U. §S, 
Navy Intelligence school, he entered the 
insurance business in 1946 as an agent 
in Denver for a large western life com- 
pany. He is a member of the Life Un- 
Association and_ the local 
Chamber of Commerce. 

U. S. Life’s new manager in San 
Francisco, Mr. Farber, began his life 
Francisco in 


derwriters 


insurance career in San 
1946 as an agent for a large eastern 
company, In 1947 he went with U. S. 
Life as brokerage supervisor in the New 
York area. Prior to returning to the 
West Coast he was a member of the 
faculty of the training course of the 
New York Life Underwriters Associa- 
tion, 


Great-West Life Appoints 


Indianapolis Supervisor 
Great - West Life has announced the 
appointment of Arthur J. Flint as super- 
visor at the Indianapolis 
branch, effective September 1. 

Mr. Flint attended Butler University 
and joined the Great - West Life in 1950 
as a representative at Indianapolis. As 
supervisor, he will assist James T. O’- 
Neal, Great- West Life manager at 
Indianapolis. 
ee 


company’s 
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MUTUALZ LIFE INSURANCE COMPANY 


SOSTON, massacuuserrs 





MUrray Hill 6-4445 
LIFE 
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M. L. CAMPS, 


GROUP 





General Agent 


DISABILITY BENEFITS 
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MUTUALJZLIFE INSURANCE COMPANY 
BOSTON, Massacmuserrs 


110 East 42nd Street 
PENSION TRUSTS 
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Appointed in Pittsburgh 





eG q 






M. A, SESSI 


Manufacturers Life has appointed M. 
A. Sessi as agency assistant in the 
Pittsburgh branch, where he will be as- 
sociated with John E. Brownell, branch 
manager. 

After service with the Air Force dur- 
ing World War II, Mr. Sessi attended 
Duquesne University where he obtained 
a degree in business administration. He 
has three successful years experience in 
personal production. 


Woodward and Zimmerman 


To Address LAA Meeting 


Donald B. Woodward, Mutual Life, 
New York; and Charles J. Zimmerman, 
managing director, Life Insurance Agen- 
cy Management Association, Hartford, 
have been added to the list of speakers 
who will address the opening day’s ses- 
sions at the 19th annual meeting of the 
Life Advertisers Association, September 
29 - October 1, at the Mount Royal Hotel, 
Montreal, Quebec. 

Mr. Woodward will be one of the 
morning speakers. His subject will be 
“The Augurs and the Auspices.” 

Mr. Zimmerman, that afternoon, will 
discuss the topic, “The Challenge of 
Convincing Today’s Buyers.” General 
theme of the three-day meeting, “Meet- 
ing Today’s Challenge” will be ap- 
proached from various angles by some 
18 insurance executives from many parts 
of the United States and Canada. 

Mr. Woodward, whose experience in- 
cludes working as a reporter on the Wall 
Street Journal, financing editorship of 
Business Week, and a post as economist 
of Moody’s Investors Service, is the 
author of numerous works on financial 
and economic themes. During most of 
World War II, he served as a consulting 
expert to the U.S. Treasury Department, 
and in early 1948, served several weeks 
as special assistant to the Secretary of 
tate. 

Mr. Zimmerman, a CLU, entered an 
insurance career immediately upon his 
graduation from the Tuck School of 
Business Administration and Finance in 
1924, with the degree of Master of 
Commercial Science. He has had prac- 
tical experience in the field, has served 
in many posts in insurance organizations, 
has been a guest lecturer and CLU in- 
Structor at colleges and universities, and 
served in the Navy in World War II as 
a lieutenant commander, retiring with 
the rank of captain. In April, 1946, he 
went to the Agency Management Asso- 
ciation as director of institutional rela- 
tions. He later became its assistant 
Managing director, then associate man- 
aging director, and, in May, 1951, became 
Managing director. 


Robert F. Hoard Retires; 
William Barr, Jr., Named 


Robert F. Hoard, agency secretary of Mr. Hoard is a veteran of 46 years 
in the business. He entered it in 1906 
and subsequently represented the Occi- 
Acacia Mutual 


Massachusetts 


Inc. 


with 


He will be succeeded bv William Barr, 
Jr., who has served the companies as 


Protective Association, 
and Paul Revere Life, retired on 
August 29 after 28 years of association dental Life of Raleigh, 
and the Jefferson Standard in sales and 
supervisory capacities. 
Massachusetts Protective Association in 


appreciation. 


Mass., companies. 


Hoard with a watch, a set of pipes, a 
ring and a bound volume of letters of Roy Bannister, auditor of Pacific Mu- 


MARKS 30TH ANNIVERSARY 


tual Life, has celebrated his 30th anni- 


joined the — staff throughout his entire 
sannister was appointed auditor in 1948. 


versary with the company by 
a meeting of the Pacific Coast Institute 
of Internal Auditors at Vancouver, B. C. 


attending 


A member of Pacific Mutual’s accounting 


career, Mr 








associate secretarv since early 1924 as a supervisor at Richmond. For Several of the punch card accounting 
this year. a number of years he served the com- operations standard throughout the in- 
General the Worcester, panies as director of agencies with head- dustry were first introduced in Pacific 
Mass., , represented by Mal- quarters in Chicago. was made Mutual, under Mr. Bannister’s supervi- 
colm presented Mr. agency secretary in 1945. sion, 

— y 





SALUTE for 


ACHIEVEMENT 


State Mutual and its 50 Chartered Life Underwriters 
extend warm congratulations to the 
AMERICAN COLLEGE OF LIFE UNDERWRITERS 
on its 25th ANNIVERSARY 


proud of the A.C.L.U.’s 


STATE: MU 





Ah i sundined 


OF WORCESTER. MASSACHUSETTS 


Among the first companies to grant financial support 
to create and develop the College in 1927, State Mutual is 
success in raising the standards in 


life insurance selling topics present enviable level. 


Now, more than 4,100 life underwriters, who are 
eligible to wear the C.L.U. designation, command a 
professional stature in their communities. This has 
been made possible to a large extent because of the 
College’s continuing comprehensive business 
education program that has gained the 


confidence of the public. 
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J. Roy Robbins, 49 Years 
With Home Life, Retires 


ONCE A GENERAL AGENT HERE 





Wrote Many Notable New Yorkers; 
Some of His Early 
Experiences 





J. Roy Robbins, former general agent 
of Home Life, and since 1931 a personal 
producer, will retire from the insurance 
field after 49 years in sales production 
activity. Since 1945 he has been asso- 
ciated with the John H. Evans agency, 
Home Life, 110 William Street, being 
with that agency since it started. 

When Mr. Robbins first became an 
agent his general agent was the late 
Frederick A. Wallis, then general man- 
ager for the Home Life’s greater New 
York agency. Soon after Charles E. 
Hughes became Governor of New York 
he appointed Wallis Insurance Superin- 
tendent, but the appointment was with- 
drawn before Wallis assumed office. 
Some years later Wallis became Com- 
missioner of Immigration and_ then 
Deputy Police Commissioner of New 
York. 

The Armstrong Days 

Robbins went all through the trouble- 
some days of the Armstrong Commit- 
tee’s investigation of insurance in 1905, 
able to write insurance despite the bad 
publicity. Every day the newspapers ran 
big headlines of the investigation, and 
when Robbins saw one such _ headline 
in New York Evening Mail he went 
over and saw the publisher, Edward 
Payson Call, and by some magic wrote 
a policy on him, Another client was 
Thomas J. Watson, now chairman of 
International Business Machines, Inc., 
himself a master salesman. Robbins 
wrote a policy on Warren Delano, uncle 
of Franklin D. Roosevelt, and shortly 
after he was killed in an accident, 
wrote insurance on Delano’s son who 
Was executor of the estate. When the 
New York subway started running 
trains in 1904 the newspapers were full 
of personality stories about Frank Had- 
ley, operating manager of the system. 
Robbins walked into Hadley’s office and 
wrote insurance on his life. In Novem- 
ber and December, 1903, Robbins wrote 
the largest paid business in the Greater 
New York agency up to that time, and 
was awarded a gold medal. 

With Russell M. Simons he became 

a general agent of Home, and the Rob- 
bins-Simon agency was the first to pay 
for $1,000,000 a month. The then presi- 
dent of the company, Ethelbert Ide Low, 
was toastmaster at a dinner given the 
agency in recognition of this achieve- 
ment.- 
_ Mr. Robbins for 40 years has lived 
in Ridgewood, N. J. He was secretary 
of the Round Table, a dinner organiza- 
tion of 50 Greater New York general 
agents, 

DEATH OF JUSTIN PERKINS 


Justin Perkins, retired member of the 





Henry M. Faser, Jr., agency for Penn 

Mutual at Boston, died recently at 

age 65. : 
Known generally as “Cy” Perkins, 


during the 1920’s and early 1930’s he 
was one of the leading producers of life 
insurance in the Boston area. He was 
an Army veteran of World War I and 
during the second war was a volunteer 
with the Coast Guard aboard boats 
patrolling 3oston harbor. 
HONOR R. H. MOUNTAIN 

Robert H. Mountain, underwriter for 
the Massachusetts Mutual in Portland, 
Me., was honored recently at a special 
dinner held by the Portland agency. He 
has been a consistent member of the 
company’s Spotlight Club for leading 
producers. ; 


Chicago Meetings 

Samuel Leland, secretary of the Life 
Agency Supervisors Club of Chicago, 
announces that the first fall meeting 
will be held September 11 at the Bre- 
voort Hotel. 

Subject for discussion “Continue Edu- 
cation and Training of the Established 
Agent,” will be handled b- a_ panel 
composed of Henry Gaddis, Northwest- 
ern Mutual, as moderator; Charles 
Malin, Home Life; Joseph Carmen, 
The Prudential, and Thomas Lane, New 
England Mutual. 

B. H. Groves, manager, the Travelers 
and president of the Chicago Association 
of Life Underwriters, will address the 
Life Agency Cashiers on September 17. 

Patricia Roberts, National Life of 
Vermont, is president of the Life 
Agency Cashiers. 








Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 
55 BROADWAY, NEW YORK 6 
Telephone HAnover 2-5840 





LL, 


HAIGHT, DAVIS & HAIGHT, Ine, 


Consulting Actuaries 
INDIANAPOLIS OMAHA 











face value of 
approved through the end of June, 1952. 


V.A. Insurance Program 


The vastness of the Veterans’ Admin- 


istration insurance program showed up 
clearly last week when V.A., 
statistical 
showing that 22,164,189 policies with a 


issued a 
summary of its activities, 


$173,674,592,000 had been 


Still in force at the end of thaf month 


were 7,078,204 policies with a face value 
of $48,810,729,000. 


The end-of-June total-policies figure 








to the American College 


of Life Underwriters on its 25th anniversary. 


Its advancement of the CLU program is a 


notable contribution to Life Insurance and to 


the American Way of Life. 








The Equitable Life of lowa has long endorsed and 
supported the CLU movement. 
Cooperative Fund and includes CLU studies as an in- 
tegral part of its training program. 
graved CLU keys to graduating candidates and pays 
their expenses to attend the conferment exercises. 

The Equitable Life of lowa is proud of its 40 associ- 
ates who have earned the CLU designation and of 
the many Equiowans now completing CLU study. 


It contributes to the 


It presents en- 














compared with an end-of-May record 
of 22,160,832 policies approved with a 
total face value of $173,647,798,000 and 
an end-of-June, 1951, figure of 22,074,- 
427 policies with a face value of $172. 
966,766,000. 

Policies in force, despite the new sales, 
continued to decrease. At the end of 
May, 1951, there were 7,146,943 policies 
in force with a face value of $49,456- 
590,000, while at the end of May, 1952, 
there were 7,081,286 policies in force 
with a total face value of $48,844,899,000, 

Through the end of June, 1952, vet- 
erans had converted 2,104,875 policies 
with a total face value of $9,814,864,000; 
4,973,339 policies remained on a term 
basis, and had a total face value of 
$38,995,865,000. 

Through the end of Tuly, 1952, VA, 
had allowed 496,957 death “claims under 
its policies with a total face value of 
allowed death claims through that month 
reaching $4,425,278,000. ; 

In addition, V.A. had in effect 109 
service-disabled veterans insurance poli- 
cies with a total face value of $876,000, 
and also 3,239 veterans special term in- 
surance policies with a face value of 
$27,272,000. 

The Veterans’ population, by the end 
of July of this year, had reached 19,376,- 
600 and was still growing. 


Chicago Joint Meeting 
To Hear William T. Earls 


A talk by William T. Earls, CLU, of 
Cincinnati, will be a feature of the joint 
meeting of the Chicago Association of 
Life Underwriters and the Chicago 
Chapter-Chartered Life Underwriters, on 
September 24. This meeting will begin 
at 9:30 in the morning and end with 
a luncheon at which diplomas will be 
presented to new CLUs. Mr. Earls will 
speak on “Business Insurance—Today’s 
Quickest Route to Million Dollar Pro- 
duction.” He is particularly well qualified 
to discuss this subject because of his 
spectacular record as a producer and 
general agent. He is the 1952-1953 chair- 
man of the Million Dollar Round Table. 

Starting in the home office of the New 
England Mutual after his graduation 
from Holv Cross in 1931, Mr. Earls be- 
came that company’s leading ,roducer 
and member of the Million Dollar Round 
Table at the age of 29. In 1940 he be- 
came general agent for the Connecticut 
Mutual and by the end of 1941 had 
raised his agency from 34th position to 
third in that company’s production lists. 

After spending four years in the Navy, 
he was discharged as a lieutenant com- 
mander and returned to his agency to 
continue his rem irkable record. He re- 
ceived his company’s trophy for agency 
organization in 1941 and 1948 and was 
the runner-up in 1947 and 1949, 

In 1950, he became general agent for 
the Mutual Benefit. In one year, he 
moved his agency from fourth to first 
in the company’s production. His agen: 
cv’s production exceeded $12,000,000 in 
1951. Six members of his agency are 
members of the Million Dollar Round 
Table. The number one and number four 
men in his company are in his agency. 

The joint meeting will also feature the 
play “Stardust” and a_ reception for 


new CLUs. 












Are You on the Right Track? 
Are You Heading inthe Right Direction? 


You Will Be....1f You Represent — 
HEARTHSTONE INSURANCE co. Paap MASS. 
120 Boylston Street fon 16, Mass. 5316 Sheridan R 


COMBINED SNSURANCE co. 4 AMERICA 


hicago 40, Ill. 


W. CLEMENT STONE, President 
of the Combined Group 


COMBINED AMERICAN INSURANCE CO. 
2817 Maple Avenue 


Dallas 4, Tex. 
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JOSEPH H. CHAILLE 


The appointments of Joseph H. Chaille 
and Walter M. Harvey, Jr., as second 
vice presidents, Equitable Society, have 
been announced by Thomas I. Parkinson, 
president. 

Mr. Chaille, a former superintendent 
of the Group department, will remain 
in that department in the capacity of 
second vice president. He joined the 
Society in Jacksonville, Fla., in 1929, 
and while in that state served as assist- 
ant to the agency manager and as agency 
group supervisor. He was transferred to 
Chicago in 1937, as assistant to the late 
Vincent S. Welch, then second vice 
president. Mr. Chaille went to the home 
office in 1939 as a member of Mr. 
Welch’s staff. In the Army he was 
on active duty from 1940 to 1946 and 
holds a commission as Colonel in the 
Army Reserves. 

Mr. Harvey, a graduate of The Uni- 
versity of Washington, was associated 
with Albert B. Ashforth, Inc., as a 
mortgage and real estate broker from 
1926 to 1933, when he joined the Equi- 
table Society. His first position was as 
rental manager of the Flatiron Building, 
New York City, later becoming super- 
visor of the former New York Mort- 
gage department. When the latter de- 
partment was merged with the City 
Mortgage Department, Mr. Harvey be- 
came supervisor for the New York City 
territory. 

Mr. Harvey is a member of the 
United Business Committee of the Na- 
tional Association of Manufacturers and 
chairman of the fund-raising drive fou 
the United Hospital Fund (Realty Di- 
vision). 








WE LIKE OUR COMPANY 
BECAUSE IT OFFERS: 


I1—LOW NET COST TO POL- 
ICYHOLDERS 


2—PENSIONS TO BROKERS 
AND SURPLUS WRITERS 


SO WILL YOU... 





Samuel D. Rosan Agency, Inc. 
General Agent 


CONTINENTAL ASSURANCE CO. 
Chicago, IIl. 


76 William St., N. Y. 5, N. Y,, 
WH 3-7680 











WALTER M. HARVEY, JR. 


Northwestern Mutual’s 1952 
Policyholders Committee 


Five prominent business and profes- 
sional men from various parts of the 
country have been appointed to the 1952 
Examining Committee of Policyholders 
of Northwestern Mutual Life. In an- 
nouncing the selection, President Ed- 
mund Fitzgerald pointed out that they 
are policyholders but are not otherwise 
connected with the company. 

The new committee consists of John T. 
Menzies, Baltimore, president of Crosse 
& Blackwell Co.; Samuel J. Campbell, 
president of Kable News Co., Mount 
Morris, Ill.; Dr. Carl Eberbach, Milwau- 
kee surgeons and clinical professor of 
surgery at Marquette University; Arthur 
E. Pew, Jr., director and former vice 
president of Sun Oil Co., Philadelphia, 
and Horace M. Benstead, vice president 
and secretary of Western Printing & 
Lithographing Co., Racine, who is the 






CLAIMS REPRESENTATIVE 

Thomas H. Groth has been appointed 
claims representative by Pacific Mutual 
Life at Seattle. A graduate of the Uni- 
versity of Washington, Mr. Groth will 
assist W. L. Boyle, who continues in 
charge of the company’s Seattle claims 
office. 





hold-over member from the previous 
committee. 

This Examining Committee, which in- 
vestigates and inquires into the policies 
and practices of the company and the 
activities of the departments in the home 
office, employs independent auditors and 
such other personnel as it needs to 
examine the company’s financial condi- 
tion. The results are reported to the 
board of trustees and to all policyholders 
of the Northwestern Mutual each year 
in the annual statement. 





Nassau Street, New York 38. 





ASSOCIATE GENERAL AGENT 


Wanted on a salary plus basis. Well established agency in Newark, N. J. 
Write full particulars to Box 2111, The Eastern Underwriter, 93-99 








IN RECOGNITION 
of quality life underwriting service to the public as evidenced by an excellent 
record of maintaining in force and extending the benefits of life insurance 





































































900 Prudential Representatives Will Receive 
The National Quality Award This Year. 





THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
A mutual life insurance company 
Home Office: Newark, N. J. 
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J. Roy Robbins, 49 Years 
With Home Life, Retires 
ONCE A GENERAL AGENT HERE 
Wrote Many Notable New Yorkers; 


Some of His Early 
Experiences 








J. Roy Robbins, former general agent 
of Home Life, and since 1931 a personal 
producer, will retire from the insurance 
field after 49 years in sales production 
activity. Since 1945 he has been asso- 
ciated with the John H. Evans agency, 
Home Life, 110 William Street, being 
with that agency since it started. 

When Mr. Robbins first became an 
agent his general agent was the late 
Frederick A. Wallis, then general man- 
ager for the Home Life’s greater New 
York agency. Soon after Charles E. 
Hughes became Governor of New York 
he appointed Wallis Insurance Superin- 
tendent, but the appointment was with- 
drawn before Wallis assumed office. 
Some years later Wallis became Com- 


missioner of Immigration and_ then 
Deputy Police Commissioner of New 
York. 


The Armstrong Days 
Robbins went all through the trouble- 
some days of the Armstrong Commit- 
tee’s investigation of insurance in 1905, 
able to write insurance despite the bad 
publicity, Every day the newspapers ran 
big headlines of the investigation, and 


when Robbins saw one such headline 
in New York Evening Mail he went 
over and saw the publisher, Edward 


and by some magic wrote 
a policy on him, Another client was 
Thomas J. Watson, now chairman of 
International Business Machines, Inc., 
himself a master salesman. Robbins 
wrote a policy on Warren Delano, uncle 
of Franklin D. Roosevelt, and shortly 
after he was killed in an accident, 


Payson Call, 


wrote insurance on Delano’s son who 
was executor of the estate. When the 
New York subway started running 


trains in 1904 the newspapers were full 
of personality stories about Frank Had- 
ley, operating manager of the system. 
Robbins walked into Hadley’s office and 
wrote insurance on his life. In Novem- 
ber and December, 1903, Robbins wrote 
the largest paid business in the Greater 
New York agency up to that time, and 
was awarded a gold medal. 

With Russell M. Simons he became 
a general agent of Home, and the Rob- 
bins-Simon agency was the first to pay 
for $1,000,000 a month. The then presi- 
dent of the company, Ethelbert Ide Low, 
was toastmaster at a dinner given the 
agency in recognition of this achieve- 
ment. 

Mr. Robbins for 40 years has lived 
in Ridgewood, N. J. He was secretary 
of the Round Table, a dinner organiza- 
tion of 50 Greater New York general 
agents, 


DEATH OF JUSTIN PERKINS 
Justin Perkins, retired member of the 


Henry M. 





Faser, Jr., agency for Penn 
Mutual at Boston, died recently at 
age 65. . 
Known generally as “Cy” Perkins, 


during the 1920’s and early 1930’s he 
was one of the leading producers of life 
insurance in the Boston area. He was 
an Army veteran of World War I and 
during the second war was a volunteer 
with the Coast Guard aboard 
patrolling Boston harbor. 


boats 





HONOR R. #1. ‘MOUNTAIN 

Robert H. Mountain, underwriter for 
the Massachusetts Mutual in Portland, 
Me., was honored recently at a special 
dinner held by the Portland agency. He 
has been a consistent member of the 
company’s Spotlight Club for leading 
producers. 











Chicago Meetings 
Samuel Leland, secretary of the Life 
Agency Supervisors Club of Chicago, 
announces that the first fall meeting 
will be held September 11 at the Bre- 
voort Hotel. 


Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 
55 BROADWAY, NEW YORK 6 
Telephone HAnover 2-5840_ 








ee 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
INDIANAPOLIS OMAHA 











Subject for discussion “Continue Edu- 
cation and Training of the Established 
handled b- a_ panel 
Northwest- 
Charles 
Carmen, 


Agent,” will be 
composed of Henry Gaddis, 
ern Mutual, as moderator; 
Malin, Home Life; Joseph 
The Prudential, and Thomas Lane, New 
England Mutual. 

B. H. Groves, manager, the Travelers 
and president of the Chicago Association 
of Life Underwriters, will address the 
Life Agency Cashiers on September 17. 


V.A. Insurance Program 

The vastness of the Veterans’ Admin- 
istration insurance program showed up 
clearly last week when V.A. 
Statistical summary of its activities, 
showing that 22,164,189 policies with a 
face value of $173,674,592,000 had been 
approved through the end of June, 1952. 


issued a 


Still in force at the end of thaf month 


Datdtin Bobinets Matidasl Kite xt SO 7,078,204 policies with a face value 
: : se AV re = f 72 
Vermont, is president of the Life wir Ancmnaisneds 
Agency Cashiers. The end-of-June total-policies figure 











to the American College 
of Life Underwriters on its 25th anniversary. 
Its advancement of the CLU program is a 
notable contribution to Life Insurance and to 


the American Way of Life. 





The Equitable Life of lowa has long endorsed and 
supported the CLU movement. It contributes to the 
Cooperative Fund and includes CLU studies as an in- 
tegral part of its training program. It presents en- 
graved CLU keys to graduating candidates and pays 
their expenses to attend the conferment exercises. 

The Equitable Life of lowa is proud of its 40 associ- 
ates who have earned the CLU designation and of 
the many Equiowans now completing CLU study. 

















compared with an end-of-May record 
of 22,160,832 policies approved with a 
total face value of $173,647,798,000 and 
an end-of-June, 1951, figure of 22,074. 
427 policies with a face value of $172, 
966,766,000. 

Policies in force, despite the new sales, 
continued to decrease. At the end of 
May, 1951, there were 7,146,943 policies 
in force with a face value of $49,456, 
590,000, while at the end of May, 1952, 
there were 7,081,286 policies in force 
with a total face value of $48,844,899,000, 

Through the end of June, 1952, vet- 
erans had converted 2,104,875 _ policies 
with a total face value of $9,814,864,000; 
4,973,339 policies remained on a term 
basis, and had a total face value of 
$38,995,865,000. 

Through the end of Tuly, 1952, V.A, 
had allowed 496,957 death claims under 
its policies with a total face value of 
allowed death claims through that month 
reaching $4,425,278,000. ; 

In addition, V.A. had in effect 109 
service-disabled veterans insurance poli- 
cies with a total face value of $876,000, 
and also 3,239 veterans special term in- 
surance policies with a face value of 
$27,272,000. 

The Veterans’ population, by the end 
of July of this year, had reached 19,376,- 
600 and was still growing. 


Chicago Joint Meeting 
To Hear William T. Earls 

A talk by William T. Earls, CLU, of 
Cincinnati, will be a feature of the joint 
meeting of the Chicago Association of 
Life Underwriters and the Chicago 
Chapter-Chartered Life Underwriters, on 
September 24. This meeting will begin 
at 9:30 in the morning and end with 
a luncheon at which —— will be 
presented to new CLUs. Mr. Earls will 
speak on “Business Insurance—Today’ S 
Quickest Route to Million Dollar Pro- 
duction.” He is particularly well qualified 
to discuss this subject because of his 
snectacular record as a producer and 
general agent. He is the 1952-1953 chz air- 
man of the Million Dollar Round Table. 

Starting in the home office of the New 
England Mutual after his graduation 
from Holv Cross in 1931, Mr. Earls be- 
came that company ’s leading ,yroducer 
and member of the Million Dollar Round 
Table at the age of 29. In 1940 he be- 
came general agent for the Connecticut 
Mutual and by the end of 1941 had 
raised his agency from 34th position to 
third in that company’s production lists. 

After spending four years in the Navy, 
he was discharged as a lieutenant com- 
mander and returned to his agency 0 
continue his remarkable record. He re- 
ceived his company’s trophy for agency 
organization in 1941 and 1948 and was 
the runner-up in 1947 and 1949. 

In 1950, he became general agent for 
the Mutual Benefit. In one year, he 
moved his agency from fourth to first 
in the company’s production. His agen: 
cv’s production exceeded $12,000,000 in 
1951. Six members of his agency are 
members of the Million Dollar Round 
Table. The number one and number four 
men in his company are in his agency. 

The joint meeting will also feature the 
play “Stardust” and a_ reception for 
new CLUs 





Are You on the Right Track? 


Are You Heading 


You Will 


HEARTHSTONE INSURANCE ©. Rag MASS. 
fon 16, Mass. 


120 Boylston Street 








COMBINED INSURANCE co. 3 AMERICA 
5316 Sheridan R Chicago 40, Ill. 





inthe Right Direction? 


Be....1f You Represent — 


COMBINED AMERICAN INSURANCE CO. 
2817 Maple Avenue 


W. CLEMENT STONE, President 
of the Combined Group 


Dallas 4, Tex. 
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Northwestern Mutual’s 1952 CLAIMS REPRESENTATIVE 


Thomas H. Groth has been appointed 


Advance J.H.Chaille, W.-M. Harvey, Jr. Policyholders Committee  ciaims representative by Pacific Mutual 


JOSEPH H. CHAILLE 


The eo a. of Joseph H. Chaille 
and Walter M. Harvey, Jr., as second 
vice presidents, Equitable Society, have 
been announced by Thomas I. Parkinson, 


president. 

Mr. Chaille, a former superintendent 
of the Group department, will remain 
in that department in the capacity of 
second vice president. He joined the 
Society in Jacksonville, Fla., in 1929, 
and while in that state served as assist- 
ant to the agency manager and as agency 
group supervisor. He was transferred to 
Chicago in 1937, as assistant to the late 
Vincent S. Welch, then second vice 
president. Mr. Chaille went to the home 
office in 1939 as a member of Mr. 
Welch’s staff. In the Army he was 
on active duty from 1940 to 1946 and 
holds a commission as Colonel in the 
Army Reserves. 

Mr. Harvey, a graduate of The Uni- 
versity of Washington, was associated 
with Albert B. Ashforth, Inc, as a 
mortgage and real estate broker from 
1926 to 1933, when he joined the Equi- 
table Society. His first position was as 
rental manager of the Flatiron Building, 
New York City, later becoming super- 
visor of the former New York Mort- 
gage department. When the latter de- 
partment was merged with the City 
Mortgage Department, Mr. Harvey be- 
came supervisor for the New York City 
territory. 

Mr. Harvey is a member of the 
United Business Committee of the Na- 
tional Association of Manufacturers and 
chairman of the fund-raising drive fo 
the United Hospital Fund (Realty Di- 
vision). 








WE LIKE OUR COMPANY 
BECAUSE IT OFFERS: 


I1—LOW NET COST TO POL- 
ICYHOLDERS 


2—PENSIONS TO BROKERS 
AND SURPLUS WRITERS 


SO WILL YOU... 


Samuel D. Rosan Agency, Inc. 
General Agent 


CONTINENTAL ASSURANCE CO. 
Chicago, IIl. 


76 William St. N. Y. 5, N. Y., 
WH 3-7680 














Five prominent business and profes- Life at Seattle. A graduate of the Uni- 
sional men from varic US parts of the versity of Washington, Mr. Groth will 
country have been appointed to the 1952 Tee ’ ; a 
Examining Committee of Policyholders SSist W. L. Boyle, who continues in 
of Northwestern Mutual Life. In an- charge of the company’s Seattle claims 
nouncing the selection, President Ed- office. 
mund Fitzgerald pointed out that they 
are policyholders but are not otherwise 





connected with the company. hold-over member from the previous 
The new committee consists of John T. committee. 
Menzies, Baltimore, president of Crosse This Examining Committee, which in- 


& Blackwell Co.; Samuel J. Campbell, vestigates and inquires into the poli cies 
president of Kable News Co., Mount and practices of the company and the 
Morris, Ill.; Dr. Carl Eberbach, Milwau- activities of the departments in the home 
kee surgeons and clinical professor of office, employs independent auditors and 
surgery at Marquette University; Arthur such other personnel as it needs to 
E. Pew, Jr., director and former vice examine the company’s financial condi- 
president of Sun Oil Co., Philadelphia, tion. The results are reported to the 
and Horace M. Benstead, vice president board of trustees and to all policyholders 
and secretary of Western Printing & of the Northwestern Mutual each year 
Lithographing Co., Racine, who is the in the annual statement. 





ASSOCIATE GENERAL AGENT 
Wanted on a salary plus basis. Well established agency in Newark, N. J. 
Write full particulars to Box 2111, The Eastern Underwriter, 93-99 
Nassau Street, New York 38. 








WALTER M. HARVEY, JR. 











IN RECOGNITION 
of quality life underwriting service to the public as evidenced by an excellent 
record of maintaining in force and extending the benefits of life insurance 





900 Prudential Representatives Will Receive 
The National Quality Award This Year. 





THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
A mutual life insurance company 


Home Office: Newark, N. J. 
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Edmond F. Karam Gets 
New Post With U. S. Life 


SALES PROMOTION SUPERVISOR 
Alfred D. Sileo Appeiated Assistant 
Supervisor; Company Expanding 
Sales Promotion Staff 


Life, in 





an expansion 
staff, has ap- 


United States 
sales promotion 
pointed Edmond F. Karam as 
visor of sales promotion and Alfred D. 


of its 
super- 


Sileo assistant supervisor. Activities of 
staff, under Mr. 
Karam’s supervision, will include han- 


the sales promotion 
dling of the company’s direct mail pro- 
gram, preparation of its brokerage ma- 
terial, production of the company’s 
agency magazine, The Ambassador, and 
all of the promotional literature used 
by the field force. 
Karam and Sileo Careers 

Mr. Karam, a native of Brooklyn, 

holds degrees from City College of New 





ALFRED D. 


SILEO 


York (B. 'B. A.) and Columbia (M(:S.). 
After three years in the Air Force and 
a period of graduate work he started 
his career in sales promotion as a copy- 
writer with a direct mail house. Follow- 
ing this experience he became associated 
with The Eastern Underwriter as a 
member of the editorial staff. In early 
1948 he joined U. S. Life as an adver- 
tising assistant. He became editor of 
The Ambassador in 1951, 

Mr. Karam is a member of the Life 
Insurance Advertisers Association, and 
during the past year several of this 
group’s awards of excellence have been 
given to U. S. Life exhibits prepared 
under his direction. Mr. Karam is a 
member of the Knights of Columbus and 
of the Loyal Order of Moose. 

Mr. Sileo, also a native New Yorker, 
is a graduate of New York University 


vith a B. S. degree and with honors 
in advertising. He attended the graduate 
school of Business Administration for 
his M. B. A. degree. He spent three 


years in the 
his discharge, 
the Veteran’s 


Armed Forces and upon, 
he became associated with 
Administration for two 


years before joining the Union Labor 
Life in 1947 to direct their advertising 
program and edit their house organ. 





Pacific Mutual Increase 

Pacific Mutual Life has made a net 
increase in Ordinary insurance in force 
during the first six months of 1952 
amounting to more than double the cor- 
responding 1951 figure, 
nouncement made by the company’s 
actuary, Oscar Swenson. Total life in- 
surance in force in Pacific Mutual now 
stands at $1,272,000,000, the figure in- 
cluding $300,000,000 of Group coverage. 


according to an- 


EDMOND F. KARAM 


Mr. Sileo, who is also a member of the 
Life Insurance Advertisers Association, 
will be the new editor of U. S. Life’s 
The Ambassador magazine. 








New York 38, New York. 


ACTUARIAL STUDENT 


Fast growing Boston company writing life, non-cancellable disability 
and group insurance has an opening for a student who has passed 
3 to 5 Society of Actuaries examinations. Unusual opportunity for 
advancement. Please give full particulars including approximate salary 
expected. Inquiries will receive confidential treatment. 


Address Box 2115, The Eastern Underwriter, 93-99 Nassau Street, 








Named Associate Manager 

Carroll L. Moser, training consultant 
in the western home office of The Pru- 
dential, has been promoted to associate 
manager of the Jack White agency, Los 
Angeles. Announcement was made by 
Harry E. Wilkinson, director of agen- 
cies. Mr. Moser attended Hollywood 
High School, Los Angeles City College 
and Chapman College. His insurance 
career began with the Prudenial’s San 
Diego agency in 1949 where he was 
assigned as a special agent. In 1950 he 
was promoted to assistant manager of 
that agency and in 1951, his appoint- 
ment to training consultant and transfer 
to the western home office became ef- 
fective. He served in the Navy during 
World War II, 














You can’t find a better, more complete line of self-income % 





“3 
* 


contracts than Berkshire’s three profitable. “best seller” 


groups. Here, you have everything to satisfy even your most 


demanding clients’ desires for assured income in the future! 




















BROKERS AND SURPLUS WRITERS are invited to write 
to the nearest Berkshire General Agent for FREE copies of both 
the handy pocket-size. Merchandise Chart and Portfolio which 
outline the many unusual sales opportunities. * * * 

















David Marks Expects to Top 
$7 Million Paid-for in 1952 





DAVID MARKS, JR., CLU 


David Marks. Jr., CLU, general agent 
Mutual Life in New 
York City, who plans to attend the 63rd 
annual convention September 8-12 of 
the National Association of Life Under- 
writers at Atlantic City, N. J., has quali- 
fied for ten consecutive years—1943-1952 
inclusive—for the Million Dollar Round 


of New England 


Table and is a life and qualifying mem- 
ber. 

Going strong this year in personal pro- 
duction, Mr. Marks expects to exceed his 
best prior record which was made in 1943 
when he exceeded $7,000,000 paid-for. For 
the past ten years he has averaged 
$5,000,000 a year, exclusive of group in- 
surance, annuities and term business. 

In addition to his substantial personal 
production Mr. Marks heads one of the 
leading agencies of New England Mutual 
Life which is enjoying its best all-around 
year in 1952, particularly due to the paid- 
for score of its full time producers other 
than Mr. Marks. Seven of his associates 
will top the million dollar mark in paid- 
for this year. Furthermore, the agency 
will exceed $100 million of insurance in 
force by next month. 

Recognized as one of the country’s 
most prominent life underwriters, David 
Marks has been with the New England 
Mutual for the past ten years and in the 
business for 22 years. 


Equitable of Iowa Record 

Following the largest June in the his- 
tory of the company, Equitable Life of 
lowa repeated that record with the larg- 
est July in its 87 vears of operation. 
Total paid production during July 
amounted to $10,883,114, a gain of 19% 
over the same month in 1951. This re- 
sulted in a gain of 5.1% in paid produc- 
tion during the first seven months of the 
year to a total of $68,759,672, bringing 
the in-force total at the end of the period 
to $1,198,738,960. 

The Detroit agency, Frederick A. 
Smart, general agent, continued its lead- 
ing position during July with a paid 
total of $553,919, 
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ICA Program Completed 
For Its Annual Meeting 


AT HOT SPRINGS SEPT. 15-17 





Prominent Personalities Will Be Fea- 
tured on Program; Record 
Attendance Expected 





The program for the forty-third an- 
nual meeting of the International Claim 
Association has been completed accord- 


ing to President Ralph Heller, The 
Prudential. Edward J. Bohne, Equit- 
able Life Assurance Society, is acting 
chairman. The meeting will be held at 


Hot Springs, September 15-17. 

The list of speakers includes a num- 
ber of prominent individuals in the 
insurance industry as well as in the 
fields of law and medicine. The meet- 
ing will be called to order by Frederick 
T. Bernhard, Home Life of New York, 
chairman of the executive committee. 
Address of welcome will be given by 
George A. Bowles, Commissioner. of 
Insurance, Virginia, which will be fol- 
lowed by address of the president and 
reports of committees. 

Speakers and Topics 

Speakers and their topics include 
Harold M. Stewart, executive vice presi- 
dent, The Prudential, “Some Life In- 
surance Problems”; John W. Joanis, 
assistant secretary, Hardware Mutuals, 
“The Health Insurance Council”; R. 
Lee Blackwell, attorney, Kentucky, 


“The Homicidal Beneficiary and Self- 
Inflicted Injuries”; C. Manton Eddy, 
vice ancora? and secretary, Connecti- 
cut General, “Group Insurance Today”; 
James E. Powell, vice president, Provi 
dent Life and Accident, “Accident and 
Health Insurance — Past - Present - Fu- 


Howard A. Rusk, professor 
and chairman, Department of Physical 
Medicine - Rehabilitation, New York 
University College of Medicine, associ- 
ate editor, New York Times, “Amer- 
ica’s Number One Problem.” 

Because of the interest and problems 
arising in the field of Group hospitaliza- 
tion, surgical and medical reimburse- 
ment coverage, there is to be a special 
Group seminz ir this year providing for 
a full discussion of claims matters re- 
lating to .- form of Group coverage. 
George W. Lane, Jr., assistant super- 
intendent of claims, Metropolitan Life, 
and chairman of the Group committee 
of ICA will conduct the seminar. The 
number of communications received to 
date by the chairman covering matters 
to be discussed at the seminar is indica- 
tive of the extent of interest in this 
subject. 

A preliminary report 
Secretary Louis L. Graham, 
Men’s Assurance, states that 
vanced registration indicates a 
breaking attendance. 

A social program has been arranged 
by Charles P. Thomas, Commonwealth 
Life, chairman of the entertainment 
committee. 


Chicago LUTC Classes 


Chicago’s committee covering the Life 
Underwriter Training Council is com- 


ture’; Dr. 


received from 
Business 
the ad- 
record 


posed of Earl C. Jordan, Massachusetts 
Mutual Life and Edson Chapman, 
Metropolitan Life as co-chairmen. 
Ernest C, Wentcher, Equitable, N. Y. 


and Stanley Simpson, Metropolitan, 
complete the committee. 
Six classes have been 
structors will be: 

Class I—part I—instructor: Robert 
Lubin, assistant agency manager, Equi- 
table, N. Y.Class 1l—part I—instructor: 


arranged. In- 


Carl E. Lindstrom, CLU, manager, 
Travelers, Evanston. Class II—part I— 
mstructor: N. F. Capella, assistant dis- 
iret manager, John Hancock Mutual. 


Class [V—part I[—instructor: James M. 
libbetts, CLU, agency assistant, Lin 
coln National Life. Class V—part TI 
Instructor: W. G. Vander Voort, super 
Visor, Connecticut Mutual. 
Class VI -part Il—instructor: 
W, O'Shaughnessy, associate 
Equitable, N. Y. 

Classes’ will begin on October 
will run through April 30. 


Edward 
manager, 


22 and 


Hal C. Thurman Dead 


Hal C. Dallas, 
long-time International 
Association of Counsel who 


Thurman of Tex., 
of the 


Insurance 


member 


general counsel and a director of 


was 

Braniff International Airways, died sev- 
eral days ago at the age of 71. Since 
1942 he had been associated with Thom- 


as E. Braniff, president of the Braniff 
Airways and well know insurance ex- 
ecutive. 








LIFE INSURANCE 
PURCHASED ON 


en E Ay E WA L S EQUITABLE BASIS 


RENEWAL PURCHASE COMPANY 


60 Cedar Street, New York 5, N. Y. BOwling Green 9-0109 








Freedom to Grow! 





me Ste 





@ In a world beset by uncertainties, it’s good to 
remember a few things that are certain. Good to 
remember, for instance, that we live in a country 
where a man is free to choose his profession, to grow 
in it according to his ambition, and to be rewarded 


according to his ability. 


If Life Underwriting is your chosen career, you 
know that there’s no limit on your growth. . . in 
the esteem of the people around you . 


success . . . in knowledge. 


The American College of Life Underwriters ex- 
emplifies this principle of freedom to grow. It helps 
you to obtain the specialized knowledge that can 


make your service even more valuable to your com- 
munity and to yourself. As a sign that you have 
gained such specialized knowledge, the college con- 
fers on you the coveted C.L.U. designation. 

Underwriters at Mutual Of New York get every 
possible aid and encouragement for growing in their 
profession. An intensive 3-year MONY training pro- 
gram helps prepare them for the C.L.U. examina- 
tions, and examination fees are paid by the company. 

Mutual Of New York is proud of the many 
MONY advisers who have taken advantage of their 
freedom to grow. 


. in material 





Muruat 0; New York 


“FIRST IN AMERICA” 


WEATHER STAR SIGNALS 
ON TOP OF OUR HOME OFFICE 


GrOOM. cccvecccccces Fair 
Orange ......4.. Cloudy 
Orange flashing..... Rain 
White flashing ..... Snow 





The Mutual Life Insurance Company of New York, Broadway at 55th Street, New York 19, N. Y. 
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Expect Record Women 
Attendance at NALU 


IN ATLANTIC. CITY, SEPT. 8-12 


Elsie Doyle Chabiaen of Committee of 
Women Underwriters; Chairman of 


Round Table Is Minna Hensley 


The largest number of women under- 
ever to attend a national con 
of National Association of Life 


expected to be on 


writers 
vention « 
Underw riters is 
hand at the 63rd annual meeting in At 
according to 
Doyle, Union 
chairman of 


lantic City September 8-12, 
an announcement by Elsie 


Central Life, Cincinnati, 


the associations committee of women 
underwriters. The growing interest and 
activity of women in the life insurance 
business and in the affairs of NALU 
and the fact that 247 women have quali 
fied this vear for the Women’s Quarter 
Million Dollar Round Table would indi 
cate an all-time attendance 7 
women at the Atlantic City meeting 





record for 


added Minna Hensley, Franklin Life 
Salina, Kans., chairman of the Round 
Table. 

The women’s tivities will open on 


afternoon with a business meet- 
Round Table which will be 
Viking Theater at Haddon 


Monday 
ing of the 
held in the 


Hall. That evening a reception will be 
offered by Franklin Life in honor of 
Mrs. Hensley, who will preside at the 


banquet following the reception. 


After Dinner Program 


Three speakers will constitute the 
brief formal after dinner program: Della 
H. Black, State Mutual Life, Syracuse, 
N. Y., who will speak on, “Guided 
Gumption”; Laura M. Benham, CLU, 
Prudential, Niagara Falls, N. Y., whose 
topic is “Curiosity Clicks,” and J. V. 
Whaley, vice president and director of 
igencies, Franklin Life, Sprinefield, IIL. 
who will resolve the theme of the meet- 
ing in his talk, “Guided Curiosity Makes 
Gumption Click.” At the close of the 


meeting certificates and plaques will be 
presented to the qualifiers for the 1952 
Round Table, 

On Wednesday, September 10, a lunch 
eon meeting, jointly sponsored by the 
NALU co gene of Women Under- 
writers and the WQOMDRT, will be held 
in the West Room at Haddon Hall. The 
meeting will be presided over by Mrs 
Doyle and the program has been ar 


ranged by Nell F. Burns, New England 


Mutual Life, Birmingham, Ala. 


Mrs. Hensley will welcome the women 
underwriters and guests among whom 
will be Helen F. Irwin, Equitable Life 


Annual Management Program 


Of Atlantic City Meeting 

Hundreds of life insurance agency 
heads will meet in Atlantic City to 
participate in the 1952 annual manage- 
ment program of the General Agents 
and Managers Conference of National 
Association of Life Underwriters. The 
sessions, which will be held in Haddon 
Hall and be presided over by Charles 
W. Campbell, CLU, The Prudential, 
Newark, general chairman of the Con- 
ference, will open on September 10 at 
1:30 p.m. with meetings of the various 
committees of the Conference. These 
will be followed by the annual business 
meeting and election of officers. William 
J. Nenner, Penn Mutual Life, Cleveland, 
is program chairman of the Conference. 
On September 11 the morning session 
will present three well-known agency 
heads: Raymond J. Dolwick, general 


agent, Northwestern Mutual, Cleveland, 


who will discuss “Stimulating Agency 
Prosperity”; Martin M. Guon, CLU, 
manager, Metropolitan Life, Chicago, 


whose topic is “Building a Winning 


Team,” and Edward L. Reiley, (¢ Lb GP 
general agent, Mutual Benefit Life, 
Philadelphia, who has for his subject, 


“Morale Building.” 
Following the 
ence will present 


luncheon the Confer- 
A. J. McAndless, 
president, Lincoln National Life, Ft. 
Wayne, who will discuss, “Reinsurance 

Its Place and Purpose in Field Man- 
agement.” 





of Iowa, Des Moines, Ia., president of 
the Business Women's Clubs of Amer- 
ica, and Marion Eberly, director of the 
Women’s Division of the Institute of 
Life Insurance. 

The theme of the after luncheon pro- 
gram will be “Leading Ladies of Life 
Insurance” and will present Bettie M. 
Jovd, Mutual Life of New York, Troy, 
Ala.; Helen E. Haas, New York Life, 
Fargo, N. D.; Lesla Sabin, Federal Life, 
Chicago; Winnifred Pickering, Canada 
Life, Toronto; Lillian Mottier, Franklin 
Life, Rockford, Ill, and Grace Wong 
Chow, Franklin Life and Occidental Life, 
Los Angeles. 

The program 
introduction of 


with the 
mem- 


will conclude 
the eight women 


bers of the 1952 Million Dollar Round 
Table: Mildred P. Behr, Equitable So- 
ciety, Chicago; Eunice C. Bush, Mutual 
Life of New York. Baton Rouge, La.; 
Grace W. Chow, Franklin Life, Los An- 
geles; Elsie Doyle, Union Central Life, 
Cincinnati; Ethel Elmer Gwinn, River 
Forest. Ill.; Sis Hoffman, Union Central 
L. ife, Cincinnati; Doris Manfield, Chi- 


ro, and Sophie L. Sproule, American 


\: itional Life, Galveston. 





New England Mutual Ad Campaign 


The New England ae 
¢ campaign w 
in 70 general, eae 
alumni magazines, will 


Life’s ad 
starts this 
trade and 

first ap 





Saturday Evening Post Septem 
and Time September 29. Basic 
theme of the series is “Fathers, too, are 


Emphasized is 1 

should be 
today’s living 
Copy that “when the 
price of everything a family needs is 
vay up, so is the value of the man who 
pays the bills.” Artwork contrasts the 
1941 prices of houses, food and automo- 
biles with 1952 prices—illustrating the 
at to meet the basic living costs 
today. families need twice as much 
life insurance as they had 11 years age 

In the Saturday Evening ; 
quarter-page ads will run in the same 


now.” 
coverage 

line with 

stresses 


vorth more 
insurance 
into 





fact 





most 





issue with every other full-page in 
sertion. These smaller ads describe the 
New England Mutual agent as “a 
specialist in the financial security of 
families and business.” A page reference 


to the full-page ad and a reproduction 
of it will also appear in the quarter 
pare ad 
Newsweek, 
Wall Street 





Business Week, and_ the 
Journal will continue to 


carry two-third page advertisements ex- 
business insurance. Copy 
that New England 
Mutual can set up an insurance program 
for any business situation. A booklet, 
“Business Security Plan,” describing 
plans for Key Man, Sole Proprietorship, 
Partnership or Close Corporation busi- 
nesses, is also offered. 


clusively on 


tells businessmen 


The Colleges and Insurance Press 


broad advertising pro- 
gram in many college alumni magazines 
is now in its twelfth year. This adver 
tising presents the attractive features of 
life insurance selling as a career and 
has the unique distinction of listing the 
names of the company’s hundreds of 
college alumni representatives in_ their 
own particular magazines. 

The insurance press also has an im- 
portant part in New England Mutual's 
program. In addition to “merchandis- 
ing” the national advertising, the com- 
pany will describe its many facilities, in 
both home office and field, for handling 
brokerage business and = surplus lines 
from agents of other companies. This 
campaign will appear in more than 20 
insurance publications. 


The company’s 


E. J. Sisley, 50 Years 
With the Travelers 


COMPANY HOST AT LUNCHEON 
Million Dollar Writer Until He Injured 
Legs in Accident; His 
Educational Work 


joined the Travelers 
in this city 50 years ago, got to be one 
of the best known agents in the Greater 
New York area, is the only agent of 
the company who has had ‘as long as 
half a century’s service with it. In recog- 
nition of the anniversary the Travelers 
honored Mr. Sisley with a luncheon held 
at the Bankers Club of New York on 
Thursday of this week. From the home 
office came Esmond Ewing, vice presi- 
dent in charge of production of all the 


Edward J. Sisley 


Travelers companies; Perry T. Carter 
and Harold McKay, vice president, both 
of whom were formerly with the com- 


Greater New York; and 
Richard Jervis, assistant superintendent 
of agencies, Life, Accident and Group 
department. At the luncheon Mr. Sisley 
said he did not intend to retire from 
the insurance field as he hoped to put 
many a new policy on the books of The 
Travelers Companies 


pany in 


Came Here From England 


sorn and having his early ac: ademiic 


education in England Mr. Sisle y after 
some experience in the British civil 
service came to this country in 1898 


and for four years was with the West 
Side YMCA in New York. In Septem- 
ber, 1902, he became an agent of the 
Travelers, As his business grew so did 
the stature of his clients as he insured 
many of the notable persons of the city 
—in worlds of industry, general business 
and the professions, including numerous 
figures in music. 

Part of the prominence he had in Life 
Underwriters Association of the City of 
New York was as chairman of its educa- 
tional committee in which role he helped 
convince New York University Graduate 
School of Business that it should have 
a training course in life insurance. 
When the question arose as to who 
qualified best to direct the course Sisley 
recommended Dr. Griffin M. Lovelace, 
then with Carnegie School of Insurance, 
and was as responsible as any one in 
inducing Lovelace to undertake the N. 
Y. University work. Later, Lovelace be- 
came advertising manager of New York 
Life and a great person in the literary 
division of life insurance. Another chair- 
manship Sisley had with Life Under- 
writers Association of City of New York 
was as chairman of its Business Prac- 
tice Committee which was the greatest 
headache in any of the association’s 
chairmanships. He still has a headache 
when he thinks what he was supposed 
to do as a reformer in his post as chair- 
man of that committee. One of the 
chairman who succeeded him nearly had 
a nervous breakdown because of the 
demands that this chairman be “chief 
of police in censoring the operations” of 
agents against whom there had been 
complaints. 





Became a General Agent 


In 1917 Sisley and another associate 
at the Travelers, Walter W. Brincker- 
hoff, formed Sisley & Brinckerhoff, Inc., 
which was appointed general agent of 


continued so until 1932 
since which time Sisley & Brinckerhoff, 
Inc., have been a= general insurance 
agency featuring the Travelers. 

s a personal producer Mr. Sisley 
paid for more than a million a year for 
a considerable stretch of years and until 
he met with an accident after le: aving 
the building of the Woodcliff Lake 
(N. J.), ambulance corps. In) Woodcliff 
Lake, his home town, he had been en- 
gaged in war work since 1941 and was 
chairman of the committee which raised 
funds for an ambulance corps in the 
town where he lives. In this accident 
which occurred when he was leaving the 
ambulance corps headquarters he had 
fallen in such a way that both his legs 
were broken. This naturally slowed up 
his production as he does not do any 


tlre Travelers, 


Home Life Ass’t Actuary 





Pach Bros, 
ROBERT S. ROUFFA 
Rouffa as 
Life of New 
William 


\ppointment of Robert S. 
assistant actuary of Home 
York, 
J. Cameron, president. 

Mr. Rouffa joined Home 
1950 and subsequent- 


has been announced by 
Life’s actu- 
arial department in 
lv was assigned to work with the Group 
matters. Ap- 
assistant in 1951, he 


department on actuarial 


pointed actuarial 
continued to work on actuarial phases 
of Group insurance and related research 
projects. 

\ Navy veteran and graduate of the 
Massachusetts Institute of 
Mr. Rouffa had 
perience with another life insurance com 


Technology, 
previous actuarial ex 
He left to undertake post-graduate 
the Uni- 
received his 


pany. 
courses in actuarial science at 
versity of Michigan and 
master’s degree in 1949. He is an associ- 
Actuaries 


three 


ate member of the Society of 


and has passed two of the 


Fellowship examinations. 





walking on the street, taking cabs to his 
office and his home after leaving the 
railroad train and ferry. Many of his 
old policyholders come to his office and 
buy additional insurance and he does 
not call at offices of prospects or clients 
except by appointment. Despite his 
physical handicap he. still produces a 
substantial amount of insurance, bot! 
life and casualty. One reason he is able 
to do so, he says, is because of the serv- 
ices of an unusually efficient secretary, 
Hannah I. Heffernan, who has been with 
him many years. 

One of Mr. Sisley’s hobbies has been 
music and he was president of the Sing- 
ers Club of New York which started 
in 1904 and continued until 1946. Its con- 
certs were attended by many insurance 
men and other friends. The club started 
when Mr. Sisley, Edward Johnson, Tom 
Chalmers and Jim Stanley formed a 
quartette. Johnson became manager 0! 
Metropolitan Opera, and Chalmers and 


Stanley were Metropolitan Opera sing- 
ers. In the quartette Johnson sang first 
tenor; Sisley, second tenor; Chalmers, 


bass, and Stanley, baritone. Two other 
clubs of which Sisley has been president 


are the Drug & Chemical, of 85 John 
Street, New York, most of whose mem- 
bers are insurance men; and the Forest 
Lake Club of Hawley, Pa. a famous 
private fishing resort. 

The committee arranging the Sisley 


luncheon consisted of Cameron Toole, 
fire and marine manager for metropoli- 
tan New York; Dean Parker, general 
manager of casualtv lines at 80 John 
Street; and Clyde S. Whitely, 
f Life, Accident and Group at 80 John. 
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sTANLEY H. BLAU PROMOTED 


Made Associate General Agent in Dascit 
Underwriters, Inc., New York; En- 
tered Life Business in 1937 


Stanley H. Blau has been promoted 
to associate general agent of 
Underwriters, Inc., general agents of the 
United States Life at 75 Fulton Street, 
New York. 

Mr. Blau joined this agency a year 
ago as production manager and in this 


Dascit 


Rappoport Studios 
BLAU 


STANLEY H. 


time has done an outstanding job both 


on recruiting of full time agents and 


on brokerage business. 

He made his start in the life insur- 
ance business 15 years ago as a full time 
agent with The Prudential in New York 
City. After three years with that com- 
pany he served successively with the 
Manhattan Life and Security Mutual 
Life, doing brokerage work with both 
companies. 

In World War II Mr. Blau was at- 
tached for three years to the Adjutant’s 
Division of General Dwight D. Eisen- 
hower’s headquarters, first in England 
and then in France. He was awarded 
the Bronze Star and the Purple Heart, 
which medal Mr. Blau received when 
on detached service with the Third 
Army. 

Well known in life insurance circles of 
New York City, Mr. Blau is also active 
civicly on Long Island where he lives. 
He is chairman of the Civic Association 
of Saddle Rock Estates, Great Neck, 
LB I. and in the civil defense program 
' Nassau County. He has been leader 
im personal production for the United 
Mates Life for three months this year 


Rejoins Prudential 
Howard W. Davis has been re-as 
signed as associate district Group sales 
manager of the San Francisco Group 
msurance office of The Prudential after 
serving 17 months in the U. S. Air 
Force. 

Mr. Davis joined Prudential in 1947 at 
Newark in the Group service division. 
In 1948, he was appointed home office 
representative in Seattle and in the fol- 
lowing year he was promoted to district 
sales manager in the same office. 


NAME COMMITTEE CHAIRMEN 
Wilkes - Barre Life Underwriters As- 
sociation at a recent luncheon meeting 
named committee chairmen. Dominick 
Comardo, who presided, announced the 
lrogram for the approaching fiscal year. 
Committee heads appointed were: 
Program, Frank Roche; education, Peter 
Quinn; public relations, Rick Gale; at- 
tendance, Nicholas Amatrano; awards, 
{. J. Cooney; publicity, Ben Lustig and 
Emil F rey. 





Lawrence G. Sykes With 
Kellam Associates 


RETIRES FROM NORTHWESTERN 


Once Chairman, Medical Section, ALC; 
Was Medical Director, Connecticut 
General Life 


Following his retirement as medical 
referee in New York for Northwestern 
Mutual Life, 
ment age under 


having reached the retire- 
its personnel system, 
Dr. Lawrence G. Sykes on September 
1 joined John Kellam Associates, Na- 
tional Life of Vermont. He will serve 
as associate and underwriting consultant 
Kellam New York 
office where he will work closely with 
Harold W. Baird, CLU, 
Main office of the Kellam organi- 
zation is in New Conn. 

Dr. Sykes started his insurance-medical 


Milwaukee 


in the Associates 
managing asso- 
ciate. 
Canaan, 


where he was 
assistant medical director of North 
western Mutual. In 1924 he joined 
home office of Connecticut General as 
medical director. From 1932 to 1937 he 
was medical director of Life Extension 
Institute in New York City. Since then 


career in 


he has supervised medical examination 
activities of all agencies of Northwest 
ern Mutual in this city. Also, he has 
been a top limit examiner for a number 
of leading companies. Among some 
posts he has held were those of chair- 


man, Hartford Medical Directors Asso- 
clation and chairman of the aviation 
committee; chairman of medical sec- 


tion, American Life Convention, and 
an officer of Association of Medical 
Directors of Life Insurance Companies. 
A pioneer in aviation underwriting he 
was co-author of “Aviation and Life 
Insurance,” the first study of its kind. 
He has spoken before numerous asso- 
cilations and written on a number of 
insurance topics. 

John Kellam Associates specialize in 
financial planning for individuals, busi- 
nesses and in pension trusts. With the 
appointment of Mr. Baird last year 
activities in the New York branch ex- 
panded. 

In addition to developing his own 
clientele Dr. Sykes will be an under- 
writing consultant available to the firm 
and to brokers who use financial plan- 
ning or insurance placement services 
of the organization. Dr. Sykes lives 
in Bronxville, N. Y. He has been presi- 
dent of Parents and Teachers Associa- 
tion of Bronxville, director of Bronx- 
ville’s community welfare fund, director 
of Public Health Nursing Association 





Fabian Bachrach 


DR. LAWRENCE G. SYKES 


of Eastchester and president of Family 
Consultation Service, Inc., Eastchester 





Catastrophe 
Medical Coverage 


Hospitalization ... 
Individual & Family 


Aviation & Travel 
Accident... 


World-Wide Unusual 
and Extraordinary 
Special Risks 


A &H Income 
Protection... 
Even for Life 
America’s Only 
Department Store of 
A&H&H Insurance 





pLe | 


“ban po 
oa 4 





No. 2 killer to age 44. 









dictable hazard... 


or pay for. 






edit Pinal 





eMNITY 


Doyble Indemnity serves a valuable pur- 
é, but too often it is too limited. 
Consider this: Accidental death is the 
No. 1 killer of men up to age 37... the 
. at any age a flouter of 
medical science, a flaunter of mortality tables. 


Our “Maximum Accident Indemnity” policy will 
provide enough coverage for this sudden, unpre- 
for any client, regardless of 
the amount of life insurance he can qualify for... 


Our many friends in the life insurance industry 
regularly use this exclusive facility to write double, 
triple or quadruple indemnity as an integral part 
of a well-planned life insurance program. It’s also 
a prime attraction for new clientele. 

You should know more about this clean, liberal 
contract—one of this company’s many unusual spe- 
cial facilities. Write today for full details about 
“Maximum Accident Indemnities,” 
low-cost coverage in any amount from $10,000 


to *200,000 


CONTINENTAL CASUALTY COMPANY 
— So. Michigan Ave., Chicago 4 


tal Assurance Company 
eee Insurance Company 
United States Life Insurance Company 


a surprisingly 
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: : e price Room of the Netherland Plaza 

Nine Huber Associates Pru Women on Same H. 0. Underwriters Thersiny eveutae. j 

Mark Fifth Anniversary Retirement Footing as Men The morning session, second day, wil 

; ” Tages (Contteed: ten Pane 1) be in charge of C. Edwin Carlson, chief 

In appropriate ceremonies marking the Women office employes of The Pru- 5 underwriter, Continental Assurance. Dr. 

occasion, nine associates of the Solomon dential have been placed on the same ‘ } ) , . By We Higains, —— 2 di- 

, . } ore -etireme footing —65 vears of age—as_ -°* f the topics to be discussed in- rector, orth merican eassuran 

Huber Agency, Mutual Benefit, were retirement footing—65 years of age—as Some or psi é i ce, 

h -d at the President Tavern, New the men under a new program announced clude: Women, Present and Potential will give an address on heart disease. 
honored a € i é , + tn t : B War Risks 


Director of Agency Supervision, relinquish their positions after their 60th Soll, Security Life and Accident; 


*harles >] re, inte : l birthday and gives them the option to : : 
Charles Heitzberg, pointed out that the irthday ( I biberty Life; Rare 6. Tae, 


founded all statistics dealing with agency the case for the men. Women whose Standard Life of Indiana; R. M. 


turnover because only one man of the employment starts after December 31 Qhio National: William T. Warren, Jr., 
Southern Life and Health; John F. 
ton, Equitable of Iowa; R. S. Wagner, 


ten inducted originally had failed to sur- of this year, however, will retire on the 
vive. Home office officials John Brun 


Term Insurance, and 


Ralph 
Todd, Tamar ite: J.C. Holliday, 


; : : ; nie E Dis- Walter B. Lehmkuhl, vice president and 
York, recently for completing five years this week. The new arrangement elmi- placed Persons. Panelists p: wrticipating secretary, W estern States Life, wi 
of service. nates the requirement that they must in the open forum include: Hugo L. a paper on “Let’s Take a Look.” 


ill give 
Next, 


will follow a report of the auditing com- 


Jr, mittee. The morning session will close 
q ; eae ser Farm with the election of officers and an- 
record was noteworthy in that it con- continue until 65, the same as has been 3ureau, Ohio; William C. Hemmerling, nouncements. 


Kidd, Industrial Session 


Dus- The Industrial session will st; 


irt its 


proceedings Friday afternoon, in charge 


- irs 1 > following their 65th ss ; “a - 

daee: Grrector of apentick, and Ho Brace OO the month following their th United Benefit; Roger W. Wait, Farm- of Joseph B. Corbett, manager under- 
Palmer, executive vice president, lauded birthday. Those now employed who had ers and Bankers; James A. White, writing department, Colonial Life. MR. 
the accomplishments of David Adelman, anticipated retirement upon reaching 60 Hoosier Farm; Ira A. Dryden, Jr, Ami- | McDonnell, underwriting secretary, Sun 
Jack D. Garfunkel, Ralph Szabo, Joseph years, may request postponement until cable Life; W. R. Marshall, Paul Revere Life of America, will be moderator of 
Handschu, Louis R. Miller, Martin S Se zoo, sa -. Life; Joseph C. Kosid, Mutual Service the case clinic and open forum. Panelists 
ere gs ars ‘ Ps seca .>: reaching 65. Those whose request is eine ; : s 
Kravetz, Victor R. Goldberg and Carl granted will retain all benefits previ- Life; Samuel H. Ackerman, Manhattan include: James D. Renn, Peninsular 
Spiro. Five members of this group have |g Phy pes : A a abate L ife: John E. Sheehan, United States Life; Dr. A. S. Irving, Commonwealth: 
ee ee wee 8 ously earned and will earn additional - RG Di ste : Passe E q 
won MDR' membership one or more far Me  eRamtne artiorkl Life. x. i. iepen = eoples ife; E 
of : : benefits by reason of service after 60. Sone Be neeiees Gulf Life: Hern 4 

time “ive ho -signations anc T = 7 ae . 3 ) sey, G ATE $ ‘rman $ 
imes. Five hold CLU designations and The company has 14,500 women office An informal reception and dinner- se ; pg 


all have participated in life underwriter \orkers in the U.S., Canada and Hawaii. dance will be held in the Pavillon Ca- 


association activities as teachers, or as 


board and committee members. 


Lindy, Delta Life; Clyde R. d 


May, Vulcai -fate;. 40-9." ag 





Service awards were made at which 
time Mr. Palmer said, “Although a life 
underwriter ns much satisfaction in 
helping build an Pocenrsegetnes his general 


Fo 
Sept ala One of the fastest growing 
his clientele. No 4 group of life insur- . ° . 
life insurance companies 
in America! 








ance underwriters in our company or, 
in fact, in the business, does a more thor- 
ough job of financial planning than 
do the representatives of Huber asso- 
ciates. For this service to our policy- 
holders, we are most appreciative. May 
we also take this opportunity to ex 
r appreciation to each of you 
for your contributi on to the welfare of 
ur company. 





press ou 


Pacific States Actuarial 
Club to Meet Oct. 20-21 


Twenty of the original thirty-three 


charter members and founders are ex 
pected to be present when the Actuarial 
Club f the Pacific States meets at 
Pebble Beach, October 20-21, to cele- 


) 
brate a full quarter century of existence. 
The Actuarial Club includes in its mem- 
bership many of the more prominent 
names in the actuarial profession and in 
the insurance indus stry. 

At the two-day Del Monte Lodge re- 
union, according to Alwin W. Lewis, 
associate actuary of Pacific Mutual Life 
and current president of the club, a sub 
stantial part of the program will be 
given over to a review of the club’s 
origin, history and accomplishments 
Marcus Gunn, vice president and ac 
tuary of ( alifornia Western States Life, 


and first secretary of the club, will pr a M + 
side over this part of the wees el ne reason: emo 59 


Francis Hope, actuary emeritus of Occi- 





dental Life of California, will present Reducing mortgage protection to 
ee Pore] cor. ss 6 ae ae age 70! Issue ages 20-60; periods 
tance in the actuarial field have been se 10-30 years; termination age to 70; 


] 


lected for discussion by Gordon R substandard to Class “C” (175% ); odd 





wits ie ih ey aide ig nag Ra year plans; low premium rates! 
2 a fal the coming year will also he Postal Life was one of the first to offer reducing term 
— without a basic policy. For all the facts—ask for Postal’s 
Memo #59! 


ay 7 mane » ol *For the reasons that will interest YOU most, write- 


CLU, took ver as manager of the Chi- Roy A. Foan < 


cago agency of New Engl: . é ; . 
‘ : England Mutual Vice President and Director of Agencies 








which has been headed by E. B. Thur 

man as general agent for the past 22 POSTAL LIFE INSURANCE COMPANY 
years. Mr Gentry goes to Chicago from 511 FIFTH AVENUE, NEW YORK 
1s pos as associate director of agel 

ies jn the home office in Boston. 







Life: R. G. Demarest, Metropolitz 
Friday evening a complimenta 


land Plaza Hotel. 


over by H. M. Shoemaker, chief 
writer, Volunteer State Life. The 
ing will be concluded with ann 


Special entertainment for the w 
members and guests attending ha 
arranged. Mrs. James Q. Taylor 


Mrs. Richard Rust, Jr. 


Life insurance companies paid 
Arkansas residents, the annual 


veals. 
The report, compiled by State 
ance Commissioner J. Herbert ( 


companies collected premiums o 

688,320 in the state last year on 

nary life insurance policies. 
These same companies had $834, 


in force and the domestic con 
$90,245,412. 


losses totaling $21,867,321 and c 


ing 1951. 
The 17 farmers mutual aid a 


$964,193 and paid losses of $45], 
1951. 

The report said that 549 in 
companies were licensed by the | 
ment and operating in Arkansi 
year. 

Department receipts, primarily 
the tax on premiums, totaled $2 


over the previous year. The c 
2.8% 


of the total collections. 


HOLD ANNUAL PICNIC 


nual joint picnic at Piedmont I 
cently. About 200 attended. 











Texas, Prudential; C. A. Outen, 


ception will be given by the offic 


the Union Central Life in the Nether 


ments by the newly elected pre 


chairman, assisted by Mrs. Willi 
Harrison, Mrs. May MacKenzie, and 


of the State Insurance Departme 


The fire marine and casualty c¢ 
nies, both foreign and domestic, pi 


Atlanta districts four and five of | 
state Life and Accident held their an- 
i ark 


eHaas, 


Equit: rble of Washington, D. C.: W. W 


rchem, 
Pilot 

in, 

ty re- 

ers of 


The third day will oven with the Or- 
dinary case clinic and will be presided 


under- 
meet- 
ounce- 
sident 
ives of 
s beer 
will be 
im H 


Arkansas Department Reports 


more 


than $8,000,000 in claims during 1951 to 


report 
mt re- 


Insur- 
raves, 


showed that foreign and domestic life 


f $22. 
Ordi- 


813,045 


worth of Ordinary life insurance in force 
in Arkansas as of December 31, 
The foreign companies had $744, 


1951 
567,633 
ipanies 
ompa- 


vid out 
lected 


premiums amounting to $56,680,552 dur- 


SS¢ ycla- 


tions in the state had a total income of 


381 1 


surance 


Jepart- 
is last 


from 
041,010 


during 1950, an increase of about $100,000 


ost of 


operating the Department was $58,688 or 


Inter- 





Are You on the Right Track? 


You Will Be....1f You Represent — 





W. CLEMENT STONE, Presiden 
of the Combined Group 


Are You Heading inthe Right Direction? 


HEARTHSTONE INSURANCE CO. OF MASS. COMBINED INSURANCE co. oF AMERICA COMBINED AMERICAN INSURANCE CO. 
120 Boylston Street Boston 16, Mass. 5316 Sheridan Road Chicago 40, II. 2817 Maple Avenue Dallas 4, Tex. 
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RAY J. DEAN 





Ray J. Dean has been apnointed 
agency manager at Spokane, for Bank- 
ers Life Co., Des Moines, succeeding S. 
H. Bright, ‘who has returned to per- 
sonal production. 

A former Madison agency supervisor 
since January, 1949, Mr. Dean has been 
4 Bankers Life man for more than eight 
vears. He joined the Madison agency 
May 1, 1944, as a full-time salesman. He 
earned membership in the company’s top 
production club from 1945 throug . 1950). 
Besides his high production, he gained 
further recognition for his qui wate busi- 
having received the National 
Quality Award in 1948 through 1951. 
Active in state and local 
ff life underwriters and a member of 
the National Association, Mr. Dean was 


ness, 


associations 


president of the Madison Association 
this year, Previously he had served as 
treasurer in 1949 and 1950. 


Steinberg Training Course 


The first graduates of a pre-induction 
training course have joined Steinberg 
Associates, Jamaica agency of Massa- 
chusetts Mutual Life. The three men, 
Edward L, Berger, Carl Fogel and 
Harry I. Losin, have had no previous 


life insurance experience, but as a re- 
sult of the extensive training will imme 
diately start field work in property 


planning, B. William Steinberg, CLU 


general agent, announces. 
All three new men have already en- 
rolled in the CLU movement, an agency 


requirement, and will start their studies 
this Fall. The agency, at 163-18 Jamaica 
\venue, Jamaica 32, N. Y., was organ- 
ized last June. It specializes in property 
planning and advanced underwriting 
problems. 

The pre-induction course was de- 
veloped to permit newcomers to life in- 


surance selling to prepare not only for 
the state license examination but also 
to acquire basic training in program- 
ming and property planning. Meeting 
twice a week in 2% hour sessions for 
six weeks, the course covered all phases 
ot the life insurance contract, use of 
settlement options, general property 
Integration, veteran ‘and government 


benefits, etc. After joining the agency, 
intensive tri ‘ining is continued for four 
weeks covering taxes, wills and trusts. 


BROOKLYN ACADEMY COURSE 
The next life insurance course that will 
be conducted at the Brooklyn Academy, 
182 Henry Street, Brooklyn, New York 
will start on September 23. Students at- 
tending this course will be prepared for 
the State Examination that will be given 
on October 16. 

Entire cost of this course 
text materials) is 


(including 


A. B. Halverson’s New Post 
A. B. Halverson, formerly assistant 
controller with Occidental Life of Cali- 


fornia, has been named assistant secre- 
tary, specializing in Group activities. 
With Occidental since 1936, Mr. Hal- 
been realigned so 
take charge of the opera- 
the 


verson’s duties have 
that he may 
tional phases of 


company’s Group 


activities. 


He was elected assistant controller 


in 1946, 


Bess M. Shapiro to Retire 
From Vort Agcy., Prudential 


Bess M. Shapiro, agency assistant in 
the Manhattan agency, 161 William 
Street, New York, Prudential, of which 


Saul S. Vort is manager, will retire trom 
active service on September 30 after 27 
years with the company. 

Manager Vort paid well deserved 
tribute to Miss Shapiro for her useful- 
ness to the organization in an agency 
bulletin. 


Open First Florida Agency 
Life of 
nounced the opening of its first general 
in Florida and the 
Clair Pittman as 


The 


Occidental California an 


agency appointment 
of F.'S. 
in charge. 
in Tampa. 

A veteran of more than four years in 
the imsurance business and a native of 
Florida, Mr. Pittman was formerly with 
the State Mutual Life. Prior to joining 

1em in 1949, he was superintendent for 
he Life Insurance Company of 


general agent 


new agency is located 


Georgia. 
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To Life Underwriters... 


You can create new business and increase present 
volume by persuading your clients to finance their Life Insurance Premiums through 
THE CHASE LIFE INSURANCE PREMIUM BUDGET PLAN, 


1. Your client signs a note for the total 
amount he would usually pay at 
the quarterly rate to carry his life 


insurance for one year. 


The Chase pays your client’s premi- 
ums for a full year in advance. 


PRINCIPAL FEATURES: 


3. Your client repays the Chase in 
convenient 
over a period of one year, at the 


monthly installments, 


same total cost, in most instances, as 


his insurance charges would be if 
he paid them on a quarterly basis. 


Our folder, THE CHASE LIFE INSURANCE PREMIUM BUDGET PLAN, és 
available in quantities to underwriters for distribution to their policyholders. 


THE CHASE NATIONAL BANK 


OF THE CITY OF NEW YORK 


52 Cedar Street 


Member Federal Deposit Insurance Corporation 


Consumer Credit Department 


Telephone HAnover 2-6000 


New York 15 
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TOLL OF CATASTROPHES HIGHER 
those in which 
took 


Catastre phic accidents 


five or more persons were killed 


approximately 900 lives in the first six 


months of this considerably 


year a 


higher total than for the like period 
of 1951. The 


25% according 


Statistical Bureau of Metropolitan Life 


increase was, in fact, 


to compilations of the 


Notable among catastrophic accidents 
of the period were the series of tonna- 
does which swept through six Missis- 
sippi Valley states in March. These 
storms accounted for 229 fatalities. Catas- 


trophes involving conflagrations in dwell- 
ings and apartments were substantially 
higher this year than last. 

Decreases are noted, however, in the 


death toll in aviation and railroad acci 


dents. There have been three air trans 
portation catastrophes in which 25. or 
more lives were lost. Two of them 
involved scheduled passenger planes 
which crashed at Elizabeth, N. J., one in 





ng 30 people and the other 





January killi 


in February taking 33 lives. There were 
in all seven such accidents in the 


half of 1952 with a death toll of 159 


first 


sustained in 
1 1,! 


MsSIderay 


number of 





was Cc 





Day has come and 





ne Summer is about over from the 


business activity standpoint; even though 


e calendar does not conclude this sea- 
son until September 21 and daily tem 





I 
1 humidity may well be sum 
mery for some time yet. This is the sea 


peratures anc 


son for renewed stimulation and greater 


efforts to achieve each day’s goal. Con 
in full swing tl 


ventions will be is month, 


designed to send those attending back 





r own communities full of enthusi- 
asm, new ideas on selling, underwriting, 
adjusting, etc., and determination to bet- 
ter last year’s records. 


fire and 





year the emphasis upon 


casualty imsurance production will tend 


more toward quality than quantity. Pre 
miums are still easy to secure, but the 
losses 


trick is not to “buy” too many 


when those premiums are received 


Hence the reluctance this year by many 


companies to accept lines that have been 


definitely unprofitable in recent years. 
With the 


dustrial and 
wholly clear now, it behooves agents and 


future trend of general in- 

mercantile business not 
brokers to stress quality when they go 
after new accounts. The national level of 
activity continues on a very high plane, 
but considerable doubt is being expressed 
another 


whether this can be boosted 


notch, or even maintained at present 
heights for long. 

It thus appears that in these opening 
Autumn - Winter - Spring 
efforts may 


planned 


weeks of the 


season full scale business 


well be devoted to carefully 
campaigns to sell the best type of policy- 
latter with 


Thus the 


holder and to provide the 
the most up-to-date coverage. 
agent insures adequately not only his cli- 
against economic 


ent, but also himself 


contingencies. 


ESTATE SHRINKAGE 
The late Lamont du Pont of Wilming- 
ton, Del., chairman of the board of E. I. 
lu Pont de Nemours & Co., who died 
July 24, left a personal estate in excess 
$75,000,000) which deduction of 
taxes will, it is estimated, shrink 
$15,000,000, A 





after 





estimated loss of 


In a recent analysis of a number of 


estates by the Life Underwriter Train- 
ing Council it was estimated that estate 
shrinkage amounted to from 22% on 
$25,000 estates to 45% on $5,000,000 es- 
tates, with an over-all average of 29%. 


estate case showed a 
50% of the 


One large recent 


66% shrinkage. A loss of 


value of large 

With facts a matter of 
record, it little 
to point up the need for life insurance 
which 


estates is common. 


these hard 


requires salesmanship 


to offset the estate shrinkage 


results from federal estate taxes, state 


levies, not to mention the 
that 


income 


inheritance 


other inevitable items deplete an 


estate such as unpaid taxes, 


administration executor’s and 
lawyer’s fees, forced sale of property to 
pay outstanding debts and bills, most of 
recent 


expenses, 


items have increased in 


Adequate life 


which 


years. insurance is the 


obvious solution. 








Vincent B. Coffin, 
president of the Connecticut Mutual 
Life, is shown presenting a certificate 
to Dr. Lyman B. Burbank, associate 
professor of American history, Danbury 
State Teachers College, upon his com- 
pletion of six weeks of study at the 
company’s home office. Under a Fellow- 


right, senior vice 


Foundation — for 


by the 
Economic Education in its college-busi- 


ship granted 
ness exchange program, Dr. Burbank 
made a study of history and _present- 
day problems in relation to business and 
government, particularly the effect of 
government policy on the life insurance 
business. 





Sidney R. Crook, superintendent of 
grounds for Aetna Life Affiliated Compa- 
nies in Hartford, was elected president 
of the National Association of Gardeners 
at the 38th annual convention held re- 
cently in Wilmington, Del. A_ native 
of Norfolk, England, Mr. Crook served 
as traveling superintendent gardener in 
France for the Imperial War Graves 
Commission following his service in the 
British Army during World War I. In 
1926 he came to this country and, after 
serving as head gardener of large es- 
tates in the Hartford area, joined 
the Aetna Life Affiliated Companies 11 
years ago as superintendent of grounds. 
Under (Mr. Crook’s management, the 
landscaping of the 26 acres which com- 
prise the Aetna home office grounds 
has received international recognition. 

* * * 


Stratford Lee Morton, general agent, 
Connecticut Mutual Life, St. Louis, has 
recently been reelected president of the 
Ambassador Club of St. Louis. Robert 
C. Newman, special agent, New England 
\Intual Life, and a life member of the 
Million Dollar Round Table, was reelect- 
ed treasurer of the organization, which 
was formed a year ago by prominent 
local business leaders to bring out- 
standing speakers to St. Louis to dis- 
cuss various subjects of current impor- 
tance. 

a 

Carl F. Newhouse, manager of Aetna 
Life’s Columbus Group department, has 
been elected a trustee of the Life Insur- 
ance Governing Committee of the Ohio 
Insurance Federation. He ts also active 
in the Buckeye Chapter of the Society 
of the Preservation of Barber Shop 
Quartet Singing in America, 

a 


Alan H. Tully of the Omaha agency 
of Connecticut Mutual Life, has been 
elected one of the ten mew. national 
vice presidents of the U.S. Junior Cham- 
ber of Commerce. 

x * * 


Herbert M. Sheaner, Jr., has opened 
an insurance agency in Dallas, Tex. He 
was formerly a supervisor for the Dun- 
lap Tire & Rubber Co. in east Texas 
and is a graduate of the University of 
Texas and the University of Michigan. 


Roger Crafts has been made personnel 
director of American Liability of Boston, 
Marion D. Russell has been made assis- 
tant personnel director. Mr. Crafts suc 
ceeds Ralph H. Wales who is retiring. 
A graduate of Williams College Mr, 
Crafts joined American Mutual as sales 
trainee in its Boston district office. In 
World War II he was a lieutenant in 
the Navy. He returned to American 
Mutual Liability as manager of its Law- 


rence, Mass., office, and in 1949 was 
appointed director of training at the 
home office. Miss Russell joined the 


company in 1940 as employment. super- 
visor for women. She is a graduate of 
Wellesley College and = of Harvard 
Graduate School ot Education. Chester 

. Higgins who also has been appointed 
assistant personnel director, is a gradu- 
ate of Northeastern University. He came 
to American Mutual in 1947 as personnel 
staff specialist. 


Ann Barkleu Hargert, who is an of- 
ficer of Brooklyn Insurance Brokers 
Association, Inc., is author of an article, 
“Women in Insurance,” which appears 
in September issue of that association’s 
Insurance Bulletin. 


a 


Mildred K. Siegel, assistant personnel 
director for women at Empioyers Mu- 
tuals, Wausau, Wis., has been appointed 
program chairman of the International 
Association of Personnel Women. Her 
duties will be to assist local chapters in 
planning programs and to help make 
plans for the annual conference of the 


association next spring in Houston. 


* * * 


Carl Typermass of Home Indemnity 
and formerly a Deputy of New York 
State Insurance Department, is one 0! 
the instructors on faculty of Insurance 
Society of New York. He is lecturing 
on agency and brokerage matters. 


* * ok 


David J. Napier has been appointed 
superintendent of agencies of the Boiler 
Inspection and Insurance Co. of Canada. 
He has had broad experience in the 
boiler and machinery field. 
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When Homes Are Damaged 
by Aircraft 


Answering the question what financial 
protection does the property owner 
have when an airplane crashes into his 


house or factory, The Financial Post 


f Toronto says: 
“If the property owner has a supple- 


mental clause in his fire insurance 


policy, giving protection against ‘impact 
of vehicles,’ he would be protected by 
insurance. (Impact of vehicles 


several coverages given 


his own 
is only one of 
by the supplemental clause for a nomi- 
nal extra premium). 

“The company of 
after paying the property owner’s claiin 


insurance course 


might turn around and sue the airplane 
owner and pilot, especially if it can 
prove any negligence. 


“The airplane owner may have pro- 


tection against just such an eventuality. 
Large airplane companies insure under 
an aircraft policy against public liability 


(personal injury), and property dam- 
age, just as an automobile owner does. 
lt is also common procedure to carry 


insurance, usually at 


hull 


similar 


passenger hazard 
$50,000 
tl 
sion insurance 
“The last four 
provided by an aviation pool in which 
each 


insurance on 
to the colli- 


per seat and 


e airplane itself, 


carried by a motorist. 


covers are usually 
a number of companies co-operate, 
certain 
type 


agreeing to take a percentage 


It is not a popular of business, 


because one big loss can wipe out a 
lot of premiums and the total volume 
of business does not provide a_ large 


reserve. 

“Many insurers are not very keen on 
accepting business from owners of one 
or maybe two or three planes. In the 
case of big concerns flying scheduled 
flights under experienced pilots, it is 
different. 

“Policy terms usually require 
standards of inspection, etc. 
LAS regards loss. of life, 
insurance policies issued 
broad in their coverages and contain 
few exclusions, probably only cases 
where the insured is flying a great deal 
or on unscheduled flights by non- 
commercial planes. 

“Some older policies have restrictions, 
however, and if you plan a flight, it is 
Wise to discuss the matter with your 
insurance company. It will probably 
give you an endorsement waiving any 
clause that would restrict their liability 


certain 


most life 
today are 


unduly. They might waive it voluntarily 
if you were killed in a crash. 
“But if it is there, they would be 


within their legal rights in holding to 

it Strictly, if they were so inclined. 
“Accordingly, if there is any likeli- 

hood of you taking a flight on a sched- 








wise to 
insurance 


uled or unscheduled trip, it’s 
look into the matter of your 
and consult your insurance company, 
just as vou should look over your fire 
policy to see that the supplemental 
clause has been added. You can't tell 
when an airpli ine may drop in on you 
at dinner.’ 
a are 


E. H. Mosler, Jr., Elected President 
of Mosler Safe Co. 


Edwin H. Mosler, Jr., 
president of the Mosler Safe Co., which 
builds safes and bank vaults for insur- 
ance companies and other business con- 
cerns, Formerly a vice president, he 
succeeds his father, Edwin H. Mosler, 
Sr., who died on July 29. 

Harry H. Lynn, formerly executive 
vice president, has been elected chairman 
of the board. 

Edwin H. Mosler, Jr., is the fourth 
generation of the Mosler family in the 
business. A graduate of Harvard Uni- 
versity, he began working in the Mosler 
factory in Hamilton, Ohio, in 1940. He 
relinquished his post as manager of the 
firm’s armor plate division during World 
War II to serve in the Army. In 1945, 
he was promoted to manager of the New 
York office. He was elected a vice presi- 
dent and director in 1947, 

In 1947, Mosler was also elected presi- 
dent of the Protectall Safe Company of 
Syracuse, N.Y: 2 subsidiary of the 
Mosler Safe Company. He is chairman 
of the board of the Duplex-Electric Com- 


has been elected 


pany of New York City, an affiliated 
company, and is also a director of the 
Mosler Foundation, an organization 


founded by his father for philanthropic 
purposes, 


Sal * * 


The New York Waterfront 
Marine insurance men are hopeful 
that the two investigations of water- 
front crime which for some time have 


been under way will result in a consid- 
erable lessening of the thefts from 
cargoes and other criminal activities in 
the principal port of the world. The 
situation has been recognized by the 
authorities for a long time, but nothing 
much had been done about it except 
in paying losses. Both the present in- 
vestigations seem bent on eradicating 
one of the worst nests of thievery to 
be found anywhere where there is ship- 
ping activity, and undoubtedly is dupli- 
cated on a smaller scale at many other 
ports. 

The two investigations under way here 
are those of the Federal Government 
and of the New York State Crime Com- 
mission, each under able direction and in 


good hands. An editorial in the New 
York Herald Tribune of August 18 
summarized the situation in a_para- 
graph. That paper said: 


“New York’s waterfront (like that of 
most ports) has been the oldest source 
of crime and racketeering in the city, 
and the most stubborn in resisting cor- 
rection. From the crimps and boarding- 


house keepers who preyed on sailors 
and the river pirates who looted an- 
chored ships down to the extortion and 
coercion which infests the docks today, 
the criminal gangs along the waterfront 
have presented a constant problem for 
law enforcement agencies. Now United 
States Attorney Miles Lane asserts that 
the Federal investigation of Manhattan 
waterfront rackets is expected to pro- 


duce numerous indictments involving 
extortion, income tax evasion and pos- 
sibly perjury as well. Taken with the 
work of the New York State Crime 


Commission, which has been making an 
independent survey of longshore prac 
tices, there is hope that a real blow will 


be struck at the lawbreakers. Mr. Lane 
charges that both labor and manage- 
ment are involved in the pier rackets. 
which chiefiy concern the loading and 
unloading of ships. Port facilities are 
the heart of New York; anything that 
threatens them affects the whole city. 


A clean-up of the waterfront has been 
long overdue; the present drive must 
be pressed until every unlawful activity 
on the piers is stamped out.’ 


* * * 


New NFPA Standards for 


Magnesium 
On the night of December 15, 1943, 
the business district of Dallas it was 


bright as a summer noon. Five miles 
away, more than half a million dollars 
was spectacularly on fire—a new _ in- 
cendiary bomb-casing plant, stacked high 


with government magnesium. Victims of 
war-time priorities, the plant had been 
alloted a part-wood building, with ply- 


wood ventilating ducts, for making in- 
cendiary bombs. 
In that time of widespread use of 


ignorance of 
was still 


magnesium for fire-bombs, 
its complex combustion habits 


too general. One of the plywood ven- 
tilating ducts had caught fire that win- 
ter night, stationed as it was 18 inches 


from a magnesium mold heated by a gas 
flame. The building a? built to 
burn became an enormous bomb. To 


fight the blaze at its beginning, streams 


of carbon tetrachloride from hand- 
event glass “bulbs” were used, but 
were ineffective, just as water would 
have been, on the molten magnesium. 
For this metal can take oxygen for 
combustion from water, Sage hydro- 
gen to form additional fuel; can burn 
in an atmosphere of ahh just as 
well, which it removes from carbon tet- 


extingui isher, for instance; 
it even burns in carbon dioxide atmos- 
phere, and combines with nitrogen un- 


der fire conditions. Yet magnesium fires 


rachloride 


can be controlled. 

How this is done, one can _ learn 
from a sixteen-page 25-cent pamphlet, 
the June 1952 “Standards for Mag- 
nesium,” released by the National Fire 
Protection Association. This booklet, 
prepared by the NFPA’s expert com- 
mittee on combustible metals, under 


Chairman Hylton R. Brown of the U.S. 
Bureau of Mines, offers the soundest 
practical measures for magnesium fire 
control. Since 1896, nonprofit NFPA has 
kept the continent up to date in all 
types of fire control and _ prevention. 
From its Boston headquarters at 60 
Batterymarch Street, the association is- 


sues a steady stream of publications, 
from lively but pertinent aaike books 
to engineers’ technical codes, and the 


“Handbook of Fire Protection.” 
Although magnesium in the pure form 


has a melting point around 1204°F, its 
alloys will melt in some cases as low 
as 800°. Magnesium alloys are used 


more in furniture, machine 
parts, appliances, buildings, airplanes and 
ships; they are valuable, flammable, vet 
controllable materials. Due to the high 
heat conductivity of magnesium, it is 
difficult to ignite a sizable piece of 
metal from a small source of heat. Like 
wood, however, in the form of chips 
or powder or other finely divided state 
magnesium is highly flz ummable. 

In this new revision of the “Stand- 
ards” (NFPA No. 48), increasing stress 
is laid on the danger of accumulated 
magnesium dust, whether on the floors, 
the walls, or even on the employes 


more and 


You can’t have any pockets if you work 
around magnesum! The general purpose 
of the booklet “is to call attention to 
the fire and explosion hazards in the 
storage, handling and processing of mag- 
nesium alloys and to emphasize 
the measure that can be adopted for the 
control of such hazards.” In concise out 
line form the pamphlet, directed toward 
foundries, processing plans and commer 


cial storage facilities, introduces the 
subject by describing the properties of 
magnesium, spot tests for its detection, 


and details of its combustibility and 
explosibility 
* * 


Clarifies Stand on Group 


In connection with the bulletin re- 
cently issued by the New York Insurance 
Department with respect to group writ 
ing (published in The Eastern Under- 
writer of August 8), the Health & Acci- 
dent Underwriters Conference submitted 
to the Department a series of questions 
in an attempt to develop more specific 
information. The purpose of the bulleti n 
was said to be to prevent any allowances 
other than those clearly expressed in the 


policy. Following is the list of questions 
asked by the conference, with the De- 
partment’s replies: 

To Company Addressed: 

On July 31, 1952, we sent you a copy 
of a July 16 release from the New York 
Insurance Department pertaining to 
Group Insurance. We told you at that 
time that we had submitted several 


questions to the New York Department 


in an attempt to develop more specific 
information and that we would bulletin 
you again when the answers were re- 
ceived. The questions posed and the an 
swers received follow: 

1. Question: Can the company pay a 
higher commission rate on association 
business than it can on normal group 


accident and health business : 

Answer: Yes, if the rate of premium 
is not unfairly discriminatory and there 
is some factual evidence tending to sup- 
port a higher commission for associa- 
tions. 

2. Question: Can a company pay a col 
lection fee for the collection of delin- 
quent premiums ? 

Answer: Yes, if collection fee paid toa 


collection agency or attorney. No, if 
paid to employer, trustee or union. 

3. Question: On a group case where 
the employer does not contribute, can 


he retain a 
offset the expenses of 
Answer: No. 
4. Question: 
administrative fee 
could it then pay 
an employer? 
Answer: No payment may be 
an employer for administrative 
which are deemed an ordinary 
expense. 
5. Question: If, for 
association 


portion of the dividend to 
administration ? 


If a company includes an 

clause in its policy 
administrative costs to 
made to 
expenses 
employer 


example, in the 


case of an group the insurer 


pays the executive secretary of the 
association a salary which is charged 
to the insurer’s genera] expenses tor 


certain functions in connec- 
administration of a grouy 
legitimate ? 

that 


those 


performing 
tion with the 
would ‘this action be 

Answer’ No, on the assumption 
the services — would be 
normally considered as ordinary employ 
er expense. If the sonuines is actually 
an employe of the insurer and under tts 
the answer is yes. 


case, 


control 


* * * 


Prints New Supplements 


Supplements to the last editions of 


the — compensation law pam- 
vhlets of ’abama, Florida, Montana, 
Nebraska ps New Mexico have been 


published to include recent amendments 


to the laws in those states, the Associa- 
tion of Casualty and Surety Companies 
announces. 

* * * 


Dividend for American Re-Insurance 


The board of directors of the Ameri- 
can Re-Insurance Co., New York, on 
August 27 declared a dividend of 30 
cents a share, payable September 15 
to stockholders of record September 5 
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Atlas Names Schmidt 
Metropolitan Manager 


BEGG TO RETIRE. ON SEPT. 30 
Lewis and Barre Masai Assistant Sec- 
retaries of Group at the Home 
Office in New York Citv 


\ssurance, 


The Atlas through United 
States Manager C. M. Gallagher, has 
announced, effective October 1. appoint- 
ment of A. George Schmidt as metro- 


politan and brokerage department mana- 


ver for the company’s operations in the 
New York City territory, with offices at 


73° Fulton Street. Mr. Schmidt succeeds 


lohn W. Begg who has been manager 
for more than 20 years and who will 
retire from active service with the At- 


ssociated companies, Sep- 
tember 30. The appointment also carries 
with it management responsibility for 
the brokerage departments of the Al 
bany of New York and the Quaker City 
Fire and Marine of Philadelphia. 

Mr. Schmidt has been with the Atlas 
recently has 
operations of 


las and its a 





for many years and most 
been supervising agency 

the Atlas Group in the Brooklyn and 
New York suburban field. Previously he 
served for a number of years as under 
vriter in the New York City depart 

Mr. Begg, previous to his association 
t l was vice president of 


Importers & Exporters In 
1 


the former 


surance Co. and was also connected wit] 


W. L. 


Perrin & Son, Inc.. as under- 
He has had an active tie to the 
»ss of insurance in and around 
rk City for more than 50 years 
New Assistant Secretaries 
addition to the changes announced 
for the New York City department, the 
appointment of two assistant secretaries 
t the home office of the group at 55 
Fifth Avenue, New York, is also made 
These positions are newly cre- 





known 
ated posts and will be filled by Charles 


R. Lewis and John Barre. Mr. Lewis 
is being transferred from New Jersey 
vhere he has been supervising the com 


panies’ field interests for the past few 


vears. He served previously as an un- 
derwriter in the home office. 
Mr. Barre’s service with the Atlas has 


been confined entirely to the home office 
in New York where he has most recently 
administrative assistant. His 

has been along accounting 
moves into his new posi- 


been an 
experience 
lines and he 
tion to enlarge upon his former respon- 
sibilities. 

Mr. Schmidt will be succeeded in the 
Brooklyn and suburban field by Joseph 
F. Bechtel, now special agent with offices 
at Syracuse Mr Bechtel has had a 





long service apt the Atlas having ad 
vanced through rious assignments in 
the home office to his present position 
s special agent. Successors to Messrs. 
-ewis and Bechtel in their field positions 
vill be announced later 


Home Garden Show Set 
For Monday, September 8 


The fifth annual garden show of the 
59 Maiden Lane Club, employe organiza- 
tion of the Home Insurance Co., will 


be held Monday, September 8, on the 
roof garden of the company’s main office 
at 59 Maiden Lane, New York City. 
The public is invited to attend. Prizes 
will be awarded for the best individual 
entries of flowers and vegetables, and 
for the most attractive flower arrange- 
ment. The judging will take place be- 
tween 10 and 10:30 a.m. 


BROKERS’ DINNER OCT. 29 


General Brokers Assn. to Hold 27th 
Annual Affair at the Hotel Astor; 
Conroy Dinner Chairman 
Samuel Oberman, president cf the 
General Insurance Brokers’ Association 
of New York, Inc., announces that the 
organization’s 27th ‘annual dinner will be 
held at the Hotel Astor on October 29. 
\s usual, one of the features of the 
affair will be the annual award of the 
Gcneral Insurance Brokers’ Gold Medal 
to the individual rendering the most 
meritorious service to the insurance 

industry. 

Joseph F. Conroy has been named 
chairman of the dinner committee and 
Russell Wittpenn is vice chairman. 
Nathan Greenbaum is honorary chair- 
man of the committee. 

Committees handling the 
rangements are as follows: 

Invitation—George F. Sullivan, chair- 
man; Andrew H. Boardman, Leonard 
Jacobs 

Publicity 
man; Joseph F. 
shen. 

Journal Jack <A. Fink, 
Martin D. Cowan, Charles M. Dorfman, 
Louis Escher, Carl H. Ficke, Cornelius 
W. Haarmann, Jr., Irving Jacobs, Max 
Kurz, Henry B. Olshen, Paul Simon, 
Charles Sorkin, Fay W. Sterenbuch. 

Reception Andrew H. Boardman, 
chairman; Stanley J. Corsa, vice chair- 
man; Robert M. Ferguson, Jr. 

Seating Leonard Jacobs, chairman ; 
\braham Prusoff, Max Kurz, Fay 
Sterenbuch 

Music—Paul Simon. 

Ladies—Helen Brook, 
Fay W. Sterenbuch. 


dinner ar- 


Wittpenn,  chair- 
Henry B. 


Russell 
Conr¢ Dv, 


chairman; 


\lice Drewes, 


N. D. HAIL LOSSES JUMP 

Hail losses to crops in North Dakota 
have reached $2,800,000, R. O. Lageson, 
manager of the state hail department, 
reports. This compares with losses of 
$1,636,000 in 1951 and $363,400 in 1950. 
The department will borrow $1,500,000 to 
pay the losses rather than dip into its 
surplus. Total number of claims up to 
the last week in August was 4,500 with 
116 coming in the last week in the 
month 


BUFFALO AGENCY NAME 
\ business name has been filed in the 
Erie County, N. Y., clerk’s office for the 


Tauriello & Barlow Insurance Co., 325 
llicott Square Building, Buffalo, by 
Eleanor W. Tauriello and Ernest Bar- 
low 


Walter H. Bennett Retiring From 


National Assn. of Insurance Agents 


Close to 80 Years of Age,’General Counsel and Former Execu. 
tive Secretary Will Write Comprehensive History of NAIA; 
An Outstanding Champion of Agents’ Viewpoints 


Walter H. Bennett, general counsel 
of the National Association of Insur- 
ance Agents, has announced his retire- 
ment effective at the conclusion of the 
forthcoming annual convention of the 
association to be held in Cleveland, 
September 22-25. 

Mr, Bennett, who will be 80 years 
of age on November 8 of this year, is 
celebrating his 33rd year with the Na- 
tional Association of Insurance Agents. 
It was on June 1, 1920 that he was ap- 
pointed executive secretary of the 





BENNETT 


WALTER H. 


NAIA. Since that time he has also 
served as treasurer and is presently 
general counsel. 


A Forceful Figure 


In his many years with the NAIA Mr. 
Bennett has forcefully upheld the rights 
of the independent insurance agents and 
has plaved a vital part in steering the 
National Association through some of 
the most hectic periods in the insurance 
business. 

Mr. Bennett is one of the last of the 
“big name” personalities in insurance. 
During the height of his administration 
he was among a large group of in- 
surance leaders whose names were 
often synonymous with the organizations 
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they represented. A few of these in- 
cluded W. E. Mallalieu, National Board 
of Fire Underwriters; Henry Evans and 
Paul Haid, America Fore Group; Neal 
3assett, Loyalty Group; Richard \. 


sissell, Hartford Fire; C. G. Smith, 
Great American; Willi: am B. Joyce, Na- 
tional Surety ; E. E. Cole, National 


Union, E. ¢ Jameson, Globe & Rutgers; 
Haley Fiske, “Metropolitan Life, and oth- 
ers. As Mr. Bennett was a_ vigorous 
leader for the agents he was, naturally, 
often a controversial figure. But whether 
people agreed with or opposed many big 
issues which he championed they never- 
theless respected his ability, integrity and 
courage. He always has been a fine 
orator and the passing years have not 
taken from his ability to hold the close 
attention of large audiences. This next 
week he will be addressing one of the 
agents’ state conventions. 

Since he started with the agents’ as- 
sociation in 1920, the organization's 
membership has increased from 6,500 to 
its present standing of approximately 
30,000 members. Much of the growth of 
this association can be traced to Mr. 
Bennett’ unceasing devotion to the wel- 
fare of the agents. 

In 1929 he induced the association to 
establish and promulgate a Code of 
Ethics, which has been regarded by 
many other trade associations as con- 
taining outstanding precepts in the re- 
lationship that should exist between the 
public, the companies and the agents in 
the property insurance business. 


Writer and Speaker 


Mr. Bennett’s influence has been felt 
throughout the industry in his writings 
and speeches, which have contributed 
to the advancement of insurance in 
America. For more than 12 years (1930- 
1942), his weekly column “The State of 
the Order,” in the American Agency 
3ulletin was one of the most widely 
read features of its kind in the busi- 
ness. Since that time, as general counsel, 
he has continued to interpret and ex- 
pl iin to the agents legal decisions ai- 
fecting their business. 

In 1940, on the occasion of his 20th 
anniversary with the National Associa- 
tion, the September annual convention 
at Buffalo was selected as the natural 
background for a major celebration of 
Mr. Bennett’s work and accomplish- 
ments. 

It was noted in the official resolution 
passed by the association that NAIA 
members “desire that this testimonial be 
spread on the official records of this 45th 
annual meeting, thus establishing a 
permanent record of their giealt appre- 
ciation of his brilliant, conscientious and 
untiring efforts.” 

Rarely if ever in the history of the 
insurance business had there been such 
a spontaneous and universal outpouring 
of respect and affection which greeted 
Mr. Bennett on that occasion. 

Palmetto Case Victory 

Mr. Bennett’s conduct and final win- 
ning of the Chrysler-Palmetto case, 
November, 1925, was one of his best ac- 
complishments as legal advisor to the 
National Association. The case, which 
established the constitutionality of the 
state resident agents’ law, was designed 
to protect the insurance agent from in- 
roads on his business from other states. 

In September, 1939 there was an at- 
tack made by the casualty companies 
upon the resident agent’s countersigna- 
ture and division of commissions statute 
of Virginia. It was there provided that 
all policies must be countersigned by a 
resident agent, who should receive the 

(Continued on Page 23) 
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Sterling New Head of 
Order of Blue Goose 


622 AT DALLAS GRAND NEST 


Simoneaux of New Orleans Becomes 
Grand Keeper; 1953 Annual Meet- 
ing at Winnipeg in August 


By JouHn C. LEsuiz 





Jules L. Simoneaux of the Steckler and 
Co. general agency in New Orleans, was 
placed at the foot of the Grand Nest 
ladder as Sam L. Sterling of Winnipeg, 
ba, was advanced to the top posi- 


Manitol 
tion at 
45th annual convention of the 
able Order of the Blue 
tional, in Dallas last week. 
tion accepted the invitation of Winnipeg 
to hold its 1953 convention in that city 
and Mr. Sterling announced that the 
time would be the last week in August. 

True to predictions, the Dallas meet- 
ing with 622 registered, was the largest 
in the order’s history by a margin of 
109 over the previous best record set in 
Cincinnati in 1938. The attendance was 
considered both a tribute to the hard 
work of the Texas committee and to the 
excellent job done during the year by 
Charles L. Beale of Dallas during his 
term as most loyal grand gander. His re- 
port revealed that he had visited person- 
ally all but one of the ponds which was 
missed only because of the inability to 
arrange a satisfactory date. In addition 
arises of three new ponds were issued 
and prospects are bright for addition:.1 
ponds in the near future. 

Eligibility Change Voted Down 

The sessions were harmonious and 
only once was a roll-call vote necessary. 
It was taken to determine whether the 
constitution should be amended to use 
the word “substantial” in defining the 
time devoted by applicants to the fire 
insurance business as to their guide for 
eligibility. However, this lost by a vote 
of 58 to 42, having failed to receive a 
two-thirds majority. 

The new official roster of the order 
includes the following: S. L. Sterling, 
Winnipeg, most loyal grand gander; 
lohn Henry Martin, San Francisco, 
grand supervisor; Alex B. Young, Kan- 
sas City, grand custodian; Robert L. 
Wiseman, Washington, D. C., grand 
guardian, and Jules Simoneaux, New Or- 
leans, grand keeper. This was the first 
grand nest meeting for the grand wielder 
of the goose quill, H. L. Mauritson, Mil- 
waukee, and he was favorably received. 
Both he and Hubert O. W olfe, Milwau- 
kee, the long time judge advocate, were 
reappointed for the ensuing year. 

Membership at 11,839 

Membership is at an all time high with 
11,839, a gain of 566 for the year. Lead- 
oh in new members were Ohio with 66; 

California, 65; Michigan, 62; Illinois, 50. 
Ontario, 55; Texas, 46; Oklahoma, 4; 
Wisconsin home nest, 38; San Francisco, 
37, and Quebec with 35, However, the 
National Capital pond with a percentage 
gain of 344% won the membership 
trophy. 

The delegates had the unique experi- 
ence of being welcomed to the city by 
a mayor who-is a member of the order, 
J. B. Adoue of Dallas, who is chairman 
of the board of the Gulf Insurance Co. 
and has been a member for many years. 
He was introduced by T. R. Mansfield, 
president of the Gulf, also a member. 
The only outside speaker was Paul H. 
Brown, Fire Insurance Commissioner of 
Texas. The welcome in behalf of the 
four sponsoring ponds in Texas, the 
Texas, South Texas, West Texas and 
Alamo, and their four puddles, was made 
by H. D. Lemmon of Amarillo, most 
loval gander of the West Texas group. 

The model initiation was put on by a 
team from the Alamo Pond, outfitted in 
modified western garb and wearing 
bona-fide deputy sheriff badges from 
Bexar County, Texas, the entire team 
having been deputized. They did an ex- 


the concluding session of the 
Honor- 
Goose, Interna- 


The conven- 


at the Baker Hotel, Dallas, Tex., 





Squire Haskins Photo 
Grand Nest officers at the speakers’ table at the annual meeting of the Blue Goose 


last week. From left to right—H. L. Mauritson, 


Milwaukee, grand wielder; Sam L. Sterling, Winnipeg, new most loyal grand 

gander; John Henry Martin, San Francisco, grand supervisor; Charles L. Beale, 

Dallas, retiring most loyal grand gander; Robert L. Wiseman, Washington, D. C., 

grand guardian; Hubert O. Wolfe, Milwaukee, judge advocate, and Alex B. Young, 
Kansas City, grand custodian. 





cellent job in high speed cadence that 
brought considerable applause. The gos- 
lings *were J. M. Miazza, son of James 
F. Miazza, general chairman of the 
convention; J. M. Clapp and Walter Mc- 
Clain, of the Texas Pond. 


Kenzel Is Honored 


R. A. Kenzel, former grand wielder, 
who could not be present, was honored 
with an honorary citizenship certificate 
of Texas and life-time membership in 
the order with the right to participate in 
grand nest proceedings. 

Grand Gander Beale, in his report, 
urged accelleration of the blood donor 
program of the order. The committee on 
the grand gander’s address headed by 
Joe Knowlan of Philadelphia, endorsed 
and commended the entire presentation. 

The emblem committee, headed by 
Harry Singleton of Oklahoma City, 
recommended a new emblem with the 
wings of the goose raised high, but this 
was voted down. However, its recom- 
mendation that the grand wielder pro- 
vide decals for members’ automobiles, 
was adopted. 

The new charters were presented to 
the Palmetto Pond, covering South 
Carolina; the Northern New England 
Pond, Manchester, N. H., and the new 
pond at Pittsburgh, which is expected 
to be called the Iron City Pond. 

The committee on revision of the five 
districts pointed out that the eastern 
district has only 5 ponds and 990 mem- 
bers compared to from 12 to 15 ponds in 
the other districts with memberships 
from 2,300 to 3,600. It pointed out that 
nonds had shown reluctance in changing 
their area designation and the commit- 
tee said the solution was the organiza- 
tion of more ponds in the eastern area. 


PAR ULMGREN DIES 





Former Managing Director of Skandia 

Group Was 73 Years Old; Retired 

as Active Head in 1944 

Word has been received from Stock- 
holm of the death of Par Ulmgren, for- 
mer managing director of the Skandia 
Group of insurance companies. Mr. 
Ulmgren was born in 1879 and entered 
the service of the Skandia in 1912, be- 
coming managing director in 1930. He 
retired in 1944, at which time he was 
elected vice chairman of the board of 
directors, in which post he served until 
his death. 

Mr. Ulmgren was prominent in insur- 
ance affairs in Sweden and took an active 
part in organizing the Swedish Insur- 
ance Companies’ Association of which he 
became the chairman. He was also a 
leader in international insurance affairs, 
and his broad experience in handling 
problems arising in insurance through- 
out the world was of value to his com- 
panies. 

The United States branch of the 
Skandia and its subsidiary, the Hud- 
son Insurance Company, are located in 
New York at 90 John Street, and Mr. 
Ulmgren made several trips to the 
United States, and to Canada as well, 
in the interests of the organization on 
this side. 


ALEXANDRIA, VA., AGENCY 

Federal Services Underwriters, Inc., 
Alexandria, Va., has been incorporated 
to do a general insurance business. Wil- 
liam H. Garrison, Washington, D. C., is 
president. Maximum authorized capital 


stock is $10,000. 
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GOOD POLICY 


... to take full advantage of 
the Fieldman’s expert assist- 
ance. He wants to help you, 
and can make available to 
you the services of Home 
Office specialists. Time spent 
with an experienced Special 
Agent can be one of your best 
investments. 

One of a series of Helpful Hints 


from Successful Agents. Watch 
this column for more. 


and it’s a 
GOOD POLICY 
that bears this seal 





a progressive, agency-minded 
Company of unquestioned fi- 
nancial stability, nationally- 
known for prompt, capable, 


friendly service. 


PACIFIC 
thesia the 


FIRE INSURANC 
COMPANY 


HOME OFFICE + SAN FRANCISCO 
FOREIGN DEPARTMENT « NEW YORK AND 
SAN FRANCISCO 
EASTERN DEPARTMENT + PHILADELPHIA 
WESTERN DEPARTMENT + CHICAGO 
SOUTHERN DEPARTMENT + ATLANTA 


INTERNATIONAL FACILITIES 
WORLD-WIDE SERVICE 
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Gives Tips on Invoices, Envelopes, 


Losses and Collections by Agents 


Some worthwhile tips on unproving 
agency management are given by Ralph VW’. 
Gilbert, special agent of the Hartford Fire 


at Jackson, Miss., in the Hartford Agent, 
publication of the Hartford Compames. 
Vr. Gilbert formerly managed _ three 


agencies, handling all classes of fire and 
casualty risks. Stressing the point that pro- 
ducers should not adhere to old routines, 
just because they have been used for years, 
he offers the following as permitting pro- 
ducers to spend more time with prospects 
and less behind their desks: 
Certain records, files and 
of course absolutely necessary in con- 
ducting a local agency, but it is very 
easy to let them become our master and 
to find ourselves slaves to unnecessary 
routine which results in the loss of vital 
hours which could be used in producing 
business. If our methods of operation 
an be streamlined to accomplish the 
desired results in the least possible time, 
we have increased our potential capaci- 
i and lowered Although a 
ain amount of cannot be 
why take two or three steps 
accomplish the same result 
amount of energy 


results ? 


routine are 





expenses 
routine 





cert 
avoided, 
which all 
the same 
three 


can 
“— im 
accomplish 


New Style Policies 









The increasing use of new style poli- 
cies with one-time carbon will eventually 
be a ig help in all agencies, but the 
overall need ‘is greater than this one 
step alone. 

Take bookkeeping, for example ; 
Old-fashioned systems require many di- 
ferent steps. The use of manifold in- 
vol however, enables the typist to 
pre the invoice, expiration reminder, 








istomer account entry and the 30- 

y statement in one simple operation. 
The compa account may be_ posted 
from either these slips or from the 
daily report itself. Any number of poli- 
cies for the same insured which expir¢ 


in a common month may be typed on one 








nvoice h is sent out with the policy 
or policies. A copy of this invoice is 

into a loose-leaf binder and 
| insertion it becomes “charged” 
t policyholder. When the invoice 
is paid it is simply marked “paid” and 
the date put thereon and removed from 


this loose-leaf binder, thus keeping only 
the accounts which actually owe the 
agency within the “Accounts Receiv- 
able” ledger. The ledger will stay less 
bulky and can be operated with more 





ease and efficiency. This method of han 
dling your accounts receivable also re- 
duces posting time and posting errors 

Another copy of this invoice is filed 
under the month and year in which the 
policy expires and may easily be checked 
against other records where verifica- 





tion or cross reference is desired. The 
main purpose of these is to provide 
reminder at the proper time to pull 
daily reports from your files 


or 


expiring 
for review or renewal. 

The fourth copy can easily be retained 
until the end of each current month and 
used as the customer’s statement. They 
are deine addressed and “made up” 
and require no additional time other than 
placing within the envelope. Supplies for 
a system of this kind can be obtained 


number of sources. Your field- 
glad to tell you where. 


from a 
man will be 
Envelopes 


The use of open window envelopes is 
another time-saver. No address is re- 
quired other than the one on the state- 
ment or policy. They also help eliminate 
the error of misplacing statements, 
policies, or invoices in envelopes ad- 
dressed to other persons. The insured’s 
name and address usually 


show through 
the window on most new style policies. 
Some agents use pre-stamped, open win- 
dow envelopes and save the time it would 


take to go through each day’s out- 
going mail and place regular postage 
on each envelope. These envelopes mvy 


be sta er from almost any post oftice 
on special order at a modest cost above 
that of the postage itself. Some larver 
agencies use a postage meter. This 
speeds up handling your mail at the post 
office and eliminates postage shortages, 
but does not necessarily save agency 
time. 
Tips on Account Filing 

Filing can also be streamlined. In 
recent years many agents have changed 
from other methods to filing their daily 
reports in alphabetical order, giving each 
policyholder an individual file folder. 


(Continued on Page 24) 





Higher Commission Rates 
For N. Y. Suburban Field 


Commission rates on fire company 


New York suburban business have been 
raised by many insurers located in this 
area. This move toward higher commis- 


sions has had a mixed reception, numer- 
ous producers welcoming such an in- 
crease and others fearing that this move 
will not sit well with Insurance Depart- 
ments and legislatures throughout the 
country who have been watching similar 
commission changes elsewhere. 

Brokers are now getting 20% and 
agents 25% commission on much of the 
New York suburban business. Previous- 
ly rates were 15% and 20% respectively 
until this upward movement got under 


way some months ago. General agents 
are getting, in many cases, an overrid- 
ing fee of 124%4%. In New York City 
itself brokerage commission rates re- 
main generally the same, namely 15% 
and 20%. 


RAMSEY W. DRAKE DIES 

Ramsey W. Drake of Oklahoma City, 
head of the R. W. Drake & Co. insurance 
agency, died August 20 of a heart attack. 
He was 54 years old and had been in 
Oklahoma City since 1926, coming from 
Tecumseh, where he had been a cotton 
buyer. He is survived by his wife, a 
daughter, two sons, his mother, two 
brothers. and two sisters. 


JOHN F. DURSTON DIES 
John Franklin Durston, treasurer of 
the Yackel & Rupp insurance agency, 
Syracuse, N. Y., died August 25 at his 
home. A son survives. 


NAIA Schedules Talks 
On Public Relations 


ADVANCE REGISTRATION HIGH 


Large Lines Committee to Hold Session 
at Cleveland During Annual Con- 
vention September 22-25 


Advance registrations for the 56th an- 
nual convention of the National Associa- 
which will be 
22-25, total 


tion of Insurance Agents, 
held in Cleveland, September 


more than 1,400, according to an an- 
nouncement by President J. F. Van 
Vechten. Additional highlights of the 


convention program have been scheduled 
according to Mr. Van Vechten. They 
include a public relations program, 
metropolitan and large lines agents con- 
ference and a rural and small lines 
agents conference. 

The public relations program, sched- 
uled for 9 a.m., Wednesday, September 
23, at the Carter Hotel, will open up 
with a discussion of the “Trained In- 
surance Specialists” of New Orleans, by 
James C. Kraus, chairman of this group. 
TIS is a new public relations program 
designed to inform the public through 
news-style, third party selling adver- 
tisements of the job that is performed 
today by the local insurance agent. 

“Public Relations Is Public Service” 
is the title of a discussion by the New 
Jersey agents of their program to ac- 
quaint the public with its direct re- 
lationship to and responsibility for the 
financially irresponsible driver, increas- 
ing the insurance costs and the tighten- 
ing casualty market. Herbert L. Brooks, 
East Orange, N. J., chairman, casualty 
insurance committee of the New Jersey 
Association of Insurance Agents, will 
preside, 

Large Lines Agents 


With H. 


Tenn., vice 


Nashville, 


committee 


Herbert Corson, 
chairman of the 
presiding, the metropolitan and large 
lines agents conference will follow at 
10.30 a.m., Wednesday at the same hotel. 
Emil L. Lederer, Chicago, chairman, 
metropolitan and large lines agents com- 
mittee, will report on the activities of 
his committee and be followed by Joseph 
A. Neumann, Jamaica, N. Y., immediate 
nast president and state national director 
of the New York State Association of 
Insurance Agents, who will discuss 
“Casualty Capacity Problems.” 

“The Technical Problems of the Large 
Lines Agent” will be described by James 
C. O’Connor, Cincinnati, editor, Fire, 
Casualty & Surety Bulletins. 

Next on the program will be a panel 
discussion on “Streamlining and Simpli- 
fication of Office Procedures.” It will be 
led by Frank Doyle, Baltimore, assisted 
by Thomas Harman, Seattle, and Harry 
Pritchard, Detroit. 

The rural and small lines agents con- 
ference will be held concurrently at the 
Carter Hotel. Glenn J. May, Spencer, 
Ind., chairman of the committee, will 
preside and will describe the purpose 
and future of his committee. Barney W. 
Phelan, Versailles, Ohio, member of the 
committée will discuss their objectives 
for the coming year. 

se ‘omprehensive Farm Liability 
cies” will be discussed by Irvin 
hart, manager of the general 
department of the Ohio Farmers 
a 

Closing out the rural agents program 
will be a talk by Hoyt Whitney, gen- 
eral chairman, Ohio rural agents com- 
mittee, on the “Public Relations Activi- 
ties of the Delaware County Board.” 


Poli- 
Swine- 
liability 
In- 


JOINS MARSH & McLENNAN 

C. Robert O’Boyle joined the Marsh 
& McLennan organization, national in- 
surance brokers, in Chicago on Septem- 
ber 1, it is announced by Hermon D. 
Smith, executive vice president. He was 
formerly associated with the insurance 
firm of Eliel & Loeb Co., and during 
World War IT served with the Wartime 
Insurance Committee of the War Ship- 
ping Administration in Washington and 
London. 


FIRE «- AUTOMOBILE 
CASUALTY - BURGLARY 
INLAND + JEWELRY 


YOUR INQUIRIES SOLICITED 











INSTITUTE OF 
INSURANCE 


locations 
to Choose From 


NEW YORK e BROOKLYN 


POH 
3 


132 Nassau St. 55 Hanson Pi. 


QUEENS 


90-53 Sutphin Blvd. (cor. Jamaica Ave.) 


INSURANCE COURSE 


Three Nights a Week Class 
Starts Monday, Sept. 8, for 
Brokers’ Examination on Dec. 18, 1952 


Two Nights a Week Class 
Starts Tuesday, Sept. 9, for 
Brokers’ Examination on Mar. 19, 1953 


NOTARY Pus.ic COURSE 


(Held in New York and Queens only) 
Starts Thursday, Sept. 4 
for Examination on Sept. 23 
AMERICA’S LARGEST INSURANCE 
& REAL ESTATE BROKERAGE SCHOOL 


Approved by N. Y. State Dept. of 
Education and Department of Insurance 


Write, phone or call for Booklet 


INSTITUTE OF 
INSURANCE 
132 Nassau Street 
New York 38, N. Y. 

Near City Hall 

Tel. COrtlandt 7-7318 


HERBERT J. POHS, Founder-Director 





One-Minute Film Trailer 


For Fire Prevention Week 


To help local fire departments and 

fire safety committees in their ob- 
servances of Fire Prevention Week, 
October 5-11, the National Board of 
Fire Underwriters has prepared a one- 
minute film trailer for use in motion 
picture theaters, 


The trailer is a fully-animated car- 
toon, available in black-and white, in 
both the 16-and 35-mm. sizes. It is being 
offered for sale to fire departments, 
chambers of commerce, insurance agents 
associations, and other civic groups, 
for presentation in local picture houses. 
Fire Prevention Week is being ob- 
served nationally by proclamation of 
President Truman to bring public at- 
tention to the need for conserving lives 
and resources from destruction by fire. 
The trailer is also available for use 
in schools, churches and industrial sate- 
ty meetings. It can be purchased by 
writing to the Filmack Corporation, 1327 
SF Wabash - Avenue, Chicago 5, Illinois. 
The price is $7.25 per print. An end- 
title is provided for each trailer for the 
name of the local fire department, fire 
chief or other sponsoring organization, 
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The advertisement above . .. the first in a = 
OcT 11 iN to » you 
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completely new series sponsored by The Home er. 


Insurance Company . . . will be seen by more 
than 23 million readers of national magazines. 


co onl i 
7 é » 
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the Cys. | 
Remit ACtivities, 










Its purpose is to present, to the people he 
serves, the story of The Home agent... asa 
friend, a neighbor, an integral and contributing 
part of his community life—and thus to help 
him in selling and serving his customers. 


It is a story The Home is proud to tell, 
on behalf of its agents everywhere. 


* THE HOME* 
Pusurance Company 


Home Office: 59 Maiden Lane, New York 8, N. Y. 
FIRE ° AUTOMOBILE ° MARINE 


THE HOME INDEMNITY COMPANY 
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E. H. Recshetel Dies; 
Former N. Y. Fieldman 


MANY YEARS WITH FIREMEN’S 


Started in 1891 With Old Germania; 
Traveled All Parts of New York 
State Building Agency Plants 





Edward H. Hornbostel, long known as 
the “Baron” among his many friends, 
who retired as New York state agent 
for the Loyalty Group nine years ago, 
died August 23 in Brooklyn. He was 
more than 80 years of age. Some years 


ago he suffered a stroke and since that 
time had been confined largely to his 
home in Brooklyn. 
vive him. 

One of the best known fieldmen in the 


Two daughters sur- 


EK. H. HORNBOSTEL 


East the “Baron” was a colorful charac- 
ter who served in the field for over 50 
years, first with the National Liberty 
— lat er with the et = Group. He 
wre pe li vetoed of ime Ro ’ for The East- 
ern gin for a gf while and 
later racer tiene a similar column with 
the Insurance Advocate. Noted as a 
swimmer and story-teller, as well as an 
excellent fire insurance underwriter and 
fieldman, Mr. Hornbostel became himseltf 
almost a fictional character, so many 
were the tales told about him. 

\ native of Brooklyn and son of a 
member of the New York Stock Ex- 
change Mr. Hornbostel entered Colum- 
bia in October, 1886, and left two years 
later. For a few years he w orked for 
importing houses and in August, 1891, 
started his fire insurance career, after 
vetting a marine insurance background 
while with the foreign trade houses. = 
first insurance connection was with tl 
old Germania in New York \iter ites 
years there he was sent into the field in 
1894 and remained there until 1918, be 
coming general adjuster. (During World 
War I the name of the company was 
changed to the National Liberty). In the 
field the “Baron” traveled in New York, 
Vermont and Ontario and in 1920 be 
came head of the Canadian department 
In the Dominion his territory was 
nationwide. Later he went for a time 
with the Fuso and built a good plant 
for that Japanese company in New Eng- 
land, Pennsylvania and Maryland. 

In January, 1924, Mr. Hornbostel 
transferred to the Firemen’s as_ state 
agent in New York and had most of the 
state for awhile, later confining his ac- 
tivities to the eastern and central sec- 


tions. 
= “i _ stel was on the executive 
ymmitt of the Underwriters Associ 


tion of fs York State for nine year 
starting in 1908 and in 1917 he ae 
president. He also served as president 
of the “Old Association” in 1909. He was 
a member, too, of the Ex-Fieldmen’s 
Society of New York. 

During the half century in the field 





Small Business and Dwelling Risks 


Still Under-Insured 





AY IN AND DAY OUT, fire company adjusters 

find that the insuring public is receiving less 
than the sound value involved because of too little 
insurance carried in line with current high replace- 
ment costs. 


Even at this late date, an aggressive campaign by 
producers to write insurance to present value un- 
doubtedly would produce excellent results, and 
certainly would correct a dangerous situation for 
Insured who may be sitting innocently by with a 
potential penalty, coinsurance or otherwise, hanging 
over their heads. The need for adequate insurance 
protection seems to be true on small businesses and 
dwellings particularly. 


Our Agents are welcome to ask our Advertising 


Department for "increased values" sales literature 
and letters to assist them in campaigning for this 
new business among present policyholders, espe- 


cially. 


NORTH BRITISH AND MERCANTILE 
INSURANCE COMPANY LIMITED 


THE PENNSYLVANIA FIRE INSURANCE 
COMPANY 


THE COMMONWEALTH INSURANCE 
COMPANY OF NEW YORK 


THE MERCANTILE INSURANCE COMPANY 
OF AMERICA 


THE HOMELAND INSURANCE COMPANY 
OF AMERICA 


150 WILLIAM STREET, NEW YORK 38, N. Y. 


New York 
Detroit 


San Francisco 
Boston 


Philadelphia 
Chicago 


there were few towns in New York 
which Mr. Hornbostel did not visit He 
was known as one of the ablest in- 
spectors of properties in the nation for 
he had a wide knowledge of chemistry, 
physics and engineering. Also a keen 
judge of people he knew how to bring 
out the best in them and thus was eood 
at building agency plants. He liked to 
express his opinions on all subjects, 
orally or in writing, and many an old- 
timer in the field ranks can recall vigor- 
ous debates with the “Baron.” 

Mr. Hornbostel never learned to drive 
an automobile and even during the later 
years of his field activities he always 
used trains or busses to get from one 
town to another. He felt that motor car 
travel was too rapid and tended to cut 
down the time a fieldman would spend 
with a single agent because the special 
would be in a hurry to drive to the 
next town to make another visit. The 
“Baron” aimed to travel slowly and stay 
a while. i 


Hemispheric 
(Continued from Page 1) 


Company and head of the Mexican dele- 
gation to the Conference. 

Frazar B. Wilde, president of Connec 
ticut General Life and president of the 
American Life Convention, will preside 
at the luncheon on September 9 which 
will be addressed by Jorge Bande, man- 
ager of “La Chilena Consolidada” of 
Santiago, Chile, and professor of insur- 
ance at the University of Chile, and by 
Herbert A. Schell, chairman of the 
United States section of the Inter- 
American Council of Commerce. 

In addition to the exchange of teclini- 
cal imsurance information among the 
countries of the Hemisphere, the other 
major objective of the Conference will 
be to devise methods of opposing further 
encroachment of governments into the 
field of private insurance. This threat 
is regarded as a much greater danger 
in many of the Latin American coun- 
tries than it is in the United States. 

Mexico has socialized its workmen's 
compensation insurance and the Brazilian 
Congress has passed a law to do the 
same thing in that country. Costa Rica 
has completely eliminated private insur- 
ance in favor of a government monopoly, 
while Uruguay has stopped the forma- 
tion or entry of any new private com- 
panies. It has only one domestic private 
company. A government-owned company 
writes a major portion of the risks. 

With the world-wide trend toward so- 
cialization, many Latin American insur- 
ance executives are alarmed at the future 
outlook and are looking to the forthcom- 
ing Conference to provide a_ rallying 
point for resistance against further gov- 
ernment advancement into the insurance 
business. 

The Conference will end with its final 
session on September 12. 

Conference Committee Members 

The Hemispheric Insurance Confer- 
ence Committee of the Chamber of 
Commerce of the United States is made 
up of, in addition to Chairman Diemand, 
ot the following 

Robert G. Boke vice president, Home 
Insurance Company, New York City. 

John T. Byrne, president, Talbot, Bird 
& Company, New York City. 

Reed M. Chambers, president, U. S. 
Aircraft: Insurance Group, New York. 

V. C. d’Unger, assistant secretary, Lin- 
coln National Life, Fort Wayne, Ind. 

L. C. Irvine, general manager, Amer- 
ican Foreign Insurance Association, New 
York City. 

Charles E. Hodges, president, Ameri- 
can Mutual Liability, Boston. 

’, Alexander Kerr, foreign manager, 
Liberty Mutual, Boston. 

Charles H. Hall, vice president, Ameri- 
can Surety, New York City. 

V. I. G. Petersen, assistant vice presi- 
dent, Insurance Company of North 
America, Philadelphia. 

Jesse W. Randall, president, Travelers 
Insurance Company, Hartford. 

E. Stempel, secretary, American 
International Underwriters, New York. 

Chase M. Smith, general counsel, Lum- 
bermens Mutual Casualty, Chicago. 
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Motors Fights Ohio Rule 
In Brief to Supreme Court 


Motors Insurance Corp. of the General 
Motors organization has filed with the 
United States Supreme Court a_ brief 
in opposition to the motion of Insurance 
Superintendent Walter A. Robinson of 
Ohio to dismiss Motors’ appeal from the 
Ohio court decision holding that auto- 
mobile dealers cannot be licensed as in- 
surance agents. 

Motors contends the Ohio 
discriminatory in that automobile deal- 
ers and their employes are denied in- 
surance licenses because their insurance 
activ are closely related to their 
auto sales. The General Motors subsidi- 
ary that if dealer-agents sold 
insurance not only to car buyers but to 


action is 


ties 


holds 


others then they would not be called 
in violation of the But as many 
dealers sell insurance only to those who 


law. 


purchase automobiles their acts are al- 
leged to give them “unfair advantage in 
placing insurance.” 

Motors says the Ohio court decision 
subverts the licensing law by giving 
preference to the economic interests of 
one group over another. The insurance 
company hopes to have the U.S. Su- 
preme Court overrule the Ohio decisions 
so that Motors dealers may get insurance 
This move has been opposed 
agents in most states. 


licenses. 
by local 


Walter H. Bennett 


(Continued from Page 18) 
customary commission and who could 
not pay more than 50% of it to a non- 
resident broker, who is defined as any 
person who solicited and obtained busi- 
ness and who was not a resident of 
that state. 

The title of that case was Osborne v. 
Ozlin, September, 1939. Osborne was the 
general agent selected to carry on the 
litigation, and Ozlin was the chairman 
of the Corporation Commission having 
supervision over insurance. The suit was 


long and hotly contested. Mr. Bennett 
was associated with and assisted the 
attorney general in defending the 


statute. The 3-judge constitutional court 


trying the case went to great length 
in setting out the facts and circum- 
stances surrounding these insurance 


transactions, and held the statute to be 
constitutional. 

On appeal to the U. S. Supreme Court, 
the decision was affirmed, since which 
time there has been no challenge of the 
constitutionality of the resident agent’s 
countersignature statutes of the several 
states, 

Agents Are Independent 

In November, 1935, Mr. Bennett be- 
gan an ultimately successful four-year 
attack on behalf of the NAIA members 
against Social Security legislation which 
attempted specifically to include insur- 
ance agents within the definition of 
“employes” of insurance companies. The 
independent status of the agent as an 
independent businessman was vehement- 
ly argued by him before the Federal 
Social Security Board and later upheld 
by Congress in 1939. 

In the Fall of 1946 success also 
marked his defense of the Minneapolis 
Agents Association against action seek- 


ing to restrain or enjoin that group 
trom carrying out and enforcing its 
by-laws. Action was brought against 


the Minneapolis agents by a licensed but 
non-member agent. It concerned the in- 
or-out rule, the non-intercourse rule and 
the maintenance of rate rule. The Dis- 
trict Court, after trial, held in favor of 
the association on all counts. 

The case was appealed to the Supreme 


Court in 1947 and again a_ favorable 
court decision was rendered for the 
Minneapolis Agents Association when 


the Supreme Court entered a final order 
and decree denying the plaintiff’s peti- 


tion to restrain the agents association 
and its restrictive rules. 

Born in 1872 in Illinois 

Mr. Bennett was born November 8, 
1872, the son of a farmer and grain 
dealer, in the small village of Timewell, 
located in what was then known as the 
Illinois “prairies.” His mother, Josephine 
Noonan, was a native of Ireland. 

His early education was gained more 
by self-application to text books than 
by formal instruction. He attended a 
country school in his home village, com- 
pleted high school in a_ neighboring 
town, and studied at college for a year. 


Later he taught in a country school. 

Mr. Bennett first read law in Quincy, 
Ill, with a Civil War general as 
preceptor, and began practice there in 
1895 after his admission to the bar on 
examinations before the Supreme Court 
of Illinois, As a law student he won 
first honors from the West Publishing 
Co. of St. Paul for his revision of 
Clark’s Criminal Law. 

During his law practice in Quincy, 
which extended to June, 1920, Mr. Ben- 
nett held several political and public 
positions. He was Master in Chancery 
of the Fifth Circuit Court of Illinois 


from 1907 to 1912, and Corporation 
Counsel, City of Quincy, during the two 
following years. Subsequently he was 
appointed State Fire Marshal of Illinois 
and served two terms as president of 
the Fire Marshals Association of North 
America. 

He is not completely disassociating 
himself from association activity, as he 
has been commissioned by the NATA 
executive committee to write a compre- 
hensive history of the National Associa- 
tion of Insurance Agents, a work that 
has long been desired but never hereto- 
fore undertaken. 
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Travelers Appoints 
Seawell Branch Mer. 


HEADS OFFFICE AT CHARLOTTE 


Succeeds Richard V. Bray Who Has Re- 
signed to Enter Agency Field; Sea- 
well Joined Co. in 1931 
Vice President Virgil V. Roby of the 
Travelers Fire and Charter Oak Fire has 
announced promotion of Henry Seawell 
as manager, fire and marine lines, of 
the Charlotte, N. C. branch office. Mr. 





HENRY SEAWELL 


Richard V. 


enter the local 


Bray who 


Seawell succeeds 
i agency 


has resigned to 
field. 

Mr. Seawell became 
the Travelers in January, 
inspector at Charlotte, N. ¢ 
fire engineer at Charlotte in 
and in June, 1932, he was transferred 
in the same capacity to Atlanta. He was 
appointed engineer at Atlanta in Janu- 
ary, 1933. 

He became fire 
Atlanta in January, 
he was transferred in the 
to Charlotte where he 
April, 1943, when he entered the 


Fire Survey Engineer 


associated with 
1931, as a fire 
>. He became 
April, 1931, 


engineer at 
June, 1940, 
same capacity 
remained until 
service. 


survey 
1936. In 


military service in 
Seawell was reap- 
igineer at Charlotte 


release from 
1945, Mr 


rvey ¢€1 


Upon 
October, 
pointed fire su 


and in November he was appointed 
superintendent of engineering at Atlanta 
In May, 1947, he was promoted to as- 
sistant manager at New Orleans, and in 
January, 1949, he was named assistant 
manager, casualty, fidelity and surety 
lines, and fire and marine lines, there 
Mr. Seawell was appointed assistant 
manager, fire and marine lines, at 
once in February, 1951. A native of 


Raleig N. C., he served in the U. S 


Navy during World ge! ar I] with the 
rank of lieutenant. He is a graduate of 
North ue State ( yee A. & E. 


Aetna Appoints Mullen 


Special in Virginia 

\ppointment of Robert E. Mullen, Jr., 
as special agent in Virginia for the 
\etna Insurance Group is announced by 
Vice President Gordon Kyle. A native 
of Charleston, W. Va., Mr. Mullen was 
graduated from Loomis School in Wind- 
sor, -_ and Trinity College in Hart- 
ford. He has received intensive training 
in the various underwriting departments 
of the home office and is a gr: binate ot 
the Aetna’s multiple line training school. 
1] 

il 


In his new position, Mr. Medien Wi 
be associated with Resident Manager FE. 
B. Smoot with headquarters in the 


American Building, Richmond, Va. 


KY. AGENTS MEET NOV. 10 - 12 

The annual meeting of the Kentucky 
Association of Insurance Agents is 
scheduled for the Kentucky Hotel, Louis- 
ville, November 10 to 12. 





















_ EXPLOSION RIPS HYDRO-ELECTRIC 
| PLANT IN BRAZIL: 7 INJURED 


A vast construction project 









nearing completion by an 
American construction com- 
pany, today was virtually de- 
stroyed by an unexplained 
explosion. Four American 










technicians and several natives 
were seriously injured. 







Accidents like this do happen— 
frequently. When they do, contractors 
and owners face serious financial loss 
— perhaps ruin. 

That is why it is good business to 
protect your foreign interests, your 
property, your equipment and your 
liability, with sound insurance through 
the American Foreign Insurance 
Association. 












AFIA knows the complex insur- 
ance laws, regulations and currency 
problems in all countries. Its years of 
specialized experience in the foreign 
insurance field, combined with the 
great financial strength of its 24 out- 
standing American capital stock in- 
surance member companies are your 
assurances of insuran-- ‘tion 
















AN ASSOCIATION OF AMERICAN CAPITAL STOCK FIRE, MARINE AND CASUALTY 





INSURANCE COMPANIES PROVIDING INSURANCE PROTECTION IN FOREIGN LANDS 








AMERICAN FOREIGN 
INSURANCE ASSOCIATION 


161 William Street - New York 38, New York 


CHICAGO OFFICE... Insurance Exchange Building, 175 West Jackson Blvd., Chicago 4, Illinois 
SAN FRANCISCO OFFICE...98 Post Street, San Francisco 4, California 
WASHINGTON OFFICE: Woodward Building, 733 15th Street, N.W., Washington 5, D.C. 
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Account Filing 


(Continued from Page 20) 

This line folder system, which is as 
simple as the alphabet itself, offers many 
advantages. All of a customer’s business 
is in one folder—right at your finger 
tips—when he makes a personal visit to 
your office or telephones for information. 
Why run all over the office tracking 
down his various daily reports when 
one file folder does the job? This also 
provides a convenient consolidated file 
for review from time to time. The error 
of overlooking a removal is no greater 
under this method than under any other 
—in fact, it’s less, if the system is oper- 
ated properly. 


Transfer filing should follow’ right 
along with regular filing. Don’t get 
crowded for space or burdened with 
too many old records. An alphabetical 
transfer file similar to the active daily 
report file, but without the individual 
folder, may be kept for a short time, 


In most states three years is the maxi- 
mum time necessary to retain old daily 
reports and files. As a new year is added 
to your transfer file, the oldest year may 
be removed and destroyed. Look them 
over before you destroy them, however, 
as you may find a few particular lines 
which you will want to move forward 
to a later file. 

Letter writing may also be streamlined. 
Without being short or abrupt, you can 


learn to cut down the length of every 
letter which you write or dictate. Try 
to get your message over in the least 
possible number of words necessary 
to convey your idea clearly. If you 
write as you speak, you will be sur- 
prised at the clarity of your letters 


and the time saved by the typist which 
she may devote to other duties. If you 
use a dictating machine, speak plainly. 
Your stenographer may not know “in- 
surance lingo” as well as you do and 
if she guesses at words they are quite 
likely to be the wrong ones. 

Handling Losses 

Then of course, we must consider 
losses. Many agents find a_ separate, 
flat desk-top file the best way to handle 
this detail. Keep your daily reports and 
all correspondence pertaining to the 
loss in this file for daily or frequent 
review as well as for quick reference 
until each loss has been closed and 
paid. Return the daily report and the 
attached correspondence to the insured’s 
file upon completion. 

Can collections be streamlined also? 
A good many agents in my field find 
that postage-free, return envelopes have 
proven a stimulant to mail collections. 
They make it easier for the policyholder 
to return his check immediately. They 
cost you nothing in postage unless he 
does return it. Some agents find that the 
use of an unusual color in the envelope 
speeds up their returns. A bright-colored 
envelope doesn’t get lost among other 
bills. 

The use of eye-catching, humorous 
stickers on statements adds emphasis to 
its message without being offensive. 
They are inexpensive and may be ob- 
tained in a wide variety of assortment 
from many printing specialty firms. 

Keep a collection list on your desk. 
Prepare a list of policies at the end of 
each month on which the premium has 
not been paid. This can be worked up 
from the copies of the manifold invoice 
mentioned previously and will give you 


a collection work sheet for each 
month’s business. Of course, you'll 
want to keep the oldest one on top. 
Each list should be headed with. the 
month in which the business was written 
and should also show the “dead line 
date” for flat cancellation. This will 
be a constant reminder of your status 
with your company as well as the cur- 
rent condition of your accounts recely- 
able. 


JOINS LOUISVILLE BOARD | 
Robert B. Kinnard, a new partner in 
the Booker & Kinnard agency, Louisville, 
Ky., has been elected to membership in 
the Louisville Board of Insurance Agents. 
He is a son of the late Austin B. Kin- 
mard, original founder of the agency. 
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SOME BUSINESS INTERRUPTIONS ARE ONLY ANNOYING 


but others can have serious consequences to 
a man and his business. Every year, fires, ex- 
plosions, windstorms or other disasters write 
a sudden and permanent end to hundreds of 
firms that were thriving only a few days or 
hours or even minutes before the calamity 
struck. 

And that’s where Business Interruption 
insurance (often referred to as U & O) 


comes in. With this coverage, foresighted 


Protection through The Travelers 


means increased earnings for you. 


businessmen can protect themselves against 
the possibility of business failure due to fire 
or extended coverage perils. B.I. insurance 
pays wages of valuable employees, profit on 
lost trade, and fixed expenses so that a busi- 


ness can reopen with its credit unimpaired. 


You'll find that Business Interruption is 
easy to sell. .. every store or business in your 
community is a prospect. Your Travelers field 
man will be glad to help you get started. 


THE TRAVELERS 
FIRE INSURANCE 
COMPANY 
Hartford, Connecticut 
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Automatic Fire Protection for Home 
Advocated to Reduce Loss of Life 


Automatic fire detection for the home, 
as well as for factories, schools, hotels, 
prisons etc., is urged by HW. G. Holmes, 
secretary of the Automatic Fire Alarm 
Association and an associate member of 
the Soctety oj Fire Protection Engineers. 
In an article appearing in the current issue 
of the Quarterly of the National Fire Pro- 
tection Association Mr. Holmes states that 
no degree of care which ts reasonable to 
expect of ordinary human beings will pro- 
tect the modern home from fire. 

Nearly half of all fire deaths im this 
country occur in dwellings. He concludes 
that if modern fire detecting systems were 
maintained in accordance 
with recommendations of the NFPA. .much 
could be done to eliminate delayed discovery 
from the hasards of fire in the house. 
These recommendations are based, he said, 
on the user of approved equipment and 
emphasise the proper locations of both de 
tecting elements and alarm signals. In pre 
senting his arguments for the use of auto- 
matic protection in the home Mr. Holmes 
wrote m part: 

Nearly half of all the fire deaths in this 
country occur in dwellings where occu 
pants, while sleeping upstairs, are 
trapped or suffocated. Let us consider a 
few examples. Here is a clipping from 
the Boston Herald of February 24, 1948. 

“A Cambridge manufacturer, his wife 
and their four children perished early 
vesterday morning, when fire destroyed 
their 16-room home at 48 Brewster 
Street, Cambridge. The family maid, who 
jumped 30 feet from her third-story 
room, was in grave condition last night 
at Cambridge City Hospital. 

“Dead in the blaze, in which six fire 
men were injured, were H, Alan Gregg, 
Jr., 37-year-old treasurer of Hall-Gregg, 
Inc., his wife, Mrs. Anna (Ten Broeck) 
Gregg, 35, and their ciildren, Susan, 9, 
H. Alan 3d., 8 Peter, 3, and Thomas, 10 
months | 


installed and 





Gregg, Harvard graduate, class 
of 1935, was the son ot H. Alan Gregg 
of Nashua, N. H., one of the State's 
wealthiest men, and a former Nashua 
Police Commissioner.” 

Actually the house was not badly dam- 
aged. It is structurally sound externally, 
was rebuilt and later reoccupied with 
relatively little expense 

is positively unthinkable that either 
the father or the mother could ever have 
thought there was even the remotest 
possibility that such a thing could hap- 
pen. They simply couldn’t have conceived 
it! Surely if they had, they just wouldn't 
have gone to bed that night. If there 
was no other way to avoid it, they 
would not have been in the house! 


Not an Isolated Case 


This is not an isolated case. It happens 
to be one that had a particular interest 
to me, one that happened near my own 
home. Let me read you another one: 

“Chicago, April 25. Robert M. Roloson, 
39, director of United Air Lines, his wife 
and two of their three small children, 
perished early today in a fire that raged 
through their 23-room mansion in the 
exclusive Woodley suburbs. The only 
survivor of the family was Robert, 9, 
and he was carried to safety by a maid 
Captain David Woods of the Fire De 
partment said the fire was discovered 
shortly after 1:00 a.m. by the maid, but 
the intensity of the blaze prevented the 
rescue of other members of the family 
besides Robert.” 


Pattern Is Apparent 


Isn't it clear that these fires follow a 
similar pattern, that they are all along 
the lines of the Gregg fire? Persons 
largely in the prime of life, intelligent, 
well educated, most of them well-to-do, 
capable of providing any safeguards they 
might desire or need, capable of doing 
any structural alterations to their homes 


which might appear to be necessary, and 


yet for some reason those things were 
not done. The precautions were neglected. 


The lives were lost. It must be that there 
is something wrong! 

Let me read from a copy of the Na- 
tional Fire News, October, 1948. It is a 
publication of our organization, the 
NFPA. In it we find this: “Just to 
illustrate how easy and painless fire pre- 
vention really is: The U. S. residential 
fire loss alone could be cut 50% if all 
American homes had these four features 

Properly installed heating — plants, 
adequately sateguarded; Properly con- 
structed chimneys; Fire resistant roof- 
ing; Sound and adequate electric wiring.” 

Let me read an excerpt published in 
1949 from another industry publication. 
“Fire safety does not necessarily involve 
any considerable expense, but only in- 
telligent thought and action before the 
fire.” How many people have you met 
who thought they were not intelligent ? 
Is the world full of people who think 
they are not intelligent? I think not. I 
think nearly everyone thinks he is in- 
telligent and feels that the care which 
he exercises is adequate. 

Then we go to another quotation, this 
one published in 1950. It says: “The 


worst of it is that 9 out of 10 of these 
fires are preventable.” With this state- 
ment, we certainly have no argument. 
It then continues, however, to conclude: 
“If our people can be taught to take 
simple elementary precautions, most of 
these wasteful fires will be eliminated.” 


Fire Safety Takes More Than Care 


I think here is where we go astray. I 
believe we have failed to let the Ameri- 
can people know that the problem of 
preventing fire in the home is like the 
problem of preventing fires in industry, 
in commercial establishments and else- 
where. It is not an easy and simple 
thing. It is a task of every hour, of 
every day, of every year. It requires 
eternal watchfulness, to check each and 
every possibility of failure, to eliminate 
every possible source of potential igni- 
tion which we can get to, and then, per- 
haps, to do more. 

What do we do in our factories and 
mercantile establishments ? Of course we 
are careful. We are careful under the 
direction and the compulsion of the best 
informed fire protection engineers in all 
the world, But these experts require, in 
addition to carefulness, that the plant be 
protected by automatic sprinklers, auto- 
matic fire detection systems. watchmen, 
and other types of protective devices. 
Why? Because it is known, and long and 
conclusively proven that the care to be 
expected of ordinary human beings is 
insufficient to eliminate fire! It just can’t 
be done! 

We can eliminate all smoking; we can 
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This Agenr was A ““LIVE WIRE” 





He was a top-voltage salesman, a dynamo of energy when it came to 
making calls. His high-powered approach electrified his prospects but 
didn’t sell insurance. Then came the light! What his clients wanted were 


facts and information. They wanted horse-power, not high power. 


Don’t short-circuit your selling. Answering a client's queries is the key 
that sparks insurance sales. Agents and brokers everywhere are switching 
to Pearl American for prompt and accurate solutions to their problems. 
Batteries of well-grounded underwriters and fieldmen, a flexible com- 
pany attitude, and fast service and information are always available to 
our agents. Pearl American’s policy of complete cooperation can gen- 


erate new business for you... keep old business alive. Join our high- 
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eliminate all electricity; we can eliminate 
almost any other individual thing that 
may cause a fire and we are still going to 
have unforeseeable fires! We are going 
to have that oil burner in our home 
which functioned properly last night and 
every night before for five, ten or fifteen 
years; which has been carefully main- 
tained, recently inspected and checked 
and kept presumably in first class con- 
dition; yet suddenly, without Warning 
it goes wrong. We rarely know why. 
The remains just don’t tell us, but fire 
breaks out and destroys us. 


Overloading of Wiring 


The electric wiring in our walls has 
been mentioned. It is not only the over- 
loading of circuits which causes electrical 
fires. Loose connections and broken Wires 
cause arcs which also start fires. “BX” 
cable we all know from the old days, 
before there was a ground wire. It has 
probably burned more buildings than any 
other electrical device, and is still doing 
it. Modern wiring is not always done 
with care. The electrician who is sup- 
posed to tie in the ground wire with the 
BX armor may forget it. He may not be 
careful and it may work loose. 

You will notice that I have carefully 
specified the dates of the references ] 
have cited, 1948, 1949 and 1950. I do not 
object to the conclusion that care will 
prevent 9 fires out of 10. But I do ob- 




















Vou Get 
This “Extra” 


From Phoenix - Connecticut 
Fieldmen 


One concern of ours is that you 
prosper. Often the methods used 
in running an insurance office 
spell all the difference between 
success and failure. To bring you 
the latest facts about low-cost in- 
surance office operation, we run 
an Agency Management Service 
Find out how this 
department can help you, simply 
by writing to.. 


) “PHOENIX 
ONNECTICUT 


GROUP OF INSURANCE COMPANIES 


The Phoenix Insurance Co. 
The Connecticut Fire Insurance Co. 
Equitable Fire & Marine Insurance Co. 
Minneapolis Fire & Marine Insurance Co, 
The Central States Fire Insurance Co. 
Atlantic Fire Insurance Co, 
Great Eastern Fire Insurance Co. 
Reliance Insurance Co. of Canada 
Executive Offices: 
52 Woodland St., Hartford 15, Connecticut 
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ject to the conclusion that care will pre- 
vent all fires; that is any degree of care 
which it is reasonable to expect of 
human beings. ‘ee 

It is perfectly ridiculous to me that 
Mr. Gregg and his family should have 
Jost their lives, Countless good fire de- 
tection systems are on the market which 
would have given them ample warning. 
For a few hundred dollars Mr. Gregg 
could have installed one of these 
systems. He needed a detector to pick 
up the excessive heat and an alarm to 
awaken the sleeping family. The fire was 
presumed to have started from a spark 
from a smouldering fireplace fire which 
dodged the fire screen. 


Recent NFPA Recommendations 
I think the public is convinced that if 

they are careful they will not have a fire. 

We all think we are safe. We believe we 

are careful. Wo do the things we think 

are necessary, but they are not enough! 

In March, 1952, the NFPA, in a book 
entitled “Preventing Home Fires,” says 
is: 

Rricfore fire occurs, (1) Plan to escape 
—” and they refer to alternate escape 
routes and the like. “(2) Install auto- 
matic fire detection equipment.” 

In other words, let’s being to treat our 
homes like we treat our factories, our 
schools and some of our hotels and 
prisons. ; 

Further, the NFPA says, “Automatic 
fre alarm equipment to provide notifica- 
tion of the fire when still small is of 
great value in arousing occupants before 
fre or smoke blocks normal exits. Suit- 
able fire alarm equipment is listed by 
Underwriters’ Laboratories, Inc.” 

Also the NFPA, through its committee 
on signaling systems and thermostats, 
recognized further that care alone is not 
enough to eliminate the hazards of fire 
from the home by the preparation and 
publication of NFPA Standard No. 74 
entitled, “Recommended Good Practices 
for the Installation of Automatic Fire 
Alarm Systems for Private Dwellings.” 

Among the things which are empha- 
sized in this publication is the following: 
‘It is essential that equipment be 
adequately reliable in operation and pro- 
vide an alarm so located and sufficiently 
loud to awaken sleeping occupants; any 
equipment which is not reliable in op- 
eration or does not awaken sleeping oc- 
cupants may give a false sense of 
security. Attention is directed to the 
fact that self-contained unit alarm de- 
vices located in basements or other space 
remote from sleeping rooms may not 
awaken sleeping occupants, The de- 
tectors should be of an approved type 
which are known to be suitable for fire- 
protective application. . . . Location of 
detectors with respect to prompt de- 
tection should be the primary consid- 
eration in any installation.” 

Good Equipment Needed 

In other words, if we are going to use 
home fire detection equipment, let’s have 
good equipment; let’s get it properly in- 
stalled; let’s get the detectors in the 
tight place. 

Then it emphasizes what seemed to 
the committee an important point: 
“Alarm bells or other sounding devices 
for indicating operation of a fire detector 
should be permanently installed and 
located where they will be audible to 
occupants of sleeping quarters under all 
normal conditions,” including, of course, 
the cold winter night, when the doors 
are rattling and the house is shaking, 
and if a fire gets away, it could be most 
disastrous. 

Maintenance and various other fea- 
tures are also stressed. All the equip- 
ment should be tested frequently to in- 
sure operation and any defective parts 
replaced. 

I am not as well prepared as others in 
the field to give you figures on the 
amount of home fire detection business 
being done today. Most of it is on a 
Strictly legitimate basis and is being 
reasonably well done. Unfortunately, this 
cannot be said of all that is being done 

in this field. Part of the so called “fire 
alarm” business is not what it ought to 
be. I suppose the efforts of the fire pro- 
tection fraternity to rectify the improper 
operations will be less effective than 


666 Insurers Writing in 
Oregon at Close of 1951 


There were 666 insurance companies 
admitted to operate in Oregon at the 
close of 1951, with an aggregate of $182,- 
805,135 in direct premium collections the 
Insurance Department reported to Gov- 
ernor Douglas McKay. This was an in- 
crease of $19,826,079 or 12.16% over 1950. 

Gross claims paid to policyholders or 

their beneficiaries totaling $84,857,048 re- 
flecting an increase in payment of 
$8,671,047 or 11.38% over the previous 
year. 
In addition to payments for claims, 
dividends or savings returned to policy- 
holders amounted to $7,102,194 for a 
combined total of $91,959,242 paid to 
Oregon policyholders or their benefici- 
aries during 1951. 

Total admitted assets for these com- 
panies amounted to $75,975,531,307 with 
liabilities of $67,429,894,069; capital paid 
up $834,655,649 and surplus including 
special surplus funds of $7,710,981,589. 





those of the public in the long run, but 
I hope that in the installation of fire 
detection systems in the home we bear 
in mind the importance of the proper 
location and proper spacing of fire de- 
tectors, the use of good and approved 
equipment and the observance of estab- 
lished and well known fire protection 
principles, 

I hope that the insurance industry will 
cooperate. However, I hope that no per- 
son connected with the fire alarm in- 
dustry will suggest that any rate credit 
be given for the installation of automatic 
fire detection systems in the home. I 
may not speak for the entire industry 
which I represent but it seems to me 
that we have something to sell which 
is beyond the value of all insurance. 
Who would say what Mr. Gregg would 
have given to preserve his children, his 
wife and himself—to preserve even one 
of his children? 

Automatic fire detection systems, prop- 
erly installed and maintained in ac- 
cordance with the published standards 
of the NFPA can do much to eliminate 
the awful toll of the hidden, sneak at- 
tack of fire. I do not like that expression, 
“sneak attack,” but if there is any situa- 
tion in which a sneak attack is effective 
and devastating, it is fire in the home 
which starts during the night and is dis- 
covered too late. 








We'll 
SAVE you a SEAT! 


IF you or members of your 
organization are interested in 
becoming better informed, more 
capable, more confident pro- 
ducers, and 

If you represent the Hartford 
Fire Insurance Company or the 
Hartford Accident and Indem- 
nity Company, you’ll be inter- 
ested in the intensified four 
week courses in fire and casualty 
insurance and bonding lines 
offered by the respective Train- 
ing Centers of these companies. 


Ask your Special Agent . . . or 
write us... for complete details. 
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ITARTFORD ACCIDENT AND 
INDEMNITY COMPANY 


Hartford 15, Connecticut 





CALEDONIAN CHANGES 


American Company Increases Capital 
and Surplus; Other Financial Changes; 
Kay Succeeds Schweis 

The Caledonian-American of Hartford 
has amended its charter to allow an in- 
crease in the capital from $500,000 to 
$800,000. President G. L. Armstrong 
Says capital stock has been issued and 
subscribed to, with an addition to sur- 
plus of $200,000. Mr. Armstrong also an- 
nounced that funds of the Netherlands 
Insurance Co. of the Caledonian Group 
have been increased by a remittance of 
$675,000 from the home office in Eng- 
land. Funds of the Caledonian Insurance 
Co., were increased by $500,000, he said. 
Mr. Armstrong is chairman of the board 
of the two companies. 

It was also announced that Charles 
L. Schweis, secretary of the U.S. branch 
of the Caledonian and secretary of the 
Caledonian-American retired on Septem- 
ber 1. He is succeeded by James M. 
Kay, assistant secretary. 

Mr. Schweis joined the companies in 
1907 and was made secretary on July 
1, 1933. Mr. Kay has been with the 
Caledonian Group for some years and 
Was appointed assistant secretary on 
March 1, 1945. 

Wolfred G. Berry has been advanced 
to take charge of the tabulating depart- 
ment, succeeding the late Victor E. 
Jorgensen. 





Kiebel to Succeed Funk 
With Great American 


Gilbert W. Funk, assistant secretary 
of the Great American in the Western 
department, is retiring and taking a 
leave of absence prior to moving to 
New Port Richey, Fla. He entered in- 
surance as a local agent after practicing 
law and in 1913 became a fieldman for 
the Minneapolis Fire & Marine. In 1931 
he joined the Western department of the 
Great American as executive special 
agent. 

Succeeding Mr. Funk is John G. 
Kiebel, who became superintendent of 
the loss department in 1951. He started 
as an underwriter with the Dubuqute Fire 
& Marine in 1923 and went with the 
underwriting department of the Great 
American in Chicago in 1942. 


Rise in N. Y. Board Losses 


Losses assigned to the committee on 
losses and adjustments of the New York 
Board of Fire Underwriters in July 
numbered 893 for $2,493,825, compared 
with 561 losses for $1,307,261 in July, 
1951. There was an increase of 59% 
in number of claims and of 90% in 
amount. For the first seven months of 
this year Secretary E. C. Niver states 
that the committee received 6,676 losses 
for $16,384,755 against 3,786 claims for 
$10,482,862 in the same period of 1951. 
This shows an increase of 76% in num- 
ber of losses and of 56% in dollars in- 
volved. 
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What Atlantie Offers 
Producers In 


VA strong mutual company writing 
a general business, offering many forms of 


¥ A sound stock company with the same management ex- 


§ 
> 
’ perience, writing on a non-participating basis. 
> 
’ ¥ A 110 year tradition of claim settlements designed to 
saga rf 

: produce satisfied clients for both company and producer. 
x 
4 is “ ‘ — 

¥ A consistent program of nation-wide advertising—featur- 
} ing our belief that the public is best served through the 
; competent, independent agent or broker. 
§ 
rf ‘ Hine 
¥ 22 branch or service offices from coast to coast, adminis- 
? tered through three fully-staffed divisional headquarters. 
§ 
’ HOME OFFICE DIVISION 
’ Head Office - 49 Wall Street - New York 
y§ 
4 Boston New Haven Newark Philadelphia Baltimore 
> Syracuse Pittsburgh Richmond Dallas - Houston 
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oint Committee Interpretations on 


Questions Related to Inland Marine 


and while in transit between shop and 


The Joint Committee on Interpretation 
and Complaint has issued a summary of 
interpretations for the second quarter of 
this year in Interpretative Bulletin No. 
141. These interpretations relate only to 
states which have adopted the nation- 
wide definition. The interpretations are 
as follows: 

Dismantling, Repairing and Overhaul- 
ing Aircraft Engines 


Assured picks up aircraft engines 
which have been dismounted from the 
planes of which they are a part and 


transports them on his own trucks to his 
premises where the engines are com- 
pletely dismantled and over rhauled, the 
entire operation taking less than 30 days. 
Certain parts are modified to meet new 
specifics ations of aircraft engine manufac- 
turers, this involving some machining of 
existing parts to new tolerances. Out- 
moded or worn components are repl: iced 
by the substitution of new parts. The 
engines are returned on the assured’s 
trucks to his customers. May an inland 
marine policy be issued to cover the en- 
gines in transit to and from premises 
of the assured and while on his premises 
undergoing the operations outlined above 
for not more than 30 days? 

Ruling: Affirmative. It is consistent 
with the Nationwide Definition to issue 
an inland marine policy in the circum- 
stances outlined on the theory that the 
engines are parts of hulls and qualify 
for such coverage. 

Installation Risks—Cost of Installation 

Is it consistent with the Nationwide 
Definition to emplov inland marine in- 
suring powers to cover property which is 
eligible for insurance under an Installa- 
tion Risk Floater ... but includes as a 
measure of damage thereunder the cost 
of installation ? 

Ruling: Affirmative. 

Installation Risks—Air Conditioning & 
Heating Company 

The paragraph of Interpretative Bulle- 
tin No. 75 which is most pertinent to 
this inquiry reads: 

“Machinery or Equipment (as distin- 
guished from building materials) may 
be insured under a marine form of policy 
while in transit to the place of installa- 
tion and under I.E. 2(m) during period of 
installation and testing but coverage 
must cease when the machinery or equip- 
ment has been accepted as satisfactory 
or the interest of the seller ceases, 
whichever first occurs.” 

The question propounded is whether or 
not the language of the policy would 
conform to the bulletin if the words “by 
the ultimate _purchas ser r” are inserted after 


the word “satisfactory” and the word 
“seller” is changed to “insured.” 
Ruling: The committee is of the opin- 


ion that the right to accept or reject the 
machinery or equipment as satisfactory 
is derived from the contract under which 
the installation is made and that the 
acceptance referred to in the bulletin 
naturally implies oi Sage by the party 
to the contract who has such right. In 
this case, the substitution of “ultimate 
purchaser” is confusing and, as far as the 
committee can discern, unnecessary. The 
committee can find no justification or 
warrant for changing the word “seller” 
to “insured.” While it is true the insured 
may be the seller of the equipment or 
his services, he may also be an individual 
with some other interest in the property. 
Liability For Customers’ Television Sets 

A television sales and service shop 
wants to — its legal liability for 
damage to customers’ television sets 


while in the ain for repair, while be- 
ing worked upon at the customers’ home 


home. Is it consistent with the Nation- 
wide Definition to issue an inland ma- 
rine policy ? 

Ruling: Affirmative holding that an in- 
land marine policy may be issued to 
cover the legal liz ibility of the bailee of 
the television sets in the circumstances 
set forth in this case. 

General Contractor’s Portable Office 

Equipment 

Assured is a general building contrac- 
tor who takes typewriters, adding ma- 
chines, check writers and calculators to 
the site of the building operations in 
which he is engaged which are off his 
premises. The equipment is all mobile 
by nature and is on assured’s premises 
occasionally purely incidental to _ its 
regular and frequent use elsewhere. Un- 
der the circumstances would a_ policy 
covering the equipment conform to the 
Nationwide Definition ? 

Ruling: Affirmative. 

Contractor’s Trailer Office 

Assured is a building contractor. He 
has a trailer which is used exclusively 
as a portable contractor’s office and con- 
tains a typewriter, adding machine, desk, 
chair and such equipment usual to an 
office. The trailer is hauled from one 
job to another. Does the trailer fall un- 
der the items enumerated in Interpreta- 
tive Bulletin No. 21 as not qualifying 
for inland marine coverage particularly 
that portion thereof which reads: 

“Trailers and semi-trailers except when 
hauled by tractors not designed for 
highway use.” 

Or within that portion of the Bulletin 
which states that the enumeration of 
the non-qualified property was “not in- 
tended to embrace special automotive 
equipment mot designed for highway 
use but for operations at points where 
work is being performed. 

Ruling: Affirmative—the property fall- 
ing within the latter category. 

Interpretative Bulletin No. 139 

Would an inland marine form confined 
to an imsuring clause reading as fol- 
lows: 

“On lug boxes, picking boxes, field 
boxes and similar containers used solely 


sorting 
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the assured or for which the assured may 
be liable’ comply with the Nationwide 
Definition? This insuring clause could 
be supplemented further to the effect 
that the policy does not insure regular 
shipping containers in which the fruit is 
packed for sale or distribution through- 
out the trade, whether assembled or un- 
assembled, nor does the policy insure 
lug boxes, picking boxes, field boxes 
or similar containers following such time 
as they may be designated as shipping 
containers for sale throughout the trade. 

Ruling: This case is a sequel to the case 
entitled “Fruit boxes and packing contain- 
ers including materials therefor” which 
is summarized in Interpretative Bulletin 
No. 139. There is no objection under the 
definition to covering under an inland 
marine form “lug boxes, picking boxes, 
field boxes and similar containers used 
solely for the purpose of transporting 
and sorting fruit.” In the previous case, 
the committee was informed that old 
apple boxes were used for picking pur- 
poses and that they were frequently sold 
with loose fruit although some were 
carried over until the following year. 
Under those circumstances, it seemed 
that they were in the same category of 
growers’ stock of packing materials and 
supplies and of course it was not feas- 
ible to classify them as lug boxes. If 
these are the same packing boxes, there 
may be some difficulty of distinguishing 
between the apple boxes that are insured 
and those that are not. However, the 
proposed wording with the supplemental 
exclusion as quoted would appear to meet 
the requirements for compliance with 
the Nationwide Definition. 

Cutting Metals 

Assured picks up and transports to 
his premises brass, copper, stainless steel, 
zinc and other metals, property of his 
customers. On his premises said prop- 
erty is cut in a straight line to widths 
for the customers and thereafter re- 
turned by the bailee. Would it be proper 
under the Nationwide Definition to cover 
the property while in transit and while 
on premises of the bailee? 

Ruling: Affirmative provided the policy 
to be issued does not cover assured’s 
property on his premises and excludes 
coverage of property of the bailee 

Statute and Memorial 








for the purpose of transporting and Statute of a famous person and marble 
fruit, all being the property of memorial which upon examination was 
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Rochester Auto Rates Show 
Safety Efforts Cut Losses 


Roy A. Duffus of Rochester, N. y, 
not only a leading local agent but z 
strong advocate of automobile safety 


programs, says that Rochester enjoys 
the lowest collision rates in New York 
State, and they apply only there jin 
Monroe County. These rates represent 
1 20% reduction as of January 1. Most 
parts of the state received increases at 
that time. 

Describing the traffic safety program 


in Rochester Mr. Duffus says: “It js 
outstanding. Our police are now taking 
colored movies of intoxicated drivers 


and asking them to walk down a straight 
line and also to write their name on a 
blackboard while the movie is_ being 
taken. They then ask them to answer 
some questions which are recorded on 
a recording machine. All of this is used 
when the court action takes place. As 
a result of this activity, most of these 
intoxicated drivers are pleading guilty 
and thus avoiding the embarrassment of 
a trial and evidence which will convict 
them. 

“Tt is really most interesting and un- 
usual and accounts for the fact that 
our bodily injury liability rate increase 
was only one dollar when it became 
effective on Monday of last week. Our 
increase was only 9% over-all, and in 
most ag of the state it was from 20% 
to 30%. This is all a part of our safety 
drive, ‘tedledineg radar control of speed- 
ers. We are quite proud of our Public 
Safety Commissioner and his depart- 
ment and the work they are doing.” 


NATIONAL UNION DIVIDEND 

Directors of the National Union Fire 
of Pittsburgh have declared a quarterly 
dividend of 45 cents a share, payable 
September 22 to stockholders of record 
September 5. 





revealed to have the attributes of a fine 
art. Would the Definition permit issu- 
ance of an inland marine policy to cover 
the aforementioned property ? 

Ruling: Affirmative as a fine art. 

Baseball Pitching Machine 

The machines are installed on: bases 
for seven or eight months during the 
year, then dismantled, stored and with 
the return of propitious weather, rein- 
stalled for the use for which they are 
intended. Do the machines qualify for 
insurance under an inland marine policy 
in accordance with the Definition? 

Ruling: Affirmative. 

Oil Pumps Installed in Oil Fields 

When well drilling operations are com- 
pleted the pumps in question are installed 
for pumping oil during the life of the 
well. May an inland marine policy be 
issued to cover the pumps? 

Ruling: Provided the pumps are an 
integral part of the pipeline used for 
the transportation of oil, it would be 
consistent with the Definition to cover 
them under an inland marine policy. 

Portable Asphalt Plant 

Asphalt plant, described as_ portable 
and designed for use at various sites, 
is owned by party who intends to use 
such property for the purpose for which 
it was manufactured although in effect, 
it has been at one location for approxi- 
mately two years. Manufacturer’s speci- 
fications and other data submitted from 
which it appears that the plant in ques- 
tion is actually portable and mobile by 
nature. Does the described subject mat- 
ter qualify for inland marine insurance 
under the Definition? 

Ruling: Affirmative. 
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Signed App. by Insured 
Under Demerit Plan 


CAREFUL DRIVER TO BENEFIT 





Administrative Defects of 1938-41 Plan 
Largely Removed; Penalty Levied if 
Applicants Misrepresent Facts 


Keen interest along with some grum- 
bling has been the reaction of New 
York agents and brokers as well as au- 
tomobile underwriters to the so-called 
demerit plan which was announced Au- 
gust 25 by the New York Insurance De- 
partment in connection with its approval 
of higher rates for private passenger 
and commercial car insurance in this 
state. Officially designated as “the pre- 
ferred risk rating plan for private pas- 
senger automobiles” by the National 
Bureau of Casualty Underwriters, the 
new plan is designed to provide a re- 
duced rate for B.I. and P.D. liability 
insurance “to be applied to the large 
group of automobiles operated by care- 
ful drivers.” However, higher rates are 
provided under this plan for cars oper- 
ated by drivers who have demonstrated 
that they do not belong in the pre- 
ferred group. 

The November 1 effective date of the 
demerit plan brought forth considerable 
comment last week. The New York 
department wanted it to become opera- 
tive at the same time as the new rates 
went into effect. The companies, on the 
other hand, asked for a January 1, 1953, 
effective date, so as to give them time 
to set up the necessary administrative 
machinery. The date of November 1 
represents a compromise. 

Essentially the new plan is the same 
as that which operated in New York 
State between December 1, 1938 and 
early 1941, the main difference being 
that surcharges then were 10% and 15% 
as compared with 10% and 20% under 
the current program #Under the old plan 
the administrative bugaboo was the re- 
quirement for checking the loss record 
of the insured in his previous carfier 
when he shifted to a new company. 


Insured Must Personally Sign 
Application 


In contrast, the new plan’s adminis- 
tration has been set up by the National 
Bureau as follows 

“The labsptnationn necessary to assign 
the proper rate shall be obtained from 
the company’s records of experience 
under its own policies insuring the risk 
during the experience period and from 
an application personally signed by the 
applicant in accordance with these re- 
quirements: 

“(a) If the company has insured the 
tisk at any time during the experience 
period, the company shall use its ex- 
perience. The information contained in 
the signed application shall be used for 
the balance of the experience period 
during which the risk was not insured by 
the company. 

“(b) A signed application is required 
when the writing company has not in- 
sured the risk for both B.I. and P.D, 
liability for the entire experience period. 

“It is further stipulated that the sig- 
nature of the applicant on all applications 
received from an agent, broker or so- 
licitor shall be certified by. such pro- 
ducers. If the applicant misrepresents 
the facts is filling out his application 


. tive date of the policy 


form he will be subject to a penalty 
equal to twice the surcharge for Class 
B (10%) or Class C (20%) risks, which- 
ever applies.” 

As previously explained, the careful 
driver will pay 10% less for his automo- 
bile liability insurance under the pre- 
ferred risk rating plan than the motorist 
who has been in one accident causing 
bodily injury loss only or in two acci- 
dents causing property damage loss only, 
during an 18-month period. To maintain 
his preferred “A” rate the careful driver 
must maintain an 18-month record of no 
accidents or one accident involving 
property damage only. Claim expenses 
only, payments under medical payments 
coverage only, or medical first aid ex- 
penses only, shall not constitute a loss. 

Those motorists who become involved 
in more than two accidents (class “C” 
risks) during the experience period will 
pay 20% more than the accident-free 
driver. 

The experience period is defined by 
the National Bureau as “the 18 months 
beginning two years prior to the effec- 
and ending six 
months prior thereto.” The accident 
record shall be determined after expira- 
tion of the experience period, i.e., not 
more than 60 days immediately follow- 
ing such expiration. 

Application of the Plan 

It is explained by the bureau that the 
new plan shall be applied to every au- 
tomobile, defined in its revised manual 
as a private passenger car, provided: 
(a) the classification rate applicable is 
based upon the private passenger speci- 
fied car rate, and (b) such automobile is 
insured either on the specified car or 
more automobiles than operators basis. 

Subject to these provisions the rating 
plan shall also apply to insurance writ- 


ten in accordance with any of the fol- 
lowing manual rules: 
1. Drive other cars coverage—when 





included in a policy insuring automobiles 
subject to the plan. In this connection, 
where an additional premium applies for 
such coverage, the premium is deter- 
mined on the basis of the risk’s classi- 
fication rate developed under provisions 
of this plan. 

2. Named non-owner 
C2 and C3 only. 

3. Automobile schools and automobiles 
used in driver training programs. 

4. Garage employes’ cars. 

5. Station cars and jeeps classified and 
rated as private passenger automobiles. 

6. Trailers and _ semi-trailers—when 
used with an automobile subject to the 
plan. 

7. Police and Fire Department auto- 
mobiles. 

8. Transportation of employes, 
employes and others. 

The bureau also indicates that the 
plan shall not be applied to any auto- 
mobile, defined in the manual as a pri- 
vate passenger car, if such automobile 
is (a) nart of a fleet which is eligible 
for experience rating or written under 
the automobile fleet nlan, or (2) insured 
on the payroll basis under a garage pay- 
roll policy. 

Rates and Rating Procedure 

In establishing the rating classification 
of a given risk the bureau discusses the 
effect of change of ownership, change of 
automobile and more automobiles than 
operators. 

As to change of ownership, it is stipu- 

(Continued on Page 32) 
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Wesley Succeeds Dearth as 
Boston Mgr., Loyalty Group 


Lester W. Dearth, manager of Loyalty 
Group’s Boston office, will retire on 
September 1 under the group plan of 
retirement. Succeeding him in this post 
is David A. Wesley who will have super- 
vision of group’s operations in the state 
of Massachusetts. 

A native of Illinois, Mr. Dearth began 
his insurance career with the Travelers. 
He joined the Metropolitan Casualty of 
New York, a member of the Loyalty 
Group, in 1926 as field representative in 
the mid-western states. He was ap- 
pointed Boston branch manager in 1927, 
having supervision of all New England 
states with the exception of Connecticut. 
He was president of the Casualty Man- 
agers Association of Boston in 1949 and 
1950. In his retirement Mr. Dearth plans 
to spend considerable time at his re- 
cently purchased home on Cape Cod. 

Mr. Wesley entered the insurance 
business in 1922 and spent 14 years in 
Boston general agencies, He joined the 
Loyalty Group in 1936, serving as under- 
writer, special and state agent. He was 
appointed assistant to Mr. Dearth in the 
Boston office in 1948. He is a veteran of 
World War II. 

Succeeding to the post vacated by Mr. 
Wesley is Edmund L. Bouchio, who has 
been with the company since 1928, Wil- 
liam F. Hines has been appointed special 
agent under Mr. Wesley’s supervision, 
having been promoted from post of un- 
derwriter. 


NAMES E. NORRIS ALLSTON, JR. 


Car & General Appoints Him Claims 
Superintendent; Was With Air Corps 
Investigating Bureau in India 

The Royal Exchange Group announces 
the appointment of E. Norris Allston, 
Jr., as superintendent of claims of its 
casualty affiliate, the Car & General In- 


surance Corp., Ltd. 

Mr. Allston succeeds John J. O'Don- 
nell who is leaving insurance to enter 
another branch of business. 

Previous to his coming with Car & 


General, Mr. Allston was associated with 
the Newark branch of the Fidelity & 
Casualty Co. of New York where he 


spent 10 years in claims work. Prior to 
this he was connected with Lumber- 
mens Mutual Casualty, the Loyalty 
Group, Retail Credit Corp, Dun & 
Bradstreet, and National Adjusters. 
During World War II, Mr. Allston 


with the criminal investigating 
bureau of the United States Air Corps 
in India. He is a member of the Ameri- 
can Legion ne is Township Treasurer 
of Springfield, ai 


served 


Lillian Herring to Marry 
Harry H. Fuller in Chicago 


The engagement is announced of Lil- 
lian Herring, secretary of the Insurance 
Federation of Illinois, and Harry H. 
Fuller, president of that organization. 
Mr. Fuller was formerly deputy United 
States manager of the Zurich, is now 
Chicago manager of National Bureau of 
Casualty Underwriters and is well known 
at insurance conventions where for years 
he has been taking photographs of in- 
surance notables. 

The marriage ceremony 
formed in Union League Club, 


will be per- 
Chicago. 


W. C. WINANS DIES AT 66 
William C. Winans, insurance lawyer 
and well known 33-degree Mason in 
Cincinnati, who also headed the Winans 
& Price, Inc., insurance agency since 
1926, died August 26 in a fall from his 
hospital window. He was 66 years old. 





Liability Rate Raises 
Sanctioned in New York 


SHARP RISE IN LOSS’ COSTS 

Revision Includes Manufacturers’ and 

Contractors’, O. L. & T., Storekeepers’ 
Liability and Increased Limits 


Revised rates for manufacturers’ and 
contractors’ and owners’, landlords’ and 
tenants’ bodily injury liability insurance 
were put into effect in New York State 
September 1 by most companies writing 
these coverages. Storekeepers’ liability 
rates applicable to retail stores will also 
be changed to reflect the revised rates 
for the other coverages. Announcement 
of the changes was made by the New 
York Insurance Department. 

The new rates, filed by the National 
3ureau of Casualty Underwriters and 
Mutual Insurance Rating Bureau, are 
in most instances higher than those pre- 
viously in effect. Figures submitted by 
the two rating bureaus indicated that 
inflationary conditions had caused a 
sharp rise in loss costs and claim ex- 
penses, the New York State Insurance 
Department stated. The loss experience 
reviewed for the revisions, the Depart- 
ment added, showed a marked upward 
trend in New York City as well as in 
the remainder of the state. 


Rate Levels Increased 


The new manufacturers’ and con- 
tractors’ liability rates will increase the 
cver-all rate level in the state approxi- 
mately 24.5%. The rate level in New 
York City will be raised 28.2%, while 
that for the remainder of the state will 
be increased 19.5% 

The rate level for owners’, 
and tenants’ bodily injury liability in- 
surance for New York City apartments 
and tenements classifications will be in- 


landlords’ 





creased as follows: 
WetenCtS oc Oa cekcwace os 35 % 
3rooklyn Asia ote pee Ee eral 
Gree eh ae oe eee 
ET CORE 
DRIGNNCEI os ar fos cores -- 
HG) ER ean Ae rere or 30.4% 


Classifications Rated on Area Basis 

For those classifications rated on an 
area and frontage basis, which include 
hotels, restaurants, retail stores, mer- 
cantile and office buildings and apart- 
ment houses outside of New York City, 


the rate levels have been increased as 
follows: 
INGW WOR CIEE S o 5 ois cae cadens 28 % 
Albany, Schenectady, Troy, Mt. 
Vernon, New Rochelle and 
MWOUMGUG: Ce c.cat cies wennuneed 44.7 
WG hs aos fare ane aaa 14.9 
SVRHOUSO@Hts 2 oaidsuee oeante a eeee 
MOCHOGIEE <<. ocisescnleedaccnue an 41 
RigmiMmOnd css ekek ose ewe te 13.2 
Buffalo, Binghamton, Niagara 


Falls and Remainder of State 33.1 





Eentité State ..ii6050052 see 
Coincident with the revision of basic 
limit rates, the companies put into effect 
higher rates for increased limits liability 
coverage. These rates have been revised 
to reflect the adverse experience due to 

rising verdicts, the Department says. 


Raise Rates in New Jersey 
For Manufacturers’ Liability 


A revision of bodily injury rates for 
manufacturers’ and contractors’ liability 
insurance in New Jersey has been made 
by the National Bureau of Casualty Un- 
derwriters effective immediately. The 
revised rates result in an average in- 
crease of 14.7% in the rate level for all 
classifications combined. 
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Leggett Guest Speaker 
At CPCU Luncheon 


ST. LOUIS PLANS COMPLETED 





Multiple Peril Policies Chief Topic on 
Agenda; Risk Analysis and Survey 
Work Will Be Considered 





C. Lawrence Leggett, Superintendent 
of Insurance for Missouri, is to be the 
guest speaker at a luncheon session of 
the 1952 annual meeting and seminar of 
the Society of Chartered Property A 
Casualty Underwriters, September 17, 
has been announced by Elmer D. Ene. 
lish, Insurers Service Corp., president 
of the St. Louis chapter, CPCU, the 
host organization for the gathering. 

The annual meeting and seminar of 
the national group is to continue through 
September 19. An attendance of more 
than 500 CPCU’s from all parts of the 
country is anticipated, including 180 new 
designees for 1952. E. Adrian Teaf of 
Philadelphia is president of the society. 

All-Industry Luncheon a Feature 

A feature of the national gathering is 
to be an all-industry luncheon Septem- 
ber 18 that is to be addressed by J. C. 
Penney, head of the J. C. Penney Co., 
Inc. The general public is being invited 
to attend this session. 

At this luncheon meeting the desig- 
nation of CPCU is to be presented to 
the 1952 class of designees by Dr. Harry 
J. Loman, dean of the American Insti- 
tute for Property & Liability Under- 
writers, Inc. 

The opening session of the national 
meeting the morning of September 17 
is to be devoted to a two and one-half 
hour discussion of the developments in 
the multiple peril policies on personal- 
residential lines. 

Phelan To Be Moderator 

Tohn D. Phelan, vice president, Ameri- 
can States Insurance Co., Indianapolis, 
is to serve as moderator and present 
the background material on multiple 
peril coverages. Gerald E. Myers of 
W. A. Alexander & Co., Chicago, is to 
preside at the session. 

Multiple peril policies used in Penn- 
sylvania are to be discussed by Thomas 
J. Ybarra, superintendent, production 
division, North America Companies, and 
the multiple peril nolicies used in Cali- 
fornia are to be discussed by J. Folger 
Allen, vice president, Libertv Mutual 
Fire Insurance Co. at San Francisco, 
and William E. Brady, Jr., branch man- 
ager, Founders’ Insurance Co. at San 
Bernardino, Cal. 

The New Jersey 
naire—“What Do 
tiple Peril Policies ?’ 
by Garret W. Roerink, analyst, 
can Insurance Group. 

Babbitt and Rodda on Panel 

Those on the panel for this seminar 
will include Robert M. Babbitt, assis- 
tant vice president, Joyce & Co., Chi- 
cago, and William H. Rodda, secretary, 
Transportation Insurance Rating Bu- 
reau of Chicago. 

All of the participants in the seminar 
are members of the society of CPCU. 

Another seminar session to be held 
the afternoon of September 18 will be 
devoted to a discussion of risk analysis 
and survey work in connection with the 
smaller commercial and industrial risks. 
Charles M. Patrick, head of the C. M. 
Patrick Agency, Dallas, is to preside at 
this seminar, while the moderator is to 
be Frederick J. Flynn, Jr., president, 
the F. J. Flynn Associates, Inc., insur- 
ance counselors, New York City. 

Henry K. Duke, a local agent of Cum- 
berland, Md., is to present “Selling the 
Idea of a Survey to a Policyholder or 
Prospect and Analyzing the Exposure 
to Loss.” 

Walker on Program Designing 

John B. Walker, manager, survey de- 
partment, Fidelity & Casuz alty Co., is to 
discuss “Designing the Insurance Pro- 
gram and Reviewing the Present Cov- 
erage.” 

John B. 


mer Agency, Inc., 


chapter’s question- 
You Want in Mul- 
’ will be discussed 
Ameri- 


Roach, manager of the Sum- 
Chicago, will discuss 


“Preparation of the Report.” 
the Report 


“Actual Presentation of 


and Subsequent Sales Problems” is to 
be presented by Eldridge Freeman of 
Freeman, Toro & Co., brokers, Phila- 
delphia. 

There will be a buffet dinner the eve- 
ning of September 17 and the annual 
banquet and dance, the principal social 
feature of the annual meeting, is to 
be the evening of September 19. 

Mrs. Weiss Heads Women’s Group 

Mrs. Mary Weiss, wife of Albert L. 
Weiss, secretary of the St. Louis chap- 
ter, CPCU, heads the committee in 
charge of the special program for the 
entertainment of the women attending 
the gathering. Mrs. Weiss and her com- 
mittee have arranged for several lunch- 
eons, sightseeing tours and other special 
events. 

The officers of the St. Louis chapter 
of the CPCU, the host chapter for the 
national meeting are: Elmer D. Eng- 
lish, vice president, Insurers Service 
Corp., president; William J. Mitchell, 
Insurance Co. of North America, vice 
president; Albert L. Weiss, attorney, 
secretary, and Claude J. Lotshaw, E. H. 
Nol Kemper Insurance Agency, National 
Stock Yards, Ill, treasurer. 

Mr. English is general chairman for 
the annual meeting; Robert Deppe, 
Aetna Casualty & Surety Co., heads the 
registration and arrangements commit- 
tee; Leon M. Dubois, Associated In- 
surors, Inc., is chairman of publicity, 
and C. Donald Ainsworth, Insurers 
Service Corp., heads the entertainment 
committee. 


Kentucky O. L. & T. Rates 
Raised on Average of 25.3% 


A revision of bodily injury rates for 
a number of owners’ landlords’ and 
tenants’ classifications in Kentucky is 
announced by the National Bureau of 
Casualty Underwriters. The revision be- 
came effective September 1. 

The classifications affected are those 
rated on an area and frontage basis. 
Rates for all classifications affected by 
the revision are increased on an average 
of 25.3%. 


IAC Program for Annual 
Meeting Sept. 7-9 Completed 


The program is completed for the an- 
nual fall meeting of the Insurance Ad- 
vertising Conference to be held Septem- 
ber 7-9 at Pocono Manor Inn, Penna. 

Walter H. Riley, American Surety, 
president of the conference, called par- 
ticular attention this week to the panel 
discussion on “The Teen-Age Driver 
Problem” which is scheduled for Tues- 
day morning, September 9. In view of 
the nationwide seriousness of this prob- 
lem Mr. Riley believes that the IAC is 
making a real contribution to industry 
thinking on the subject by staging this 
panel discussion. Participants in it will 
include Paul B. Cullen, superintendent, 
public relations department, Aetna Life 
Affiliated Companies, who will give a 
company’s approach to accident preven- 
tion; Miss Katherine Schecter, a student 
of Carlisle, Pa., who will present “A 
Teenager’s Thoughts on Accident Pre- 
vention,” and Lieutenant Elmer Faber, 
public relations officer of the Pennsyl- 
vania State Police, whose talk will center 
around “The Highway Patrol’s Thoughts 
on Accident Prevention.” 

The annual meeting gets under way 


Sunday afternoon with the president’s 
reception and following dinner that 
evening Fred Bright, formerly of the 


Aetna Casualty & Surety and now with 
Transfilm, Inc., New York, will talk on 
“Preparing TV Commercials.” 


Program of Opening Session Sept. 8 


Riley will extend the wel- 
come at the opening business session 
Monday, September 8, and _ introduce 
Rhea Hurd, American-Associated Com- 
panies, who is IAC vice president in 
charge of the program. First speaker 
will be Elizabeth DeCesari, director of 
Region I, National Association of Insur- 
ance Women, who will talk on “Insur- 
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ance Women and the IAC.” She is q 
member of the staff of Wilkins Agency, 
Woodbury, N. J. 

John V. Down, of Philadelphia, presi- 
dent of the Underwriters Association 
of Middle Department and who has 
been with the Phoenix of Hartford for 
the past 37 years, as the next speaker, 
will present the field man’s viewpoint on 
insurance advertising. Mr. Down, state 
agent of his company in Pennsylvania 
since 1937, was formerly secretary-treas- 
urer of the Underwriters Association 
and also served as president of the 
Underwriters Club of Philadelphia. 

Following Mr. Down a report on the 
ITAC’s 1953 annual award competition, 
the first in a continuing series of such 
awards, honoring agents and _ brokers 
of United States and Canada who have 
excelled in use of advertising, will be 
presented by Norris P. Browne, Aetna 
Insurance Company’s assistant advertis- 
ing manager, who is chairman of this 
committee. 

As previously advised, a total of six 
awards will be presented by IAC, based 
on five premium income classifications, 
The top prize for advertising excellency 
will be a statuette, cast in bronze, which 
will go to the agent or broker who ex- 
hibits the highest degree of excellence 


without regard to premium _ income 
classification. 
Entries are now coming in, the IAC 


reports, and all material must be in the 
IAC’s hands by 4 p.m., December 3], 
1952. The entry and samples of adver- 
tising are to be sent to M. C. Ellson, 
IAC executive secretary, 5203 North 
Broad Street, Philadelphia 41, Pa 


Frederick W. Doremus Luncheon 
Speaker 


Luncheon speaker on Monday will be 
Frederick W. Doremus, secretary, East- 
ern Underwriters Association, and guest 
banquet speaker Harry McClain, secre- 
tary-manager, Indiana Association of 
Insurance Agents. Mr. McClain will talk 
on the relationship between agents’ asso- 
ciation managers and the IAC. A new fea- 
ture of the banquet will be the rendering 
of the IAC’s president’s report on activi- 
ties of the past year. Thus, members of 
the Ad Conference will give well de- 
served recognition to the job done by 
President Walter Riley. 


WILL OPEN DETROIT CLASSES 





Michigan CPCU Society and University 
of Michigan Extension Service Offer 
Courses, Beginning September 22 

Formal evening classes to prepare can- 
didates for the June, 1953 examinations 
qualifying them as ‘CPCU’s will be held 
this fall through next spring at De- 
troit. They will be offered by the Uni- 
versity of Michigan Extension Service 
in conjunction with the Michigan chap- 
ter of the Society of Chartered Prop- 
erty & Casualty Underwriters. 

Maurice J. Pierce, executive secretary 
of the Standard Accident Insurance Co. 
of Detroit, is chairman of the educational 
committee of the Michigan chapter of 
CPCU’s. The five classes will be taught 
by: Mr. Pierce; William A. Wickham, 
assistant counsel of Standard Accident; 
Kenneth R. Rathert, of the education 
department of Standard; and Robert 
E. Linde, of the University of Michigan 
faculty. 

Registration will start September 15 
and classes will begin the week of 
September 22. 


SAFETY COUNCIL ANNIVERSARY 

The .National Safety Council, which 
will hold its 40th annual congress im 
Chicago October 20-24. The council, in 
honor of the anniversary, wishes to hon- 
or those who attended the first congress 
in Milwaukee in October, 1912. It asks 
anyone who did attend to notify Paul 
Jones, National Safety Council, 425 
North Michigan Avenue, Chicago 1], Ill. 
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ABA Insurance Section 
Program Is Announced 


F. J. MARRYOTT IS CHAIRMAN 


Maloney, Chief Judges Phillips and Laws 
and Nationally Known Trial Prac- 
titioners Are on Program 


The program for the meeting of the 

section of insurance law of the Ameri- 
can Bar Association to be held at the 
San Francisco meeting of the ABA start- 
ing Monday, September 15, has been an- 
nounced by Franklin J. Marryott, general 
counsel, Liberty Mutual Insurance Co., 
section of insurance law chairman. 
’ The meeting will open with a welcom- 
ing address by John R. Maloney, Cali- 
fornia Commissioner of Insurance, and 
will close on Wednesday, September 17, 
with a panel discussion on “Expert Testi- 
mony in Insurance Cases,” which is to be 
conducted by Chief Judge Orie L. Phil- 
lips, Denver, as moderator, and will 
include as participants in the discussion 
such nationally known trial practitioners 
as Wayne Stichter, Toledo, Ohio; Ed- 
ward D. Bronson, San Francisco; Abe 
Peterson, Chicago; Louis E. Wyman, 
Manchester, N.H.; and Wayne Ely, St. 
Louis. 

Among the features of the program 
is an address by the Bolitha J. Laws, 
Chief Judge of the United States Dis- 
trict Court for the District of Colum- 
bia, who has gained considerable renown 
for the public forums he has held on the 
administration of justice, and who is well 
known to members of the bar as an 
eminent jurist and an outstanding con- 
tributor to the development of pre-trial 
procedure. 


Marryott Is Chairman 


The officers of the section of insurance 
law are Franklin J. Marryott, chairman; 
Ralph H. Kastner, American Life Con- 
vention, Ist vice chairman; Glenn R. 
Dougherty, 2nd vice chairman; and W. 
Percy McDonald, secretary. 

All sessions of the section of insur- 
ance law are to be held at the Fairmont 
Hotel. 

The meeting will open on Sunday, 
September 14, with a luncheon for ofh- 
cers, members of council and committee 
chairmen. John Barker, Jr., vice presi- 
dent and general counsel, New England 
Mutual Life, co-chairman of the commit- 
tee on activities and objectives of con- 
ference of lawyers and life insurance 
companies, will make his report at that 
time. 

On Monday morning, several break- 
fast sessions are scheduled, including a 
joint meeting of the committees on life 
insurance law, compulsory non-occupa- 
tional disability benefits and health and 
accident insurance law. Commissioner 
Maloney and Chief Judge Laws will 
appear at the luncheon on that day. The 
first meeting of the section of insurance 
law, with Mr. Marryott presiding, will 
begin on Monday afternoon. Following 
is the program for that and subsequent 
sessions: 

Administrative Reports: Secretary—W. Percy 
McDonald, Memphis, Tenn. Membership—John 
J. Wicker, Jr., Richmond, Va., Publications— 
Harry W. Raymond, New York City. 
Appointment of Nominating Committee. 

Report of Special Committee on Insurance 
Law Education—Harlan S. Don Carlos, Trav- 
elers, chairman. 

Report of Special Committee to Review the 
By-Laws—John V. Bloys, Life Insurance Asso- 
ciation of America, chairman. 

Announcements. 

AUTOMOBILE INSURANCE LAW, James 
B. Donovan, General Counsel, National Bureau 
of Casualty Underwriters, chairman. 

“Property in the Care, Custody or Control 
of Insured,” by Sidney L. Weinstock, San Fran- 
cisco. 

“Automobile Insurance Litigation Today,” by 
Wallace E. Sedgwick, San Francisco. 
AVIATION INSURANCE LAW, George W. 
Orr, United States Aviation Underwriters, Inc., 
chairman, 

“Legal Problems Encountered Upon Closing 
of Airport,” by Harold L. Russell, Atlanta. 
“Appeals in Cases Involving Excess Ver- 
dicts,” by Suel O. Arnold, Milwaukee. 

“Report on Present Status of Rome and 





FRANKLIN J. MARRYOTT 


Warsaw Conventions,” by George W. Orr, chair- 
man. 

LIFE INSURANCE LAW, Hubert S. Lips- 
Miss., chairman. 

“Interpretation of Statutes Making Com- 
munications Between Physicians and Patient 
Priviledged,” by Henry Duque, Los Angeles. 

“The Korean War as a Precedent for the 
Future,” by Donald Q. Taylor, Louisville. 

Tuesday, September 16 

Joint Breakfast Meeting—Committees on Cas- 
ualty Insurance Law, and Workmen’s Compen- 
sation and Employers’ Liability Insurance Law. 

Breakfast Meeting—Committee on Fidelity and 
Surety Insurance Law. 

REGULATION OF INSURANCE COMPA- 
NIES, J. Roth Crabbe, Columbus, Ohio, chair- 
man, 


comb, Jackson, 


“Retaliatory Laws,” by H. Harold Leavey, 
Sacramento, Cal. 
FIDELITY AND SURETY INSURANCE 


LAW, Alexander M. Heron, Washington, D.C., 
chairman. 

“The Judicial Trend of Subrogation,’ by 
Clyde J. Watts, Oklahoma City. 

“Government Tax Claims or Liens as They 
Affect a Contractor’s Surety,’ by Arthur Park, 
San Francisco. 

FIRE INSURANCE LAW, Ambrose B. Kelly, 
Providence, chairman. 

“Insurable Interest and Interest of 
sured,” by Robert E. Hall, Associate 
Aetna Casualty & Surety, Hartford. 

WORKMEN’S COMPENSATION AND EM- 
PLOYERS’ LIABILITY INSURANCE LAW, 
L. J. Carey, Detroit, chairman. 

“Extent of the Right of Review in Workmen’s 
Compensation Cases,” by Mort L. Clopton, Los 
Angeles. 

Report of Subcommittee on Uniform Applica- 
tion of Extra Territorial Provisions of Work- 
mens Compensation Acts by Ashley St. Clair, 
Boston. 

Recess — No Scheduled Luncheon. 

CASUALTY INSURANCE LAW, 
Ryan, Syracuse, N. Y., chairman. 

“Excess Contracts and Reinsurance Contracts,” 
by C. Henry Austin, Chicago. 

“What Will the Verdict Be?” by James F. 
Crafts, President, Fireman’s Fund Group. 

COMPULSORY NON-OCCUPATIONAL DIS- 
ABILITY BENEFITS, Leslie P. Hemry, Fire 
American Mutual Liability, chair- 


the In- 
counsel, 


Lewis C. 


President, 
man. 

“Wisdom Consumed in Confidence,” by James 
K. Honey, Life Insurance Association of Amer- 
1ca, 

MARINE AND INLAND MARINE INSUR- 
ANCE LAW, Edward G. Dobrin, Seattle, chair- 
man. 

“Some Aspects of Protection and Indemnity 
Insurance,” by Granville E. Libby, San Fran- 
cisco, 

HEALTH AND ACCIDENT INSURANCE 
LAW, Robert R. Neal, North American Acci- 
dent, Chicago, chairman. 

“Relationship Between the Doctors and Hos- 
pitals and the Accident and Health Insurance 
Business,” by James Andrews, Jr., Life Insur- 
ance Association of America. 

Annual Dinner—Peacock Court, 
kins Hotel. 


Wednesday, September 17 
INSURANCE LAW PRACTICE AND 


Mark Hop- 


PRO- 


Higgins Speaks Before 
Contractors at Chicago 


DISCUSSES CONTRACT BONDS 
Appears Before Joint Session of En- 
gineers and Contractors, Under Aus- 


pices of Civil Engineers’ Society 


The basic purpose of performance and 
payment bonds on construction projects 
is to indemnify against loss, but their 
corollary effects of cost reduction, loss 
prevention, stabilization and know-how 
are of equal value and importance, Ed- 
ward R. Higgins, engineer of the Surety 
Association of America, emphasized at a 
joint session of the construction division 
of the American Society of Civil Engi- 
neers and the Associated General Con- 
tractors of America on September 3 at 
Chicago. 

The joint session was part of a 10-day 
program of the Centennial of Engineer- 
ing, with 35,000 engineers representing 
some 60 national and international en- 
gineering societies forming the greatest 
assembly of engineers in history and 
meeting under the auspices of the 
American Society of Civil Engineers. 


Stresses Contract Bond Functions 


Speaking on “Contract Bonds and the 
Construction Fraternity,” Mr. Higgins 
stressed the functions of contract bonds 
in assuring the success of construction, 
and also the close-working partnership 
existing among members of the con- 
structive fraternity. 

“In determining a contractor’s ability 
to swing a particular job,” said Mr. Hig- 
gins, “all surety company underwriters 
apply the so-called three C’s of credit, 
namely, character, capacity and captial. 
Excellent definitions for these qualifica- 
tions are also embodied in a brochure 
entitled ‘The Organization and Work of 
the Associated General Contractors of 
America,’ although they appear there as 
definitions of skill, integrity and_ re- 
sponsibility, Such interdefinability is a 
perfect illustration of the natural af- 
finity of the surety and construction 
industries and of their similarity of 
aim and purpose. 

“Inherent in these qualifications is a 
fourth C which is becoming more im- 
portant every day, namely the C of 
changing conditions. The economic, 
social, judicial and political developments 
of the times have a profound effect on 
such a basic industry as construction and 
no prediction of success for a project 
could be complete without a careful esti- 
mate of these increasingly fluctuating 
factors.” 

Four M’s of Construction 


The essential elements of any suc- 
cessful construction project, he added, 
are men, money, method and material, 
the four M’s of construction. “Strange- 
ly enough, however, these same elements 
are present in unsuccessful projects. The 
difference, of course, lies in the skill, 
integrity and responsibility of the build- 
er, and the four C’s of underwriting 
separate the men from the boys by 
evaluating these qualities.” 

The importance of proper selection of 
the surety and the agent by the con- 
tractor was emphasized by the speaker, 
who advised his audience to make their 
selection “on the same basis on which 
you are selected. On their character as 





CEDURE, Lon Hocker, chairman, St. Louis. 

Panel on Trial Tactics. 

“Expert Testimony in Insurance Cases.” 

Introduction of Moderator and Panel 
bers by Lon Hocker, chairman. 

Participants: “The Function of Expert Testi- 
mony”—Wayne Stichter, Toledo, Ohio; “The 
Medical Expert’”— Edward D. Bronson, San 
Francisco; ‘The Scientific Expert’—Abe Peter- 
son, Chicago; ‘‘Cross-Examination of Experts” 
—Louis E. Wyman, Manchester, N.H.; “Abuses 
of Expert Testimony”’—Wayne Ely, St. Louis; 
Chief Judge Orie L. Phillips, Denver, Modera- 
tor. 

The meeting will close at noon Wed- 
nesday, with election of officers and 
members of the council and introduction 
of the new officers. 


Mem- 


WESTERN COMPANIES REPORT 


Net Premi I Reach New 
High for Both Companies; Agents 
Urged to Diversify Their Writings 
The Western Casualty & Surety Co. 

and Western Fire Insurance Co. of Fort 

Scott, Kan. have issued a report to 

agents on the companies’ operations 

for the first six months of 1952 
Net premium income of the Western 

C. & S. was $8,250,879 and net premium 

income of the Western Fire was $4,- 

668,689, a new high for each company. 
Loss ratio of the Western C. & S. was 

59.2% due to the high automobile 

liability loss ratio of 67.3%. Other casu- 

alty lines produced a favorable ratio 

of 45.9%. 

Underwriting in the Western C. & S 
produced a loss after establishing addi- 
tional unearned premium reserves, but 
offsetting gains from investments en- 
abled the company to show total assets 
of $20,234,987 and policyholders surplus 
of $4,934,370, a new high for both. 

Loss ratio of the Western Fire was 
47.2% which was favorable and allowed 
the company to absorb substantial in- 
crease in the unearned premium reserve 
and yet reflect an underwriting profit. 
Assets of the fire company reached a 
new high of $10,610,306 and policyhold- 
ers surplus also reached a new high of 








$3,588,267. 
Saying that the six months figures 
prove that without a balance and 


diversification of business in lines other 
than automobile liability it would have 
been impossible to have achieved the 
results shown, the companies addressed 
their agents as follows: 

“Although we have asked our agents’ 
cooperation in retarding the growth of 
the automobile liability account, we are 
seeking further diversification of our 
business in other more desirable lines. 
We believe that the thoughtful agent in 
his own self-interest will see in the 
figures the same lessons which we have 
observed, and will work to diversify his 
account with other lines so as to bring 
it constantly into better balance with 
the automobile liability. This will be our 
continual objective and every agent is 
urged to make the word ‘diversify’ his 
watchword.” 





evidenced by their public reputation; 
on their capacity for prompt and ex- 
perienced service; on their capital as 
evidenced by their ability as well as 
willingness to bond you on large con- 
tracts as well as small, and under all 
the changing conditions of our economic 
booms and busts. Companies so quali- 
fied, like contractors so qualified, are 
not found in bargain basements. Having 
thus chosen your company and agent, 
stay with them because the combination 
of qualified contractor backed by a de- 
pendable surety makes a team than can 
bid and perform under the most extra- 
ordinary conditions.” 
Partnership Is Significant 

The partnership existing between the 
major parties to a construction contract 
assumes increasing significance today, 
declared Mr. Higgins. “Nobody appre- 
ciates more than the surety business,” 
he said, “that this great country has been 
built by a host of honest and capable 
citizens known as contractors, engineers 
and architects. You stand among our 
nation’s richest assets, for vou have 
drawn the plans, you have taken the 
basic risks, and you deserve the credit. 
The sureties claim only the small but 
vital role of a construction catalyst 
which has accelerated the amazing 
growth and sparked the smooth teani- 
work that have made American con- 
struction, and America, the envy of the 
world. 

“It is almost prophetic that the initial 
letters of this grand-daddy of the en- 
gineering societies, the ASCE, should 
also indicate four major partners in the 
all-American joint venture known as the 
construction fraternity: A for architect, 
S for surety, C for contractor, and E 
for engineer. We are, in truth, a 
fraternity, for your success is our suc- 
cess and our aim like your aim is com- 
pletion by faithful performance.” 
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H. & A. Conference 
Names Committee Heads 


WILL ARRANGE ACTIVITIES 





Hospital and Medical Connaitens Com- 
bined; New Committee of Medical 
Directors Named by Pres. Neal 


A total of 278 representatives of mem- 
ber companies have been appointed to 
serve on 1953 committees of the Health 
& Accident Underwriters Conference 
by Robert R. Neal, North American 
Accident, conference president. Several 
of the will hold 
months to set up 


committees meetings 


during the next two 
programs and plan activities for the 


coming year. 
Due to 
activities 


overlapping of 
hospital 


considerable 
and personnel, the 
and the medical in- 
this 


insurance committee 


surance committee were combined 
year to form the hospital and medical 
insurance committee. 

A new 
of medical directors of conference mem- 


named _ by 


committee composed entirely 


ber companies has been 
Neal. The 


in an 


President medical directors 


will act advisory ca- 
hospital and medical in- 
and the underwriting 
committee. With this addition, confer- 
ence committees now total 29. 

A list of the committee chairmen fol- 
lows: Planning—Frank L. Harrington, 
Massachusetts Protective; Finance—R. 
J. Wetterlund, Washington National; 
Agency Management—Lyman C. Bald- 
win, Security Life & Accident; Blanks— 
R. R. Haffner, Business Men’s 
ance; Business Standards—E. A. 
Cord, Illinois Mutual Casualty; Claims 
Relations—E. J. Faulkner, Woodmen 
Accident; Conservation—F. L. Barnes, 
Ohio State Life; Cost—G. M. Grady, 
Monarch Life; Convention—L. L. Phelps, 
North American Life; Disability Insur- 
ance Coordinating—R. L. Paddock, Time 
Insurance; Education—C. F. Lee, Co- 
lumbian National Life; Group—R. C. 
Knoblock, Washington N: itional. 

Vice chairman— Association group, 
Paul S. Fisher, Continental Casualty. 

Vice chairman—Blanket, W. J. Mc- 
Gettigan, Security Life & Accident. 

Vice che uirmi 1n—Compulsory cash sick- 


committee 
pacity to the 
surance committee 


ness, Toigt, Lumbermens Mutual 
Casualty. 
Vice chairman—Franchise, Porter A. 
3ywaters, Jr., Employers Casualty. 
Vice chairman, Industrial group, 
George C. Johnson, Hardware Mutual 


Casualty. 

Secretary—Billedward Howland, 
tual Benefit Health & Accident. 

Hospital and Medical Insurance—Don 
R. Hodder, Woodmen Accident. Howard 
LeClair, vice chairman, Mutual Benefit 
Health & Accident. 

Legal—Dudley Porter, Jr., Provident 
Life & Accident; Medical directors—Dr. 
W. H. Scoins, Lincoln National Life; 
Membership—E. J. Faulkner, Woodmen 
Accident; Memorials—Paul Clement, 
Minnesota Sag yet Men’s; Non- 
Cancellable—W. E. Wright, Pioneer Mu- 
tual Life; Public Relations—C. W. 
Young, Monarch Life, honorary chair- 
man; F. S. Vanderbrouk, Monarch Life, 
chairman; Social Insurance—C. Norman 
Green, Hoosier Casualty; Special Risks 
—C. D. Scott, Great. American Reserve; 


Mu- 
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Standard Provisions—Orville F. Gra- 
hame, Massachusetts Protective; Statis- 
tical—J. H. Miller, Monarch Life; Taxa- 
tion—W. Russell Arrington, Combined 
Insurance; Underwriting—E. F Brewer, 
Republic National Life; C. M. Barry, 
Ohio State Life, program chairman; J. 
T. Helverson, Washington National, 


chairman, Classification Report Subcom- 
mittee; E. B. Forsythe, Illinois Mutual 
& asualty, secretary. 


James Stewart on Full Time 


Basis With Inter-Ocean 


James Stewart, who has served the 
Inter-Ocean Insurance Co. for the past 
vear in a consulting capacity on adver- 
tising and sales promotion, became as- 
sociated with the company on August 1 
on a full time basis. Announcing his ap- 
pointment in the current “Optimist,” the 
Inter-Ocean says that in the near future 
Mr. Stewart will contribute to the edit- 
ing of that magazine and will devote 
considerable time to preparation of ma- 
terial to be used during 1953, the Inter- 
Ocean’s 50th anniversary year. 

Mr. Stewart’s background in the ad- 
vertising and promotion fields includes 
service with the Indianapolis advertising 
agency of Keeling & Co. with which he 
was an account executive; Belnap & 
Thomson of Chicago where he served as 
promotion director, and Color Card 
Corp., Chicago, of which he was presi- 
dent. A native of Scotland, he took the 
journalism and business administration 
courses at University of Pennsylvania 
and studied market research at Cincin- 
nati University. 





TRAVELERS ISSUES NEW FORM 


FH Policy Available to Individual Fami- 
lies in All States, D. of C., Canada, 


Puerto Rico and Hawaii 
The Travelers Insurance Co. recently 
announced the FH (2) family hospital 


policy which is available to individual 
families in all states, the District of 
Columbia, Canada, Puerto Rico and 


Hawaii. 

It provides benefits in the event of 
hospital confinement or surgery due to 
sickness or accidental bodily injuries not 
covered by workmen’s compensation or 


similar law. It is issued to the head of 
the family and covers husband and wife, 


ages 18 years-59 years inclusive, and 
children ages 30 days-17 years inclu- 
sive. The renewal age limit for husband 


and wife is 65. 

The policy provides: Daily hospital 
benefits—hospital room and board ex- 
pense of from $3 to $15 per day for a 
maximum of 70 days for each sickness 
or accident; miscellaneous hospital ex- 
penses—hospital charges up to 5 or 10 
times the daily hospital benefit for X- 
ray examinations, laboratory tests, medi- 
cines, drugs, surgical dressings, oxygen 
tent, anaesthetics, operating room and 
ambulance service to and from the hos- 
pital; hospital maternity benefits — hos- 
pital charges for maternity confinement 
of wife of the insured up to 10 times 
the daily hospital benefit, provided the 
pregnancy commences after the cover- 
age has been in force 30 days; emer- 
gency hospital treatment of accident 
injuries—hospital charges up to 5 times 
the daily hospital benefit for hospital 
out-patient treatment within 24 hours 
from the time of accident. 

Surgical benefits for treatment of frac- 
tures, reduction of dislocations and all 
operations except obstetrical procedures 
in accordance with a $200, $300 or $400 
maximium schedule are provided by rider 
on an optional basis. 

Waiting periods of 14 days apply to the 
contracting of sickness and of six months 
to hospital confinement during which 
surgery is performed on the _ tonsils, 
adenoids or female organs of generation 
and to such surgery. 





Lists of Licensed Insurers 


Issued by Calif. Dept. 


Workmen’s compensation insurance 
can be written by 114 casualty insurers 
in California for the period July 1, 
1952 to July 1, 1953, according to a list 


just issued by the Insurance Depart- 
ment and furnished all persons inter- 
ested. 


The Department also compiled a list of 
265 insurers licensed to write liability 
and/or common carrier liability. Of this 
number 184 are licensed to write both 
lines; 68 to write liability only and 13 
common carrier liability. 

Accompanying these two lists is a third 
one which shows that 87 surplus line 
brokers are licensed in the state, with 
64 having authority for special lines 
only and 23 for all lines. 
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SPONSORS TEACHERS’ COURSE 
International A. & H. Association to 
Conduct A. & H. Instructors’ Sales 
Course at University of Illinois 
The International Association of Ac. 
cident & Health Underwriters will 
sponsor an entirely new disability insur. 
ance instructor’s sales course at the 
University of Illinois, Urbana, op 

October 6-8. 

This will be a course devoted entirely 
to teaching techniques, and will pe 
taught by educators who have made this 
study their life’s work. Subject matter 
for the purpose of demonstrating these 
teaching techniques will be taken from 
the disability insurance sales course text 
materials developed by the association 
which has been used to date in colleges 
and universities throughout the country, 

One representative from each of the 
International’s local associations will at- 
tend, and in addition, all accident and 
health companies have been invited to 
send representatives from their training 
departments. 


Agent Collects for Dog Bite 
Under Family Policy He Sold 


Insurance Agent George Betzold of 
Roanoke, Va., sold a man a_ family 
liability policy chiefly on the grounds 
that the man’s big dog could hurt some- 
body and bring on a large lawsuit. 

A short time later Mr. Betzold re- 
turned to deliver the policy. The dog 
greeted him by ripping his trousers and 
leaving teeth marks in his leg. The next 
day he went back to get the dog’s owner 
to sign a claim on the policy. This time 
Mr. Betzold stayed in the car. 


ACCOUNTANTS TO MEET 
Directors and committees of the In- 
surance Accounting and Statistical As- 
sociation will meet at the Palmer House 
in Chicago on September 12-13. 


Demerit Rating Plan 


(Continued from Page 29) 


lated in the manual that if an automo- 
bile is cancelled from a policy, any au- 
tomobile either added to the policy, or 
separately insured, within 30 days of 
such cancelation shall be treated as a 
replacement of the canceled automobile. 

Under the named non-owner policy— 
Classes C2 and C3 only—it is provided 
that the accident record of the named 
insured, while operating any automobile, 
shall be used in determining the classi- 
fication rate applicable to such a policy. 

In the case of private passenger cars 
insured under the more automobiles than 
operators rule which, on the basis of 
their accident record, are classified as 
class “B” or class “C,” the surcharge 
shall be 10% or 20% respectively, of the 
applicable manual rate shown on the 
state rate sheets, in addition to the rate 
normally applicable under this rule. 

Policy Sticker for Class “A” Risk 

Finally, the bureau requires that every 
policy written at the class “A” rate shail 
show either by means of a policy sticker 
(attached to its face) or by a statement 
typed or stamped on the face of the 
policy, or on the declarations page, that 
it has been written at the “A” preferred 
rate. This statement, the bureau says, 
should read as follows: “This policy 
is written at the preferred class rate in 
consideration of the safe driving record 
of the insured.” 

If two or more cars are insured under 
one policy or if some or all of the auto- 
mobiles are not entitiled to the class 
“A” rate, no such sticker or statement 
is to appear on the policy. 
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A. E. Mezey Tells Why Casualty Cos. 
Should Be Factors in Auto Market 


Indicative of the producer reaction in 
Greater New. York to the automobile 
jiability rate increases for private pas- 
senger cars in this state, Albert E. 
Mezey, president of Mezey Agency, Inc., 
N. Y., and a leader in association affairs, 
urged this week that casualty insurance 
companies “forget their fears and re- 
sume their rightful position in the auto- 
mobile insurance market.” 

Mr. Mezey pointed to a number of 
stabilizing factors in the situation which, 
in his opinion, should have a favorable 
influence on the experience in this line. 
Among them, he said, are the demerit 
rating plan, the increased public aware- 
ness of the devastating effect of auto- 
mobile accidents and fatalities, and the 
progress made by the Association of 
Casualty & Surety Companies in devel- 
oping its state highway safety program, 
its driver education courses for high 
school students and its sponsorship of 
wide usage of the independent appraisal 
plan for estimating P.D. and collision 
losses. 

In addition, he referred to the results 
already obtained this year by the joint 
committee of Supreme Court justices, 
attorneys and casualty company claim 
executives in breaking the log-jam of 
personal injury suits on the New York 
court calendars. 

Ease Up on Restrictive Underwriting 

Mr. Mezey further said: “In view of 
all these factors at work our casualty 
companies should now feel in a better 
position to ease up on their restrictive 
underwriting policy and return to the 
automobile insurance market. They 
should face the reality that unless they 


resume a dominant position in writing 
this major line of business, they will be 
faced with a State Insurance Fund or 
something equally as disturbing. 

“The time has also arrived for mem- 
ber companies of the Association of 
Casualty & Surety Companies to go 
ahead with their contemplated enlarged 
public relations campaign, using all ave- 
nues of publicity--the daily newspapers, 
general magazines, insurance trade 
journals, radio and television. In no 
other way will the public get acquainted 
with the dramatic usefulness of the stock 
casualty insurance industry in protect- 
ing them, their businesses and _ their 
families from disaster.” 

Mr. Mezey’s earnest hope is that the 
preservation of the free enterprise in- 
centive, which is upheld as the goal of 
all major industries, should never be 
threatened by complacency or lack of 
alertness by members of the insurance 
fraternity. 

As a final thought Mr. Mezey won- 
dered if the time were not propitious for 
another ambulance chasing investigation 
such as was conducted in Greater New 
York some years ago with telling effect 


‘under the direction of Bernard Botein, 


then Assistant District Attornev, New 
York County, and now a New York Su- 
preme Court judge. Such an investiga- 
tion, he thought, would have a whole- 
some effect in improving some of the 
disturbing aspects in the personal injury 
field. He had in mind some of the ex- 
periences described in the article “The 
Collision Racket” by Mort Weisinger, 
which appeared in the August 24, 1952 
edition of “This Week Magazine.” 





HAMILL N. LESLIE DIES 
Associate Publisher of Insurance Record 
of Dallas, Texas Was Brother of 
John C. Leslie 
Funeral services for Hamill N. Leslie, 
associate publisher of The Insurance 
Record, Dallas, were held September 2 at 
Dallas. Mr. Leslie had been associated 
with his brother, John C. Leslie, in the 
development of The Insurance Record 
since shortly after the enterprise was 
founded in 1934 and was well known 

throughout the entire southwest area. 

Mr. Leslie was just two months short 
of his 60th birthday. He died during the 
night of August 29 of a heart attack 
while at Marlin, Texas, where he had 
gone for the Labor Day holiday. 

Mr. Leslie is survived by his mother, 
Mrs. Pauline Doherty and two brothers, 
John C., his business associate, and Lee. 
He was a veteran of World War I, 
having seen service in France; was ac- 
tive in the Blue Goose International, and 
was a member of the Washington Ma- 
sonic Lodge of Dallas and the Scottish 
Rite Bodies in San Antonio. Officers 
of the Texas Pond of the Blue Goose 
served as pall bearers. 


MUTUALS RAISE OHIO RATES 


Revise Bodily Injury Rates for O. L. & 
T. Classifications; Average State- 
wide Increase Is 18.4% 

As part of the countrywide revision of 
tates, the Mutual Insurance Rating Bu- 
Tfeau announces a revision of bodily in- 
jury liability rates for certain owners’, 
landlords’ and tenants’ liability classi- 
fications, effective September 1, in Ohio. 
The Mutual Insurance Rating Bureau 
States that this revision is based upon 
the broadest spread of experience avail- 
able to the bureau for ratemaking pur- 

poses. 

The revision in Ohio, involves higher 
rates for classifications rated on an area 
and frontage basis. 

The revision results in an average 
statewide percentage change of +18.4% 
for the ¢lassifications affected. 





Van Beynum Runs for Office 


C. W. Van Beynum, manager of pub- 
lic information and of the advertising 
department of the Travelers Group, is 
running for Connecticut state represen- 
tative from his home town of Portland, 
Conn. He entered the race upon the re- 
quest of the Young Republicans of his 
state. 


WOULD INCLUDE O. D. COVERAGE 


Oklahoma State Labor Commissioner 
Recommends It Come Under Scope 
of Workmen’s Compensation Law 

Enactment of legislation to include 
occupational diseases under the cover- 
age scope of the Oklahoma workman’s 
compensation law was recommended by 
State Labor Commissioner Jim Hughes 
in his biennial report. 

Mr. Hughes pointed out that the com- 
pensation laws in 41. states, Alaska, 
Hawaii, Puerto Rico and the District of 
Columbia provide benefits for occupa- 
tional diseases. 

Recalling that Governor Murray 
vetoed an _ occupational disease bill 
passed by the last session of the Okla- 
homa legislature, Mr. Hughes added: 

“Tt seems that the Governor was not 
opposed to the legislation but objected 
to certain language in the bill which 
might make it unworkable. There seems 
to be no reason why this cannot be cor- 
rected in the 24th session next January. 

“A worker may be able to protect 
himself from dangerous machinery, but 
he may not always be able to identify 
and conntrol dangerous fumes, dusts and 
gases.” 

Mr. Hughes also included in his report 
a charge that some employers have a 
policy of refusing to return to work 
employes who have been drawing work- 
men’s compensation benefits. “The law 
should be amended to correct this in- 
justice,” he asserted. 


Minneapolis Lloyds 
Becomes Stock Company 


Underwriters of Lloyds of Minneapo- 
lis, established under that name in 1913 
by a group of Minneapolis business men, 
has changed over to a capital stock com- 
pany under the name of Great Northern 
Insurance Co. It will be entered in 
nearby states and plans to write fire 
and extended coverage as well as auto- 
mobile insurance, its chief line. 

Charles H. Hauschild long associated 
with Minneapolis Lloyds and the Chas. 
W. Sexton Co., is president of the new 
company; George W. Harsh is vice 
president; Douglas M. Farnham, 
president; Wayne Childs, secretary: Vic- 
tor L. Steinbauer, treasurer; Willard L. 
Craig, claims manager. 

Capital of Great Northern is $750,000; 
surplus, $2,000,000 and assets, $5,000,000. 
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Day Issues Ruling on 
Pending Liability Suits 


ACTS ON SCHEDULE P CASES 





Illinois Director Prepares Questions and 
Answers in “Claims in Suit” for Count- 
ing Number of Cases Involved 





Insurance Director J. Edward Day of 
Illinois has issued a ruling to all compa- 
nies writing automobile liability, other 
liability and workmen’s compensation in- 
surance in the state with respect to 
“claims in suit” as it appears in Sched- 
ule P for counting the number of suits, 
as follows: 

“a. In determining the number of suits 
the number of plaintiffs shall be used 
regardless of whether they are joined 
in one summons or not. 

“bh. Each separate and distinct cause 
of action should be reported as an indi- 
vidual suit. 


Same Number as There Are Plaintiffs 


“c. Where several plaintiffs join in 
one suit and only one summons, and com- 
plaint is actually served on a defendant, 
the suit count shall be the same number 
of suits as there are plaintiffs and causes 
of action. 

“d. A cause of action for loss of serv- 
ices should be reported as a separate suit 
even though joined with another cause 
of action. 

“e. A claim shall be construed to be 
‘in suit? as soon as the company re- 
ceives notice at either the home office or 
the branch office that a writ has been 
served upon jts assured. It shall only be 
removed from such classification when 
it has been settled or a final disposi- 
tion otherwise reached. 


Prepares Questions and Answers 


“f. The following questions and an- 
swers have been prepared to illustrate 
the procedure to be followed: 

“1. Wife only injured, one suit brought, 
husband and wife plaintiffs. Husband’s 
count is for loss of services. Is this one 
or two suits? Number of suits 2. 

“2. Wife and husband injured, one suit 
brought. Both named plaintiffs. Husband 
sues for own injuries and includes an- 
other count for loss of services. Is this 
2 or 3 suits? Number of suits 3. 

“3. Wife and minor child injured. One 
suit brought covering injuries to both. 
Husband also named as plaintiff with 
separate counts for loss of services of 
each. Is this 2, 3 or 4 suits? Number 
of suits 4. 


Would Be Five Suits 


“4. Tf, in last mentioned, husband also 
injured and includes count for own in- 
juries, would jt be 3, 4 or 5 suits? Num- 
ber of suits 5. 

“5. Wife killed, one suit brought. 
Husband sues as heir and also has count 


for special damages including funeral 
expenses. Is this 1 or 2 suits? Number 
of suits 1. 


“6. Individual killed, one suit brought 
by four heirs. Is this 1 or 4 suits? Num- 
ber of suits 1.” 


JOHN D. FRAZEE TO RETIRE 
John D. Frazee, resident vice presi- 
dent of the American Surety Co. at 
Omaha, Neb., has completed 40 years in 
the insurance business and will retire 
from active service. He has been man- 
ager of the Omaha branch since 1921. 


CHANGES IN MICHIGAN LAWS 

Several changes in the Michigan 
workmen’s compensation laws will be- 
come effective September 18, coincident 
with the recently announced rate in- 
crease to allow for broadened benefits 
under some of the changes approved at 
the 1952 legislative session. 





RICHMOND AGENCY FORMED 

Jones and Robins Insurance Corpora- 
tion, Richmond, Va., with maximum au- 
thorized capital stock of $50,000, has been 
organized to do a general insurance busi- 
ness. Luther C. Jones is president, 
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Editorial Comment of N. Y. Dailies 


The following editorial comments were 


printed by the New York Times and New 


York Herald Tribune respectively follow- 
ing the announcement of the sizable in- 
creases in private passenger and commer- 
cial car insurance rates for motorists of 
New York State. Said the New York 
Times in part: 

Insurance companies have been losing 


money steadily under past premium 
rates. They put the loss over the nation 
from 1946 through 1951 at more than 


$200,000,000, and last year’s loss alone 
at about $100,000,000, of which $16,000,- 
000 or more was suffered in New York 
State. Clearly a rate that does not cover 
the cost of doing business is utterly 
against the public interest. A rate that 
does not pay its way forces insurance 
companies to be overly selective in risks 
covered; it makes it difficult for car own- 
ers in certain areas to get insurance, and 
the innocent are bound to suffer. The 
“bad risks,” such as younger drivers who 
from the public standpoint, most need 
to be covered, find it increasingly hard 
to get adequate insurance when com- 
panies are naturally trying to cut their 
losses. 

The premium increase in New York 
City is not so steep, on the average, as 
had been feared. Drastic increases as 
great as 50%, however, are being put 
into effect in some areas upstate, based 
on bad experience. It is worth noting 
that in Syracuse and Utica, for instance, 
where energetic safety, police enforce- 
ment and anti-jay walking campaigns 
have been waged, the motorists have 
benefited by a relatively small increase 
or, in some cases, an actual decrease in 
premium rates. 

The State Insurance Department is to 
be commended for helping to bring about 
a demerit rating system under which the 
careful driver profits financially by his 
caution and the careless or reckless 
driver pays the penalty for his repeated 
accidents. 

The high death and bodily injury toll, 
the great damage to property, the in- 
creased claim-consciousness, the (in 
some cases) exorbitant awards by juries 
to accident victims are the overwhelm- 
ing causes for higher premium rates, al- 
though insurance companies themselves 
make some small contribution to high 
costs by overly expensive business meth- 
ods. 

As insurance and other costs of driv- 
ing a car go up, the temptation may 
grow to drop insurance coverage, or to 
reduce protection limits. That is a dan- 
ger that must be constantly watched, 
because what we need is 100 per cent 
coverage of all cars. It will be inter- 
esting to see what Governor Dewey 
and the next Legislature do about the 
very real problem of the uninsured 
driver. 

New York Herald Tribune’s Views 

Observing that “safe driving pays” the 
New York Herald Tribune said: 

There is one encouraging note con- 
tained in the otherwise unhappy report 
that beginning Monday automobile insur- 
ance rates in New York State will be 
boosted for the seventh time since the 
end of World War II. The single bright 
spot is that the careful, courteous drivers 
who live in Rochester, Utica, suburban 
Syracuse and a few other upstate areas 
have been able to reverse the upward 
trend or to limit it to a negligible 
amount. They have achieved this record 
bv indorsing in every way accident pre- 
vention campaigns in these communities. 
Motorists in other communities are now 
paying the penalty for careless driving 
that has caused the accident rate to 
soar, 

Insurance rates providing personal and 
property damage protection are estab- 
lished by the State Insurance Depart- 
ment on the basis of indisputable mathe- 
matics—how many accidents occur, how 
many claims are filed, how much money 


must be paid to victims, etc. Another 
item is the cost of replacements and 
repairs. With the price of materials and 
labor increasing, the driver has little or 
no control over this factor. But he can 
exert maximum control over the other, 
perhaps more important, elements. In 
the few cities where rates have been 
kept down, the drivers realize that good 
driving habits literally mean money 
saved. There is no monopoly on these 
habits. 

While residents of this overcrowded 
city obviously encounter unique prob- 
lems some improvement can be realized 
if a determined effort by all is made. 
The latest insurance tables offer, in a 
reverse way, it is true, an incentive for 
safe driving. Those who ring up only a 
fair rating will be compelled to pay an 
additional 10%; for those who are in- 
volved in several accidents the premium 
will be 20%. 

The Insurance Department calls this 
a “merit” plan. Actually it is a demerit 
plan because there will be no discount 
from the basic rates for the accident-free 
driver. There is the incentive, however, 
to achieve a clean record. In later years, 
it may be possible to reward the acci- 
dent-free driver and perhaps all motor- 
ists by reducing the over-all rates. This 


can be realized if drivers throughout 
the state follow the example of the 
upstate motorists. 


PACIFIC INDEMNITY REPORTS 


Total Earnings and Gains Increase in 
First Half of Year; Total Assets In- 
crease; Policyholders’ Surplus Down 
Directors of Pacific Indemnity Co., 

have declared the regular quarterly divi- 

dend of 75 cents per share, payable 


October 1, to stockholders of record 
September 15. 
The company reports net premiums 


written during the first six months of the 
year, after deducting reinsurance ceded, 
of $13,341,829, compared with $12,286,- 
558 for the first six months of 1951, an 
increase of $1,055,271, or 8.59%. 

Total earnings and other realized 
gains, after Federal income _ taxes, 
amounted to $166,804, or $1.11 per share, 
compared with $28,704, or 19 cents per 
share for the corresponding period last 
year. Included in these amounts were 
non-recurring profits realized from sale 
of securities of $359,435, or $2.39 per 
share during the six months of 1952, 
compared with profit of $729,421, or $4.86 
per share from this source for the six 
months of last year. Earnings for both 
years included estimated equity in un- 
earned premium reserves, exclude any 
effect of Schedule “P” statutory loss re- 
serves, and are net after deducting divi- 
dends to policyholders. 

Total admitted assets of the company 
at June 30, 1952, amounted to $43,062,- 
265, an increase during the six months 
period of $21,139. Surplus to policyhold- 
ers amounted to $11,347,173, a decrease 
of $68,317 since December 31, 1951. 


Mutuals Raise O. L. & T. 


Rates in Iowa, Virginia 
As part of the countrywide revision 
of rates, the Mutual Insurance Rating 
Bureau announces a revision of bodily 
injury liability rates for a number of 
O.L.& T. liability classifications which 
became effective September 1, in the 
states of Iowa and Virginia. The Mutual 
Insurance Rating Bureau states that this 
revision is based upon the broadest 
spread of experience available to the 
bureau for ratemaking purposes. 
The revision in these states involves 
higher rates for classifications rated on 
an area and frontage basis. 


The average statewide percentage 
changes for the classifications affected 
are as follows: 

State Percent Change 

OWA ryackcesangessbes 42.4% 

WEI 6ccGuotectoos +26.7% 


MORE AUTO RATE REVISIONS 


National Bureau Announces Increases in 
Georgia, Kentucky, Indiana and 
New Jersey 

The National Bureau of Casualty Un- 
derwriters announces revisions of auto- 
mobile liability insurance rates in 
Georgia, Kentucky, Indiana and New 
Jersey, which became effective Septem- 
ber 1. 

In Georgia, the revised rates result in 
increases in basic rates for private pas- 
senger cars generally ranging from $3 
to $22 for bodily injury and property 
damage combined. For most commercial 
cars affected by the higher rates the 
increases range from $4 to $26. In 
Georgia, there is an exception to the 
general increases, applying to parts of 
two counties adjoining Chattanooga, 
Tenn. In this territory, rates for most 
commercial cars are reduced $2 and the 
rate for Class 1 private passenger cars 
remains unchanged. 

In Kentucky, for private passenger 
cars the revisions result in rate in- 
creases for the combined coverages from 
$3.50 to $19. For most commercial cars 
affected by higher rates, the increases 
for basic limits bodily injury and prop- 
erty damage liability combined range 
from $6 to $24. 

In Indiana, on private passenger cars 
generally, the revisions result in rate in- 
creases ranging from a minimum of $5 
to a maximum of $10 for bodily injury 
and property damage combined, accord- 
inx to the National Bureau. For most 
commercial cars affected by higher rates, 
the increases for bodily injury and prop- 
erty damage combined range from a 
minimum of $9 to a maximum of $18. 

In New Jersey, for private passenger 
cars the revisions result in rate in- 
creases ranging from a minimum of $2 
to a maximum of $23 for bodily injury 
and property damage combined, accord- 
ing to the bureau. For most commercial 
cars affected by higher rates, the in- 
creases for bodily injury and property 
damage combined range from a mini- 
mum of $3 to a maximum of $23. 


Helmbrecht Takes Larger 


Quarters in Buffalo 

Th B. F. Helmbrecht Agency, general 
agent for the Mutual Benefit Health & 
Accident Association, has opened _ its 
new offices at 762 Main Street, Buffalo. 
The agency started business in Buffalo 
in 1938 with 20 policy owners. Today, 
the firm has a premium income of over 
$2,000,000 and employs 34 office employes 
and 42 sales representatives. 

The Helmbrecht Agency also represents 
the Companion Life Insurance Co., and 
such fire and casualty insurance com- 
panies as Manhattan Casualty Co. 
Eureka-Security Fire & Marine Insur- 
ance Co. and the United States Fidelity 
& Guaranty Co. With new business this 
year 25% above that of 1951, the agency 
reported it pays claims totaling more 
than $1,000,000 yearly. 


PROMOTE WRIGHT IN INDIANA 


American-Associated Cos. Appoint Him 
Assistant Manager at Indianapolis; 
Was Agency Supervisor There 
The promotion of Agency Supervisor 
Allen S. Wright to the position of assist- 
ant branch manager for American-Asso- 
ciated Insurance Cos. at Indianapolis is 
announced by the companies’ resident 
vice president there, William F. Koch. 
A native of Marquette, Mich. Mr. 
Wright, following a college course in 
3usiness Administration, first joined 
American Automobile Insurance Co. at 

their Milwaukee Branch in 1941. 

He served in the Army during World 
War II, rising from private to captain, 
and in 1946 returned to the company as 
an underwriter. In 1947, Mr. Wright 
became field underwriter at Milwaukee, 
and in 1948 transferred to the compa- 
nies’ Indianapolis branch where he has 
served as agency supervisor during the 
last three years. 
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Hunt Sizes Up 1952 Session 
Of New York Legislature 


Everette H. Hunt, secretary and coun. 
sel, Insurance Federation of New York 
Inc., has mailed to all members his 1952 
legislative report, digesting the jm. 
portant action taken at the recent session 
of New York legislature. He calls par. 
ticular attention to the large number 
of bills introduced affecting the vehicle 
and traffic law, particularly article 6-A 
referred to as the safety responsibility 
law. Of greatest interest to the com- 
panies, agents and brokers, Mr. Hunt 
said, were the bills for compulsory auto. 
mobile inspection. All failed of passage 

Although the bill providing for 
monopolistic state fund was not reported 
out of committee, Mr. Hunt warned that 
this measure will undoubtedly continye 
to trouble the insurance business every 
year. He was also fearful that the legis- 
lative demands of the CIO for a work- 
men’s compensation probe and remoyal 
of stock and mutual companies from 
this field “is a warning of future de- 
mands at each session.” 

Messages from John C. Stott, the Fed- 
eration’s president, sounding the clarion 
call of free enterprise, and from Norman 
T. Robertson, eastern superintendent of 
agents of the Zurich, as the Federation’s 
membership chairman, are included in 
the bulletin. 

In closing Mr. Hunt announced that 
the annual meeting of the Federation 
will be held December 3 at Hotel Com- 
modore, New York. 


ROBISON HEADS FEDERATION 


Counsel Name Meyers Executive Vice 
Pres.; Retiring Pres. Appleman Is 
Board Chairman, Succeeding Tyne 
Charles B. Robison, Chicago, former 
executive vice president and president- 
elect of the Federation of Insurance 
Counsel, was elected president of the 
federation at its closing session in Chi- 
cago last week. He succeeds John Alan 
Appleman, Urbana, Ill, who became 
chairman of the board of directors, suc- 
ceeding George Henry Tyne, Nashville, 

former president. 

Kent H. Meyers, Cleveland, was elect- 
ed executive vice president and presi- 
dent-elect; and William W. Mitchell, 
Memphis, was reelected secretary-treas- 
urer. Vice presidents are Gregory 
Brunk, Des Moines; S. H. Copelin, 
Phildelphia; A. P. Feen, Burlington, Vt.; 
Roger Lacoste, Montreal, Canada; Henry 
M. Gallagher, Mankato, Minn.; A. E. 
Smith, Columbus, Ga., and Robert F. 
Maguire, Portland, Ore. 

Members of the board of governors, 
in addition to Mr. Appleman, are: James 
B. Dempsey, White Plains, N. Y.; Bert 
Strubinger, St. Louis, and George W. 
Woodliff, Jackson, Miss. 


Laughlin Abandons Proposed 


Limiting Endorsement Rule 

Loren H. Laughlin, Nebraska Director 
of Insurance, has advised companies 
writing automobile liability insurance in 
the state that the proposed rule limiting 
endorsements attached to automobile 
liability insurance contracts, has, after 
hearing, been abandoned for the time, 
pending further study by the Depart- 
ment. 

Companies may adopt the proposed 
rule as a guide in drafting restrictive 
endorsements, the director says, but the 
requirements stated therein are optional 
only. 


Georgia C. & S. Elects 


The Georgia Casualty & Surety Co, 
Atlanta, has elected Robert Morgan, who 
has been with the company for several 
years, as vice president and claims man- 
ager and H. Y. Hutcheson, Jr., stat- 
istician, with the company since its 
organization, assistant treasurer and 
statistician. John W. Armsby of Wyatt, 
Neal & Waggoner, investments bankers, 
was elected a member of the board 0 
directors. The company, at its quarterly 
meeting, declared a dividend of 30 cents 
a share, payable September 30, to stock- 
holders of record September 15. 
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To help you become "Mr. Safety” 

in your community, we have prepared 
a kit of materials based on this 
message to young drivers. Sell 
prevention as well as protection; 

write for Safety Kit “A.” 
American-Associated Insurance 
Companies, Saint Louis 2, Missouri. 
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THE MEGAPHONE THAT LOST 
ITS SCHOOL SPIRIT 


Jimmy rested his megaphone on his shoulder and 
squeezed his way through the victory-happy 
crowd. The half-pint cheerleader with the big voice 
was in a hurry. 


Tonight was the Homecoming Dance. And, more 
important, a date with Betty. 


Jockeying his Dad’s car through the heavy traffic, 
Jimmy felt just a little proud. He and his megaphone, 
in their own small way, had helped the team to 
another championship. 


The slow moving up-hill traffic grated on Jimmy’s 
nerves. He pulled out from the crawling line of cars, 
his foot down hard on the accelerator. Jimmy barely 
caught a glimpse of the trailer-truck over the rise 


of the hill... 


Today a lonesome megaphone stands quietly in the 
empty school gymnasium. 


AMERICAN-ASSOCIATED INSURANCE COMPANIES 



































“Unforeseen events ...need not change and shape the course of man’s affairs” 


“It hurts here, too, Doctor.” 


When an accident lays you up, the paying’s often 
worse than the pain. Bills keep coming. Pay 
checks stop. And you need money almost as much 
as you need medicine. 

A Maryland personal accident policy can ad- 
minister first aid—and lasting aid—to your pocket- 
book and to your state of mind. This policy pays 
you an income while you're disabled. It pays your 


medical expenses resulting from accidental injury. 
And it provides a lump sum payment in case of 
accidental death, loss of limb or sight. 


Let your Maryland agent or broker show you 
how little a personal accident policy costs. Tele- 
phone him or call on him today. Remember: be- 
cause your Maryland agent knows his business, it’s 
good business for you to know him. 


MARYLAND CASUALTY COMPANY 


Baltimore 3, Maryland 


All forms of Casualty Insurance, Fidelity and Surety Bonds, for business, industry and the home, through 10,000 agents & brokers 








Another in the series of striking advertisements designed to help Maryland agents and brokers 
sell more Personal Accident policies. 
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